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Ahrens Tells Me 
What Cadillac Is Doing 
Mr. Smith Goes to 
Washington 
Hughson’s 50th 


By 
Chris Sinsabaugh 


Don Ahrens, Cadillac’s general sales 
manager, right, answering the question 
of the conductor, left: ‘“‘What are the 
factories doing for the dealers?” 


ON AHRENS took time by the 

forelock. Cadillac’s general 
sales manager didn’t wait for a 
Pearl Harbor to jog him into a 
sense of his responsibility to his 
distributors—he started his factory 
emergency business management 
program last July. So last week 
when I asked him my quiz ques- 
tion, “What are the factories doing 
for the dealers?”, he was able to 
tell me: 


“Through February, the customer 
fixed gross profit covered 75.3 per- 
cent of fixed expense, and our 
distributors made a profit in both 
January and February. Distribu- 
tors and factory alike realized 
that our problem was different 
from any we had ever had-—operat- 
ing our business without our major 
source of income, selling new cars. 

“From the outset the factory 
kept on its sales and service super- 
vision staff in the field and at 
headquarters, and we intend to do 
so for the duration. WE HAVE 
EMBARKED ON A 12-MONTH 
ADVERTISING PROGRAM.” 


* * * 


WHEN ONE stops to think that 
Don Ahrens sales-manages a line 
in the highest bracket in the auto- 
mobile industry in a price range 
from $1,560 to $4,484, it is showing 
a faith in the business that may 
be considered unusual. Having de- 
fined his plan of action way last 
July, Don is following through, 
determined that HIS distributors 
will weather the storm. This means 
almost constant travel, but last 
week he came to the home office 
to catch his breath and plan more 
trips into the territory. Recent 
jaunts have extended from New 
England to the Midwest and far 
South, thus confirming the results 
of the company’s farsighted policy 
of maintenance and intensive per- 
sonal relationship between factory 
and distributor. 

* 


“WE’RE NOT oracles out here, 
and we don’t use a crystal ball,” 
Ahrens assured me. “The ground 
work for our present situation was 

(See SPARKS, Page 23, Col. 1) 
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Section One 


Goodyear, Ford 


Note Progress on 


‘Rubberless’ Tires 


New Type Casings 
May Be Solution to 
Rubber Shortage 


On War Front 


GM_ war output hits 

$261,084,959 in quarter 
Auotomotive Washington 
Now ‘Sea Jeeps’ 


By Pete Wemhoff 
Managing Editor 


DETROIT.— Adding a 


brighter hue to the civilian- | 
tire picture, Ford and Good- | 


year last week disclosed prog- 


ress on tires using little if 
any crude rubber. 


Goodyear’s terse announcement 
that it is testing tires “made with- 
out rubber,” followed Ford Motor 
Co.’s revelation its engineers have 
developed a process for making 
tires using one-sixteenth, or less 
|than one pound, of the 10 pounds 
previously required in an average 
automobile tire. 

Whether either company is using 
reclaimed or synthetic rubber in 
‘its new tire, instead of crude, re- 





mained in doubt although it was 


| reported unofficially that Goodyear | 


| officials had declared no rubber— 
|crude, synthetic or reclaimed—is 
; used in that company’s casing, now 
|}undergoing road tests. Further 
| details will be forthcoming after 
| tests are completed. 

In the case of Ford’s new casing, 
however, it is understood that 
Henry Ford is satisfied with the 
'experiments and is now awaiting 
| governmental okay of the new tire 
and possible mass-production of it. 
While the process is a secret, it 
was learned that a specially-treated 
fabric is the main ingredient in 
the Ford tire. 

Neither Goodyear nor Ford 
would discuss tubes which, it is 
generally agreed in the rubber 
industry, must be made entirely of 
crude rubber. However, even 
though no_ substitute could be 
found for crude in tubes, it is be- 
lieved this would not be a major 
deterrent to the new tires, since a 
tube contains only about 1% 
pounds of rubber and therefore 
could be produced with a minimum 
drain on the nation’s stockpile of 
crude. Moreover, tubes can be 
patched and usually outwear cas- 
ings. 

Ford engineers have been experi- 
menting with the new-type tire 
since the rubber shortage became 
acute several months ago. Reports 
are that tests of the tire prove it 

(Continued on Page 11, Column 1) 


U. S. Producing 
3,300 Planes 
A Month Now 


SULPHUR SPRINGS, Tex.—Ac- 
cording to Rep. Sam Rayburn, 
speaker of the House, the United 
States now has six times as many 
soldiers on the battle fronts—after 
four months—as Gen. John J. 
Pershing had after 10 months of 
the war of 1917-1918, and that pro- 
duction of supplies for these troops | 
was running ahead of schedule. | 

He sketched this outline of arms | 
production: 

More than 3,300 planes are pour- 
ing out of factories monthly, well 
ahead of schedule, tank production 
is ahead of schedule with one com- 
pany alone turning out an entire 
trainload daily, and anti-aircraft 

(Continued on Page 11, Column 1) 
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Congress Blasts Rationing, 
Demands Release of Cars 


Dealer Bombs 


Drop | 


On Capitol Hill 


It’s gratifying to dealers to learn that Congress, as 


typified by the 60-minute 
House of Representatives, is 
new-car rationing. 


outburst last week in the 
taking up the cudgel against 


It’s gratifying also to AUTOMOTIVE 


News to learn that the national legislative body is 
joining the fight begun by this newspaper more than |, 


two months ago. 
As AUTOMOTIVE NEWS 


has pointed out time and 


again, rationing of new cars is not only unfair from 
the dealers’ standpoint, but also unnecessary since the 


rationing of tires automatically rations cars. 


Munn, AUTOMOTIVE NEws’ 


John O. 
dealer editor, pursues the 


anti-rationing campaign further in today’s Dealers Tell 


Me column, as follows: 


By John 


* 


* 


O. Munn 


N advocating the elimination of the new car rationing 
program, we are not disrupting, but rather increasing, 


the efficiency of war and domestic economy. We are not 
setting the dealer apart from any other classification of 
people, or asking for special privileges. 


The automobile 


dealer wants to do his full share, and more, but he can 
see no reason why his private inventory should be frozen 


and rationed, which means 


bankruptcy to many, when 


all known facts clearly point out that there will be 
plenty of individual motor car transportation continually 


available for those engaged in essential war work. 


New cars and used cars are already being rationed 


by virtue of the tire-rationing program. 


It is estimated 


that if the war continues for a year, there will 
(Continued on Page 3, Column 1) 


Liberalization Promised: 


Only 37% of March Quota 
Of New Cars Released 


Special to Automotive News 
WASHINGTON. — Approximately 
41,000 new passenger automobiles 
had been released by local ration- 
ing boards throughout the country 
by the end of March, figures com- 
piled by OPA indicate. Of the 
total 23,952 consisted of cars pur- 
chased, but not delivered, before 


6 p.m. Jan. 1, 1942, for which appli- | 


cations were made to the rationing 
authorities by their owners between 
Feb. 11 and March 2. 

More than 15,000 of the remain- 
ing 17,000 were released by ration- 
ing certificates chargeable against 
the March quota of 40,000, with 
2,000 made available by non-quota 
certificates issued to state and local 
governments, according to OPA 
calculations based on a projection 


Monthly 
Commercial Car 


Section 
e638 ®@ 


See Pages 16 to 23 


Charges Dealers’ 


Rights Violated 


RFC Loans and Lease 
Freezing Bills Get 
Action in Senate 


On Dealer Front 


Wide variations in 
Cleveland rationing 

Another scare 

Service volume up 


By William Ullman 

Washington Correspondent 
WASHINGTON.—Achieve- 
ment of substantial relief for 
automobile dealers through- 
out the United States, who 
are threatened with financial 
disaster as the result of restrictions 
on the sale of motor vehicles, 
seemed appreciably nearer last 
week as the problem flared into 

open debate on Capitol Hill. 
Senate hearings were nearly com- 
pleted on bills which would author- 


!ize Reconstruction Finance Corp. 


loans on cars frozen on dealers 
hands and the freezing of leases 
on showrooms. House hearings 
awaited the return nto Washing- 
ton of Rep. Patman (Texas). 


The Senate judiciary committee 
completed hearings on the lease- 
freezing bill, and it was evident a 


|favorable report would be made. 


The committee on banking and 


|currency was yet to hear Jesse 


Jones, RFC head, on the loan 
measure. Approval of this bill also 
was forecast. 


In the meantime, demands that 
the government halt automobile 
rationing, and attacks on the 
Office of Price Administration for 
its conduct of the program for 
conserving existing stocks, were 
made on the floor of the House. 
In the midst of a general clamor 


| for federal action to rescue dealers 


of actual figures of the number of 
| releases in 33 states. 

In the 33 states for which figures 
are available, the rationing boards | 
| acted favorably on 72 percent of | 
| the applications received. There 
| were 14,579 applications with 9,212, 
| quota certificates and 1,284 non- 
quota certificates issued. 

The total quota allotment of new | 
| passenger cars for all states during 
| March, April and May was 120,000. 
Commenting on the first month 
(See RATIONING, Page 11, Col. 1) 





from economic death, Rep. Wood- 
rum (Virginia), ranking member 
of the appropriations committee, 
made this specific proposal: 

That Government agencies take 
what cars they need—“and they 
know what they need”—from 
stocks frozen as a phase of 
cooperation of the industry in the 
war effort, and then immediately 
release all the rest. 

Not once throughout the sixty- 
odd minutes of debate was a voice 

(Continued on Page 7, Column 1) 


Fuel Consumption Cut 


In Half for Many Users 


WASHINGTON. — Designed to 
forestall or prevent need for card 
rationing, a 331/3 percent reduc- 
tion in gasoline consumption be- 
came effective Thursday in the 
| East and Pacific Northwest, and 
|} petroleum industry sources said 
millions of motorists would have to 
get along with 40 to 50 percent less 
an their normal! use of motor 
uel, 





The overall curtailment to retail | 


outlets is an increase of 13 1/3 per- 
cent over the 20 percent reduction 
instituted a month ago. 

Essential vehicles will continue 
to get full supplies, and the gaso- 
line used in non-essential driving 


thus will be curtailed by consider- 
able more than one-third. 

Petroleum Coordinator Ickes said 
that public cooperation with the 
new reduction would determine 
| Whether gasoline must be put under 
a ration card system. Meanwhile, 
| the Office of Price Administration 
is going ahead with preparation of 
| rationing cards. 


Va. Lowers Rates 
RICHMOND, Va.—A 40 percent 
drop in liability insurance rates 
covering dealers, repair shops and 


garages, has been approved by the 
Virginia Corporation Commission. 
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WASHINGTON, — March pre- 

liminary figures indicate that the 
; total war effort of the United 
States in that month exceeded 
three billion dollars. Of this total, 
more than two and a half billion 
represents munitions and war con- 
struction as distinct from pay and 
subsistence. 

Thus the United States today is 
producing war goods at a rate of 
not less than thirty billion dollars 
a year. In March, 1941, less than 
one billion dollars worth of war 
-expenditures and value of produc- 
tion was put in place, indicating 
a more than three-fold increase 
over the past year. 

The tremendously accelerated 
pace at which orders have been 
placed for war supplies and equip- 
ment since the Japanese attack on 
Pearl Harbor was revealed last 
week by the War Production 
Board. Contracts and other com- 
mitments in February amounted to 





GM War Output 
Hits $261,084,959 
In First Quarter 


NEW YORK.—General Motors | $20,892,000,000 compared with $8,- 


Corp. last week reported its ship- 414,00,000 in January, $5,132,000,000 
ment of war products in the first in December and $1,782,000,000 in 
quarter of this year amounted to November. 
$261,084,959. Commitments embrace contracts, 

Last year’s shipments in the! letters of intent and other obliga- 
first, second, third and fourth tions incurred by the United States 
quarters were, respectively, $56,- government for war purposes, in- 
619,168; $75,180,914; $115,879,493; and cluding expenditures for the pay, 
$158,469,698. | subsistence and travel of the armed 

The corporation, noting that it forces during the month. Between 


d tak ; 
than 10. percent of the eountsys| Butler Heads 
ACWP Military 


requirements of all war materials 
‘Vehicles Division 


fabricated from metal, is now in 
mass production of important war 

DETROIT. — George Romney, 
managing director of the Automo- 


materials. 
While production is going up, the 
corporation said, costs to the gov- 
tive Council for War Production, 
announces that Arthur C. Butler 
will head the activities of the 


ernment are decreasing. 
council’s recently organized Mili- 


Embargo Balks 
tary Vehicles division. 


Freicht Pile-U 
P Butler, who has for the past 10 


WASHINGTON. — Railroads had years been manager of the Motor 
put into effect last week an e€M-/‘Tryck division of the Automobile 
bargo system designed to prevent! yWanufacturers Assn., will be lo- 
freight from accumulating at the | cated in Washington representing 
nation’s ports. the motor truck, coach and trailer 

Assn. of American Railroads| vehicle producers for the military 
said commercial freight for export | forces and for war transportation 
would be moved to Atlantic, Gulf | purposes, and coordinating activi- 
and Pacific ports only after a per- | ties with the government agencies. 


mit had been obtained showing 
that ship space was available. 


Walton Schmidt has been added 
to the staff as assistant manager 


The embargo does not apply to of the Military Vehicles division. 
Army, Navy or Lend-Lease freight. Schmidt will locate in Detroit and 
Likewise it does not affect freight | Will work with the military vehi- 


shipments to ports other than for ~~ technical committees. 


export. 


GM Employes Start 
Bond-Buying Drive 
DETROIT.—An “all-out” 


paign by General Motors employes 
to place their own savings squarely 


behind their mounting production | 


of planes, tanks and guns was 
launched last week in GM plants 


from New York to San Francisco. Weissbrodt Field Chief 


Rallying under the slogan “Save 
and Serve for Victory,” more than 


220,000 General Motors employes in} 


87 war production plants and 
numerous offices have “set their 
sights” for 100 percent success in 
a drive to have every employe 
purchase United States Savings 
Bonds immediately, either outright 
S every payday by payroll deduc- 
on. 





TESTING TANKS at the Chrysler Tank Arsenal. 
out of the tank test field because of spring thaws, the rough ground t 


| ington. 
ones’ ngton 


| sociated 


James 

. Ellis, former Washington trade 
paper correspondent, who has been 
with the Motor Truck division of 
the AMA for several months, will 
be associated with Butler in Wash- 


Laurence E. Tilley, who was as- 
in the promotion and 
distribution of the motion picture 
“Singing Wheels” has also been 
added to the Washington staff. 


For Detroit Region 

DETROIT. — Appointment . of 
Hugo Weissbrodt as chief of field 
operations for the War Produc- 
tion Board’s Detroit region was an- 
nounced last week by Ernest 
Kanzler, WPB regional director. 

Weissbrodt has been on the WPB 
Automotive branch staff since Feb- 


ruary. 


With the bottom Goopged 
a 


was iron-hard all winter is now a bottomless morass of slime, sludge and muck. 


On this field test drivers 
Chrysler-built medium tanks. 


‘“*Tankers,”’ 


they call themselves—daily test 


Sek 
eee eee mma 


War Effort Totals 
3 Billions in March 


June, 1940, and the end of Febru- 
ary, 1942, such commitments 
reached a total of $81,835,000,000. 
This was three-fourths of all funds 
voted by Congress for war purposes 
or made available by the Recon- 
struction Finance Corp. and _ its 
subsidiaries. 


WPB Warns 
Of Punishment 


For Violations 


WASHINGTON. — James S. 
Knowlson, Director of Industry 
Operations, said last week that, 
while the War Production Board is 
relying on the voluntary support of 
the war production program by 
industry, the board is prepared to 
use the punitive provisions of the 
Second War Powers Act swiftly 
and without hesitation whenever 
necessary to insure compliance 
with WPB regulations, including 
all priorities rules and orders. 

“This does not represent any 
change of policy by the War Pro- 
duction -Board,” Knowlson said. 
“Violations clearly resulting from 
honest mistakes have not been 
punished in the past, nor will they 
be punished in the future. But wil- 
ful violations of priorities orders 
cannot be tolerated in a war 
economy and every such case will 
be vigorously dealt with.” 

The Second War Powers Act pro- 
vides penalties of up to $10,000 fine 
and one year’s imprisonment for 
each violation of WPB regulations 
or orders. 


FOB 
Factory 


By A. H. Allen 


NEWSMEN from Detroit and 
Washington made a circle tour of 
some of the leading arms plants 
in eastern Michigan. Two repre- 
sentatives of the public relations 


Car Makers to Turn 


Out ‘Sea Jeeps’ 

WASHINGTON. — The War 
department has ordered a “large 
number of small amphibian 
trucks, the sea-going version of 
the ‘Jeep.’” 

Within five minutes after the 
order had been approved, the 
department said that automobile 
manufacturers had been di- 
rected by long-distance tele- 
phone to put the new vehicle on 
the assembly line. 

The new amphibian truck 
“does everything the ‘Jeep’ does 
on land and can duplicate it in 
water,” an announcement said. 
“It will go through swamps, 
jungle undergrowth or ride the 
ocean waves with the same ease 
that it travels upon land.” 





section of the War Department 
were on hand to clear “spot copy” 
from the censorship standpoint. 
Trip was arranged by the Detroit 
office of the War Production Board 
and it provided copious eyefuls of 
war work in this section. It was 
particularly impressive to this ob- 
server who, with some of the others 
on the trip, had visited some of the 
same plants a few months back. 
The rapid change was silent testi- 
mony to the speed of the war effort 
from the production, viewpoint. 


It is not possible to be very 
specific about what was shown, 
particularly since this copy is not 
being cleared through Washing- 
ton. However, it is certainly per- 
missible to give some overall 
impressions, and if the details 
could be told, they would be any- 
thing but “aid and comfort” to 
the enemy; in fact they might 
strike a little terror in the 
enemy’s bad ola heart. 


No Stoppage 
On Tanks 


Encouraging is the progress be- 
ing made on the tank construction 
(Continued on Page 15, Column 1) 





MASSIVE LAND battle wagons, 
are being turned out by Fisher Body 


short weeks ago this 
converted completely 


such as these 30-ton all-welded_ monsters, 
on an assembly-line basis. 
lant was gm on automobile bodies; now it is 
fo armament produ 


Just a few 


ction. 


ACWP Finds War Work 
For 50,000 Machines 


DETROIT.—A large proportion 
of the machine tools and other 
production equipment formerly 
used to build automobiles is being 
adapted to the manufacture of war 
materials, it is shown by records 
of the Automotive Council for 
War Production. 


Of the first 80,000 machines 
classified by the council’s coopera- 
tive listing service, through which 
surplus equipment of individual 
automotive manufacturers is made 
available to other producers of war 
goods, more than 50,000 are already 
operating on war work. 


Included in the remainder are 
many types of machines for which 
no war work has been found thus 
far. Eliminating these, the per- 
centage of convertible machines 
actually at work on war materials 
is considerably higher than the 
over-all figures would indicate. 


According to George Romney, 
managing director of the council, 
upwards of 200 companies in the 
industry have already listed their 
surplus equipment, exclusive of 84 
firms which reported their facilities 
100 percent engaged in war pro- 
duction. In addition to the 80,000 
machines classified, the council has 
45,000 listings awaiting classifica- 
tion. When reports from all par- 
ticipating companies are tabulated, 
Romney states that the lists may 
cover as many as 250,000 pieces of 
productive machinery. 


This is equivalent, he points out, 
to about three to five times the 


Planes 


(Continued from Page 1) 


gun production is in advance of 
schedules. 

Production goals in shipping un- 
doubtedly will be met by summer 
or early fall, and Garand rifles are 
coming out of factories by the 
thousand. Enough of the latter 
are available to equip every soldier 
who needs one. 

s* ¢: @ 


Cadillac Recalls 


Peacetime Workers 


DETROIT.—AIll Cadillac Motor 
Car division’s peacetime employes 
have been called back to work and 
many more are being added to 
maintain production on Cadillac’s 
increasingly heavy war responsi- 
bilities, according to Nicholas 
Dreystadt, general manager of the 
division. 


pre-war annual output of the ma- 
chine tool industry. 

To compile the lists and work out 
a standardization of names for the 
many specialized types of equip- 
ment used in automotive produc- 
tion has been a monumental task 
for the member companies and the 
Council’s listing service, Romney 
explains. One of the smaller auto- 
motive companies, for instance, 
spent more than $5,000 in providing 
the detailed description required 
for the listing of its several hun- 
dreds of machines. 


U. S. Industry 
Maligned, 
Says Knowlson 


WASHINGTON. — James S. 
Knowlson, director of industry 
operations for the War Production 
Board, told a Senate Defense In- 
vestigating Committee last week, 
“I believe industry has been more 
or less maligned by those who 
claim it has resisted conversion.” 

“Within the next two or three 
months what is left of civilian pro- 
duction will be but an appendix to 
war production,” he said. 

Knowlson’s testimony was a con- 
trast to that of Robert R. Guthrie, 
who resigned as head of the WPB 
Textile, clothing and leather goods 
branch and has charged that $1-a- 
year men in the organization were 
resisting conversion in their in- 
dustries. 

Knowlson, himself a_ dollar-a- 
year-man, said that what business 
men had resisted was not conver- 
sion, but what “they felt might be 
liquidation.” 


10 Firms Charged 


With Discrimination 
WASHINGTON.—Ten armament 
firms were ordered last week by 
the President’s Committee on Fair 
Employment Practice to cease al- 
leged discrimination against work- 
ers because of race or religion. 
Companies involved are Stewart- 
Warner Corp., Buick Aviation 
Plant at Melrose, Ill., Bearse Mfg. 
Co., Studebaker branch factory, 
Nordberg Mfg. Co., A. O. Smith 
Corp., Heil Co., Allis-Chalmers 
Corp., and Harnischfeger Corp. 


Burke Is Appointed 


DETROIT.—C. L. Edwards, president 
of the All Metal Products Co., an- 


nounces the appointment of Jos. D. 
Burke to work on the company’s pro- 
gram of defense activity. 





OLDSMOBILE EXECUTIVES were visited during the 
ranking officers of the Automotive branch of the War 
Photo, taken in the Oldsmobile ~ ya. 


assistant to the general manager; 
production manager; 
and BR. J. Wilkins, 


Ernest Kanzler, head of WPB branch; S. E. 
Oldsmobile’s manufacturing managne. 


ast week by to 
roduction Board. 
shows: D. E. Iston, executive 
uter, of the WPB; R. E. Griffin, 
Skinner 
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(Continued from Page 1) 


be 5,000,000 cars idle, and there- 
fore available to war workers. If 
the war continues two years, 
10,000,000 cars will be idle, and 
there will be a progressive giving 
up of motor cars by those in 
unessential occupations to be 
available to those who require 
them in war effort. 
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Dealers Sacrifice 
Sons, Too 


INCE Pearl Harbor, we are a 
united nation—all of us are 
faced with only one duty and one 
purpose. There must be unity of 
action if we are to win the war. 
Automobile dealers are united with 
all people because they, too, are 
giving up their sons and kinfolk 
to the services. They, too, are 
struggling with taxes and buying 
war bonds to support the vast and 
costly war effort. They have will- 
ingly given up the expectation of 
getting more new cars to sell. 
That’s a real sacrifice because the 
sale of new cars is what sup- 
ported 44,000 dealers and their 
500,000 employes, But there was 
no quibbling; they wanted the fac- 
tories to be free to do the gigantic 
job of producing war supplies. 
Dealers feel that it was only 
natural for the government to 
fall into the mistake of rationing 
new cars. The men in the gov- 
ernment are only human like 
the rest of us. Dealers confi- 
dently expect the traditional 
American reaction that, after the 
initial confusion has disappeared, 
the mistake will be corrected. 
Immediately after the Pearl 
Harbor episode, the government 
was severely criticized, by those 
who didn’t know, because they 
hadn’t stopped automobile pro- 
duction. In the opinion of those 
who are in a position to know, 
this government criticism was 
not valid. There was no reason 
to stop the automobile industry 
and let tools remain idle, and 
hundreds of thousands of fac- 
tory employes out of work. 
Automobile factories up till that 
time had taken, and were pro- 
ducing, every government con- 
tract offered. The government, 
before Pearl Harbor, could not be 
criticized for not offering auto- 
mobile factories more contracts 
because the Army and the Navy 
could not contract for supplies 
without appropriations; neither 
Congress nor the President could 
get the appropriation without 
public support. And it took Pearl 
r to get public support, im- 
mediately after which appropria- 
tions were made a le so that 
automobile factories could go 
all-out on the war program. 
s ¢ & 


Meets Needs 
Of Nation 

T is evident that it was good 

national judgment to permit a 
quantity of cars to be built last 
year. They were built in factories 
that otherwise would have been 
idle. They provided work for fac- 
tory employes. They have made 
available for America transporta- 
tion that will be valuable in sup- 
porting both our home and war 
fronts for a long time. 


The fact that these cars were 
being built permitted the rubber 
manufacturers to import many 
more thousands of tons of crude 
rubber than would have other- 
wise entered our country. That 
rubber is now available for use 
in this country for many years. 
The importation of this rubber 
for use on passenger cars did not 
interfere in any way with the 
stockpile of crude rubber that 
the government was purchasing. 
It was in addition to the govern- 
ment pool and would not have 
entered this country unless tire 
manufacturers had firm oyders 
from the car builders, But that 
is enough of past history. The 
fact is that the government, im- 
mediately after Pearl Harbor, 


Dealers tell me 


By John 0. Munn 


Sienmes or salesmen’s com 
ressed to John O. Munn in eare ef Automotive N o 
and the writer’s name will be kept in confidence yh 
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2 Wilmington Dealers 
Become ‘Arsenals’ 














ments, questions or requests may be 













was bearing the brunt of criti- 
cism for our unpre ess. 
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New-Car Buyer 
Market Cited 


T is natural, under conditions 

that existed at that time, that 
the government had a lot of tenta- 
tive plans to protect this country in 
all-out war. One of these plans 
put into action was the freezing of 
new automobiles in the dealers’ 
hands. It is evident it was a 
quickly-matured plan, because the 
rationing order necessary to imple- 
ment it was not worked out and 
issued until 60 days after the freez- 
ing was effected. 


In developing the rationing 
order, the government did not 
consider that with the large sale 
of new cars in 1941 most every- 
one, in the categories permitted 
to buy new cars in the rationing 
order, had already purchased 
new cars. The government forgot 
temporarily that only about 
9,000,000 families in America ever 
had sufficient income to buy new 
cars. That the rest of the car 
owners, including the larger 
share of the owners now in the 
categories to purchase cars came 
into the market as used car buy- 
ers. Not since the days of Henry 
Ford’s $260 new car has the 
majority of people bought new 
cars. For the last 20 years this 
industry has grown by virtue of 
the fact that there was always 
three times as many used cars 
sold as new ones. Doctors and 
civilian executives in war work 

have adequate motor 
car transportation. War produc- 
tion workers living far from the 
factories and who require motor 
car transportation, are used-car, 
and not new-car purchasers. And 
the rationing order does not pro- 


tect them. i 


See Rectifying 
Of Mistake 


N speaking for many dealers who 

correspond regularly with this 
column, they feel that the adminis- 
trators who are responsible for the 
new car rationing will see their 
mistakes and rectify them. They 
feel that liberalizing the rationing 
order won't get dealers out of the 
hole or serve the public which the 
government has been trying to pro- 
tect. They feel that the studies 
the government has made since 
Jan. 1 will prove conclusively the 
advisability of eliminating the ra- 
tioning of new cars. 


The government has already 
changed its mind on _ several 
occasions. They originally in- 
tended to ration all refrigerators, 
but now they have decided, after 
their experience in automobile 
rationing, to permit sale of the 
dealer-held refrigerators in the 
natural market. After all, the 
use of the automobile is impor- 
tant both to our domestic and 
war economy. The ticd-up new 
cars, which represent big inven- 
tories that are depreciating, are 
not the asset that they would be 
if they were put to use. The 
new-car load taken off of dealers 
would immediately reduce their 
overhead to a basis on which 
they would have some chance to 
make their living from mainte- 
nance and used cars. They could 
forget the anxieties and uncer- 
tainties of the value of their 
private investment in a rationed 
market. They could release many 
people, now necessary to watch 
and care for cars, to war effort. 
They could eliminate a lot of 
storage space that could be put 
to far better use. 


Readers Back 


Up Plea 
HESE are stern days for all of 
us; they are particularly stern 
for automobile dealers, and I think 
that share of the public who has 
(Continued on Page 22, Column 4) 






For the Book 


MILWAUKEE. — Edwards 
Motor Co., “Wisconsin’s largest 
automobile dealer,” is sending 
a daily report on the progress 
of car rationing to government 
officials, congressmen, dealer 
associations and newspapers. 
Following is typical: 

April 138, 1942 
No. of Frozen New 

Passenger Cars in 

Edwards’ stock on 

March 2, 1942 
No. of Frozen New 

Passenger Cars in 

Edwards’ stock today 515* 
No. of Car Rationing 

Orders issued in Milwaukee 

County 3/2/42 to date 1207 
No. offered to 

Edwards by 

customers today 1 to date 


518 


No, not filled by 

Edwards today 
Reason: 

Customer unwilling to 
pay Government 

authorized price 0 to date 

Customer’s used car 
unsalable on 
account of 
worn-out tires 

Customer unable to 
finance 

Desired model not 
in stock 

Other reasons 

*Three cars sold 
to other Dealers 

+79 quota cars and 
41 non-quota cars. 


Ind. Dealer 
Pleads Guilty 
To Tire Charge 


EVANSVILLE, Ind.— Facing a 
maximum penalty of 10 years im- 
prisonment and a_ $10,000 fine, 
Charles L. Hart and Russell W. 
Baker, president and _ secretary- 
treasurer, respectively, of LaSalle 
Motor Sales Corp., of Boonville, 
Ind., pleaded guilty in federal 
court last week to violations of the 
government tire rationing program. 

The two officers and their cor- 
poration were charged with mak- 
ing a false report to the govern- 
ment covering the number of new 
tires and tubes on hand as of Dec. 
12, 1941, after issuance of the 
rubber “freeze order.” 

The two men also were accused 
of storing surreptitiously in Hart’s 
home a substantial stock of new 
tires and tubes belonging to the 
corporation and of falsifying an 
invoice and promissory note for 
$1,400 covering a large number of 
tires removed from Hart’s resi- 
dence to a Boonville mill. 

They also were accused of filing 
a false return on the number of 
tires on hand last Oct. 1, when a 
special luxury tax became effective. 


CATA Moves 


CHICAGO.—Saturday was moving 
day for the Chicago Automobile Trade 
Assn. The new address is 100 E. Ohio 
st., several blocks north of the 307 N. 
Michigan Ave. location occupied for the 
past 10 years. : 


0 to date 


0 to date 
0 to date 


0 to date 
0 to date 





Chris Sinsabaugh’s sparkli 


ng 
“Sparks” column is _ read by _ the 
“‘wide-awake” in industry. 


On the House 


Special to Automotive News 

WILMINGTON, Del.— Plants of 
two Wilmington automobile deal- 
ers have been added to the nation’s 
war machine. Resources of the 
Wilmington Auto Sales Co. and 
Delaware Motor Sales Co. have 
been converted, virtually overnight, 
to production of vital materials of 
war. 

A new building at the Wilming- 
ton Auto Sales Co., at 40th and 
Market Sts., originally intended as 
an addition to the firm’s repair 
shops, is now a fully equipped ma- 


Wide Variation 
In Cleveland 
Boards’ Rulings 


CLEVELAND.—Interpretation of 
automobile rationing regulations 
by the five Cleveland district 
boards varies widely, according to 
their reports of certificates issued 
during March. 

Only 41 percent of its applica- 
tions for certificates were granted 
by Board No. 3, while Board No. 1 
granted 95 percent and Board No. 
5 granted 96 percent. 

Calling for greater freedom in 
selling cars, dealers cite this wide 
variation as indicating that a per- 
son’s chance of getting a purchase 
certificate depends largely on 
which board hears his application. 
The dealers contend the regula- 
tions should be made more specific 
so that every board would be 
allowed the liberal interpretation 
that some find in them. 

The county’s 55 boards issued 
only 215 certificates during March, 
the first month of rationing, as 
against the month’s quota of 501. 
The three-month quota is 1,504, but 
at the present rate, only 645 cars 
will have been sold at the end of 
the period. The rate will have to 
be stepped up considerably, it is 
pointed out, if, as the government 
plans, the 7,000 new cars in county 
warehouses and salesrooms when 
rationing started, are to be sold in 
one year. 

Exemplifying the varying inter- 
pretation by the various boards 
here is a case appealed to the state 
rationing administrator by Dave 
Daly of McCarrolls, Inc., local 
dealers. A physician, who wanted 
to buy a car from him, was refused 
a permit by Board No. 3 because 
two members held that his 1940 
ear, which had run 24,000 miles, 
could be repaired. Other boards, 
according to Daly, acted differently 
in the case of a clergyman and a 
war worker who bought new cars 
from him. They were given per- 
mits to trade in their 1941 cars 
which were in perfect running con- 
dition and needed no repairs. 









Dealer Fetes Workers, 


Takes Larger Quarters 

PORTLAND, Ore.—Despite pres- 
ent conditions, Portland Motors 
(Hudson distributors for Oregon 
and southwest Washington) held 
its annual dinner for employes, 
and incidentally moved into new 
quarters at southwest Washington 
Street. 


S much as we believe new-car rationing is unnecessary and 


unfair, 


we can’t condone a 


“black market” either in new 


cars or tires, such as reported from several sections of the nation. 
We won’t go into the merits or demerits of rationing; suffice to say 
it’s the law and that only lawful methods must be used to get it 


scrapped. . 


. . Denver’s OPA administrator has asked for list of 


1942 cars with dealer license plates being used for private purposes. 


Illustrative of the pains to which dealers are going to speed 
and verify new-car applications: One Southern dealer takes 


photos of applicants, 


showing their defense-plant badges; 


another dealer has applicants file affidavits along with applica- 
tion. ... Rep. Pettengill of Indiana is urging government to buy 
up 1930 to 1986 used cars, paying $25 each plus junk value, and 
convert junkers to scrap; sees these merits: (1) Aid dealers and 
scrap drive; (2) reduce accidents; (3) create bigger market 


for new cars after war. 


Used car prices, due to lower demand, are slipping but proposed 
OPA ceiling on prices will be substantially above present market 


level, it’s understood. . . 


- Formula now provides for 20 percent 


markup on original list price of car and requires a 4 percent 


depreciation from this total for 


each quarter car ages.. 
—Pete Wemhoff 
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chine shop and is already turning 
out machine parts for weapons of 
war. 

The second floor of the Delaware 
Motor Sales Co., at 1606 Pennsyl- 
vania Ave., once used to accom- 
modate the used car department, is 
now a small scale “arsenal” turn- 
ing out tank mines. 

Daily production of the latter 
plant is now between 500 and 600 
mines, not loaded, and there is no 
danger of an explosion. Output is 
steadily increasing. The company 
has two shifts of 18 men and is due 
to receive another contract, un- 
known as yet, which will require a 
force of 50 men working double 
shifts. 

The Wilmington Auto Sales Co., 
of which John F. Porter is presi- 
dent, is now on limited production 
of parts for some undisclosed ma- 
chine of war, but with completion 
of millwrighting, the turnout will 
be quickly stepped up to a greater 


volume. 
* * + 


Houston Dealer Turns 


To War Production 

HOUSTON, Tex.—Earle North 
Buick Co., until the present crisis 
one of the outstanding Buick deal- 
erships in the United States, has 
changed its name to Earle North 
Co., and the facilities of the busi- 
ness converted to the manufacture 
of sheet metal and equipment and 
metal parts needed in the defense 
program. 

At the same time, a portion of the 
business has been retooled for the 
manufacture of industrial chemical 
cleansers, and this will operate 
under the name of the Kelite 
Products Mfg. Co. Most of the 
employes of the company have 
been retained, the salesmen serving 
with the Kelite company. 


Hugh Johnson, 
NRA Chief, 
Dies at 59 


WASHINGTON.—Gen. Hugh S. 
Johnson, 59, former NRA chief and 
in recent years a newspaper col- 
umnist, died Wednesday of pneu- 
monia in his apartment here. He 
had been ill for some time. 

After the demise of NRA, Gen. 
Johnson has been extremely critical 
of New Deal policies. Recently, 
joining in the campaign started by 
Automotive News, he wrote a 
syndicated column citing the falla- 
cies of new-car rationing and call- 
ing on the government to scrap the 
program. 

When he resigned from military 
work in 1919, Gen. Johnson was a 
brigadier general, the youngest 
man to attain that rank since the 
Civil War. In April, 1941, Presi- 
dent Roosevelt denied Gen. John- 
son’s request for renewal of his 
commission. 


Kinsel Succeeds Goad 


In San Antonio 

SAN ANTONIO, Tex. — E. A. 
Kinsel, Kinsel-Robinson Co., (Mer- 
cury-Lincoln distributor), has been 
elected president of the San 
Antonio Automobile Trade Assn. 
He succeeds T. J. Goad, Goad 
Motor Co. (Cadillac-LaSalle). 

Elected to serve with Kinsel 
were Joe Freeman, Milam Chevro- 
let Co., vice-president; and O. R. 
Mitchell, O. R. Mitchell Motors 
(Dodge), treasurer. J. T. Simmons 
continues as executive secretary. 

Elected to board of directors 
were James J. Jordan, Jordan- 
Ivers Motor Co., (Ford); Henry H. 
Bryant, San Antonio Buick Co.; 
and Gunther Orsinger, Orsinger 
Motor Co., (Hudson). 


Accuse Used Car Dealers 


Of Pay-Hour Violations 

ST. LOUIS.—A permanent in- 
junction restraining 13 members of 
the Greater St. Louis Used Auto 
Parts Assn. from violations of the 
federal wage and hour law, has 
been decreed by United States Dis- 
trict Court Judge John McCaskie 
Collet on application of L. Metcalfe 
Walling, administrator of the wage 
and hour division of the Depart- 
ment of Labor. 








a 
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OUR PLEDGE 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a@ whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS wiich 
is timely, authentic and of value—(AN 6-10-1983). 


AUTOMOTIVE 


Its Cards Face Up on the Table 


r GOING direct to the American people with its “Good 
i News From the Production Front” advertisement, carried 
in the metropolitan dailies, General Motors has set a 
precedent that is worthy of emulation by other corpora- 
tions also engaged in war work. It has done much for the 
morale of the country, for our peoples, mystified by the 
hush-hush methods of Washington, want the assurance 
that management and labor are bending their backs to the 
limit in a unified effort to produce the war tools that are 
so sorely needed as the United Nations go into high gear 
for a springtime offensive that should shorten the war 
by years—and doing it far faster than had been expected. 

General Motors has a fine story to tell, one that is 
convincing, one that reflects great credit on the automobile 
industry’s ability to convert its plants from motor cars to 
war material in far shorter time than even Washington’s 
“experts” had estimated, even though they used rose- 
colored glasses. For instance, General Motors, in the first 
quarter of 1941, shipped $56,619,168 worth of war 
products; in the first quarter of 1942 this total was 
$261,084,950. While production is going up, costs to the 
government are going down, which is mighty fine news 
for the taxpayers. 

With a balance sheet like this, it is not surprising 
that the New York Herald-Tribune editorially commented: 
“General Motors’ record is, of course, a source of pride 
to that organization. But it is also a source of hope and 
encouragement to the American people, for it proves that 
without compulsion from the government, without con- 
scripting labor, without regimentations of the entire nation, 
American business enterprises are forging ahead with all 
their skill and energy. . . . Fully as important as what 
American industry is doing is the fact that it owes its vast 
reserve of creative power, which is now focusing on war 
work primarily, to the new methods of production and 
new techniques.” 


More Washington Hysteria 


“(IVE the President power to seize any and all privately- 

owned automobiles; take immediate steps to remove 
some 10,000,000 cars from the road and place them in a 
vast pool to meet any serious transportation crisis; give the 
President five billion dollars with which to build up a 
stockpile of cars, parts and tires” is the hysterical shriek 
of Senator Downey of California in the bill he introduced. 

The proposed legislation is nutty, to put it mildly, but 
it is on a par with other acts of terriorism that has come 
out of official Washington that have hit the automobile 
industry below the belt. First, the threat to confiscate 
cars, then tires; second, Ickes’ early attempt to ration 
gasoline long before it was necessary. These “bright 
ideas” were sprung before Pearl Harbor of course, but they 
served to slow the efforts of the dealers to sell their 
rationed new cars. Now the Downey outburst. 

Imagine five billion dollars invested in a stockpile of 
cars and tires—idle transportation that would fast deterio- 
rate in usefulness and value while awaiting an emergency 
that is hard to conceive! 
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Toledo, where I spent last Mon- 
day, is going great guns—actually 
growing great guns, besides jeeps 
and war supplies. The town looks 
just as busy as Detroit, maybe 

busier... . 
NOTES FROM Best story 
HITHER AND YON! heard late- 
ly, worth 
repeating in print. City motorist 
driving up through Vermont stops 
for gas at a general store in the 
mountains. By way of conversa- 
tion remarks, “Gen. MacArthur has 
certainly done a great job, hasn’t 
he?” “Who’s MacArthur?” ask the 
bewhiskered gas-pumper. “Why, 
he’s the U. S. general who’s going 
to help us win this war.” “What 
war?” The puzzled motorist takes 
one look and says, “By the way, 
Grandpa, what do you want for 
those four new tires in the win- 
dow? I might buy ’em!” 
* x * 


General Motors last Monday pio- 
neered a type of advertising which 
should be a “must” with every 
major war contractor. Answering 
the public demand for facts and 
figures without disclosing any but 
disconcerting facts for our enemies. 
I hope it was posted in every army 
barracks and navy ward-room to 
show what the folks back home 
are really doing. In contrast to 


the pink-pantied government re- | 


leases there was cheering news in 
this G-M statement that helped 


neutralize bad news from other | 


parts of the world .. . In my opin- 
ion the best recent article is, “For 
What Are We Fighting?” by Dr. 
Felix Morley, in the April 18th 
SatEvePost. Don’t miss it! ... 
T’ll still wager this war lasts only 
half as long as most folks now 
think it will. . . . Reason: I had 
Penn. Dutch grandmothers on both 
sides of the family who had local 
reputations for “being able to see 
around the corner!” 
* * * 


Changing my route driving to 
our new offices necessitates cross- 
ing two sets of railroad tracks 
where there is plenty of switching 
these days. Wonder if anyone has 
ever thought of a _ standardized 
grade separation for such crossings 
which could be erected in a 
month’s time and taken down and 
moved somewhere else when the 
permanent concrete separation was 
erected. That would be a good 
use for our steel and labor surplus 
when the war ends. There must 
be tens of thousands of similar 
crossings in America! ... Plenty 
of speculation in Detroit as to 
new president of Packard, who will 
be elected next Thursday. Many 
guesses but best bet is George 
Christopher now in charge of 
Packard production .. . All of the 
independents, Packard, Studebaker, 
Hudson, Nash and Willys have 
made excellent showings in war 
conversion and all are in heavy 
production, including operation of 
several new government-financed 
plants making guns, props, etc. 

* of * 


Although short-handed, we are 
getting busy as bees on the 1942 
Almanac which will be our 9th 
annual edition. We consider this 
one of our most important jobs and 
with the help of our readers and 
our advertisers, we promise it will 
again be “bigger and better.” ... 
To let the 1941 production and 
registration figures be lost would 
be criminal, because the whole in- 
dustry depends on us to compile 
and furnish these figures for com- 
parative purposes and post-war 
planning. We would be neglecting 
our responsibility if we did not 
publish this year’s book, even in 
the face of obvious obstacles. 

* * ” 


“Slim” Barnard writes from Los 
Angeles: “Let me tell you that 
AvuTomotive News is making a 
great name for itself with all the 
dealers, particularly around this 
part of the country, in its fight for 
rationing. The Los Angeles Chev- 
rolet zone manager copied most of 
A. N.’s story on liberal car ration- 
ing in a special bulletin to all their 
dealers mailed April 10.” Thanks, 
Slim, we are trying to do the job 
we are cut out for and we are glad 
to know it is appreciated. 


—G.M:S 
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Herblock in Toronto Evening Telegram 


The 1942 Speeder 


In This Corner 


‘Few Tires a Month?.... 


The views exp 


ressed in this column are those 
Anonymous contributions will not be accepted but 


be observed upon request. 


A Plan 


We have a very nice stock of 
used cars and have had for quite a 
time. They are NOT selling. 
Every time a contingent of se- 
lectees leave town, there are many 
cars dumped on the market at 
distress prices. The selectees are 
out of the market and they were 
our best prospects for used cars. 
The people who buy their cars are 
also out of the market. 

If all new car rationing restric- 
tions and regulations were removed 
immediately, we don’t believe we 
would be helped very much. It’s 
too late. The public is thoroughly 
scared out. 

The crux of the whole situation 
is tires. The people will not buy 
with the prospect of their invest- 
ment being “shot” when the tires 
are gone. If some plan could be 
devised whereby each dealer could 
get just a few tires each month, he 
could keep going. We dare say a 
normal 150 car dealer could keep 
going if he could get only eight 
tires per month. The people, who 
are interested in trading, have 
smooth tires. What is the dealer 
supposed to do with a car which 
has smooth tires? 

If there is no relief on the tire 
situation, then, we believe the only 
“out” is for dealers to back the 
Patman bill urging the government 
to take the cars and give us some 
kind of a profit on them.—Vernon 
S. Howland, secretary, Liberty 
Public Service Garage, Inc., Lib- 
erty, N. Y. 


Prices 


The following letter was sent to 
Leon Henderson, price adminis- 
trator, by J. C. Goodwin, president, 
Goodwin Bros. Automobile Co., 
New Castle, Ind.: 

This firm on Dec. 20 will finish 
its 34th year of continuous opera- 
tion as automobile dealers. Unless 
there is a very radical change 
someway, somehow, it looks to us 
like our days are numbered beyond 
Jan. 1, 1943. 

In our opinion, under present day 
conditions, the government order 
tying up all new cars was wise, but 
the thing we cannot understand is 
that after the government gave us 
a ceiling price on new cars, and 
that priority orders are given the 
public, allowing them to “dicker” 
round and about for the best deal. 

It seems to us that this rule 


should work both ways and that! 
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of our readers. 
confidence will 


the government price should read 
that new cars are to be sold for 
“such and such” a price, no more 
nor no less. 

We also notice that there is some 
talk about putting a ceiling on 
used cars. We believe this to be 
completely wrong and against the 
best interests of the country. If 
dealers continue to live, it will be 
necessary that they have merchan- 
dise to sell, and our way of looking 
at it is that if we can buy and sell 
used cars for a profit that we have 
a lot better chance to weather the 
storm. 

Knowing the business as we do 
we want to suggest to you that it 
is the dealer instead -f the public 
that you should be looking out for, 
as the public has been trained to 
take care of himself, and it is not 
likely that any dealer is good 
enough to buy a used car that he 
can remarket for a mark-up to 
exceed 20 percent to 25 percent. 
The average used car buyer is 
making more wages than they 
have ever made and the above is 
merely a suggestion that, as stated 
above, it is the dealer instead of 
the public who is likely to suffer. 


Reasonable? 


We were interested in your issue 
of April 6 and also the Digest 
Edition of March 30. The Digest 
Edition has a challenge to the OPA 
in which you ask about their 
promise to dealers that they would 
be allowed to sell all their frozen 
cars during 1942 and that dealers 
would be able to obtain a reason- 

(Continued on Page 22, Column 3) 


Coming Events 


APRIL 
6- 7—Cedar Rapids, Ia. (Montrose 
Hotel). Meeting of Iowa Automo- 
bile Dealers Assn. 
20-21—Philadelphia (Bellevue  Strat- 
ford). Annual convention of Penn- 
sylvania Automotive Assn. 
20-23—Memphis. American 
Society meeting. 


MAY 
7- 8—Cincinnati (Netherland Plaza). 
Spring meeting of Assn. of Ameri- 
can Battery Manufacturers. 
il—-Syrgcuee, N. ¥. Annual meeting 
of Empire State Automobile Mer- 
chants Assn., Inc. 
21-23—Houston, Tex. 
Transportation Assn. 
JUNE 
21-24—New York (Commodore). Annual 
convention of Advertising Federa- 
tion of America. 


Chemical 


Texas Motor 















iph Morse, 24, youngest photographer on the 
ad WIFE staff, has been in Hawaii for the past two 
months on war assignment. Earlier he worked 
10 days at Fort Benning, Ga., photographing 
he story on “How to Shoot a Machine Gun.” 
















Alfred Eisenstaedt, shown at a baby contest, is 
one of the world’s great photographers. A spe- 
cialist in people and patterns, he took LIFE’s 
story on West Point which won first prize 
as the “‘best educational story”’ of the past year. 
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David Scherman is now on assignment in Lon- 
don. Rescued from the ZamZam, he got ex- 
rlusive pictures of sinking and German raider. 
F e took the beautiful enactment of ‘‘This 
“Above All,” and the A.E.F. landing in Ireland. 


William Vandivert just returned from the Brook- 
myn Dodgers’ Cuban training camp. From 1939 
0 1941 he was LIFE’s chief European photog- 
rapher, covering Blitz on London, R. A. F. 
sorties, and the British defenses at Gibraltar. 













bernard Hoffman, nowcovering the Home Front, 
arted as an office boy in LIFE’s New York 
fy oe He photographed Winter in Maine, took 





FE’s color pictures of Rockefeller Center. 
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Carl Mydans, who was captured in +. uary by 
the Japanese at Manila, is cue of the most 
famous photographers of World War II. He 
covered four wars in two years—in Finland, 
France, China, and then finally <e Philippines. 
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Hart Preston arrived last week in Ankara, Tur- 
key. He took outstanding pictures of the Pan- 
American Conference at Rio. He flew 8,000 
miles up the Amazon with Brazil’s President 
Vargas, and covered Chile’s Fifth Column. 





William Shrout who did LIFE’s recent picture- 
story on ‘Florida at War’”’ joined LIFE’s statf 
in 1940 after having set a record by taking 2 
out of 3 successive ‘Pictures of the Week.” 
He covered Willkie’s presidential campaign. 
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John Phillips just completed “‘A Typical Amer- 
ican Family at War.” Phillips knows war and 
its impact on people from four years in Europe 
where he took LIFE’s Polish Essay, covered 
the occupations of Austria and Czechoslovakia. 
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Thomas D. McAvoy, LIFE’s top Washington 
man for 4 years, has photographed the Presi- 
dent oftener than any other cameraman. He 
was first to photograph U. S. Senate in session, 


Margaret Bourke-White is the only non-Russian or German who 








Z. sew 


has photographed the Russian front. Memorable were her 
pictures of Stalin, the bombing of the Kremlin. Arrivin. in 
Moscowvia Chungking and HongKong, shereturned from Arch- 
angel to England by convoy, flew back to the United States. 


Eyes 
for the Minds 
of America 


HAVE a clear understanding of the war, 

Americans must see how the fighting goes 

—the battlefields, soldiers, weapons, geog- 
raphy, people, cities, industries. 


To have a satisfactory goal, Americans 
must see what the fighting is for, all the 
manifestations of democracy and our way 
of life. 


LIFE shows these things with all the 
reality, simp.icity, and scope of life itself 
—so that every issue is eagerly and easily 
read by 21,900,000 people. 


To do this job requires a large, far-flung 
staff of photographers, writers, and editors. 


Here, for example, are 17 of LIFE’s staff 
photographers. They are a few of the hun- 
dreds of LIFE cameramen and reporters on 
assignment in this country and abroad, get- 
ting the pictures and writing the stories that 
you'll see in LIFE next week or next month. 


Each week they send approximately 3,000 
pictures and more than 50,000 words of news 
dispatches to the desks of LIFE’s editors. 


It is through the skill, ingenuity, intelli- 
gence, and world-wide teamwork of these 
men and women in the field, and LIFE’s 
editors, writers, and researchers, that LIFE 
fulfills its continuing purpose of being the 
“Eyes for the Minds of America.” 





Peter Stackpole, who spent three weeks on an aircraft carrier 
snapping our Navy’s air force, was among the first members 
of LIFE’s staff and one of the first specialists in candid photog- 


raphy. Heis probably best known for pictures of Hollywood stars. 
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Robert Landry has probably spent more time 
with U.S. Pacific fleet since the outbreak of 
war than any other photographer. He took 
LIFE’s pictures of the U.S. Navy’s sensational 
raid on the Gilbert and Marshall Islands. 
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George Rodger, one of LIFE’s photo-reporters, 
now with British armed forces in Burma, did 
words and pictures about the American “Flying 
Tigers” which appeared recently in LIFE, spent 
20 months in Africa, the Middle East, India. 





Frank Scherschel, one of LIFE’s newest pho- 
tographers, did the recent photographic essay 
in LIFE on the assembling of an ait task force, 
is now on special war assignment. He pre- 
viously did most of his work in the Middle West. 





. oe i df 
Wallace Kirkland returned last month to Aus- 
tralia where he had been on assignment much 
of last year. He also spent six months in India 
where he set a record for pictures taken on 
a single joh-—-he took more than 3,000 of them. 






George Strock has spent the last 6 months cov- 
ering the Home Front. Among his jobs are the 
close-up of typical Army Private Teed; Army 
Vehicles, Gulf shipping, fall of France pictures. 
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WASHINGTON.—-Motorists need 
have no fears of “commandeering” 
of their cars or “confiscation” of 
tires, and federal agencies must 
think in terms of maintaining the 
maximum number of automobiles 
to assure transportation for war 
production and keeping up our 
civilian economy, Senator Harry 
S. Truman, chairman of the Senate 
Committee Investigating National 
Defense, last week advised the 
American Automobile Assn. 


In a letter addressed to Thos. P. 
Henry, president of the AAA, which 


Only 21 Dealers 
Quit Since 


Jan. 1 in Chicago 


CHICAGO. — During the first 
three months of this year, the 
number of dealerships in Cook 
County dropped from 464 to 443. 


While the decrease on Apr. 1 was 
21 as against Jan. 1, it amounted to 
47 by comparison with the 490 
figure on Jan. 1, 1941, 


Of the 443 outlets on Apr. 1, 
Chicago accounted for 287 and the 
remainder of the county for 156. 


Makes of cars’ showing no 
changes in totals, as compiled by 
the Chicago Automobile Trade 
Assn., were: Buick, 33; Cadillac, 11; 
Chevrolet, 49; Chrysler, 34; Crosley, 
1; Nash, 34; and Willy, 12. 

Declines in the number of out- 
lets for the other makes were: 
De Soto, from 36 to 33; Dodge, 
from 39 to 36; Ford, from 60 to 56; 
Hudson, from 34 to 33; Lincoln- 
Zephyr, from 40 to 39; Mercury, 
from 47 to 46; Oldsmobile, from 
37 to 35; Packard, from 21 to 20; 
Plymouth, froin 106 to 100; Pontiac, 
from 38 to 34; and Studebaker, 


from 30 to 27. 
* *¢ * 


Ohio Reports Loss 


In Dealer Total 


COLUMBUS, O.—Earl Fenton, 
who is in charge of the Automobile 
Dealers’ and Salesmen’s Licensing 
Division of the Bureau of Motor 
Vehicles, reports: 

In 1941 in the first week of 
April, 3,626 new and used car 
dealers were licensed to do busi- 
ness in Ohio. In 1942, in the first 
week of April, there were 3,008 new 
and used car dealers licensed to do 
business in the state, or a decrease 
in dealerships of 17 percent. Of 
the 3,008 applicants for dealers’ 
licenses for 1942, two-thirds were 
new car dealers. 


As for salesmen, 5,600 were li- 
censed to do business in the first 
week of April, 1941, and only 1,656 
salesmen applied for and received 
licenses as of the first week of 
April, 1942. This is a decrease 
of 70 percent. 


Lieut. Col. Marcus 


DENVER.—Sam Marcus, of Marcus 
Motor Co. (Studebaker), and 1941 
resident of the Denver Automobile 
Dealers Assn., has been chosen _lieu- 
tenant colonel in command of the 
ordnance battalion being recruited here 
vy dealers for active service in the 
nited States Army. 


STUDEBAKER SALES executive wins tro 
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Don’t Fear Confiscation, 
Truman Declares 


requested a Senate investigation of 
the rubber situation on Feb. 5, 
Senator Truman, who heads the 
current rubber inquiry, said: 

“While it is too early for the 
Committee to draft its findings, 
there are already some very clear 
cut things which should be 
brought home to the car owners 
of the country and which, if clearly 
understood, would go far to ease 
the existing tension. These things 
are: 

‘1. It is imperative that all 
motorists realize that the rubber 
shortage is real and that they must 
conserve, through care and driving 
limited to necessary use of the 
car, the tires they now have. 
Military demands must be first in 
the use of existing stocks of rubber 
until new supplies are definitely in 
sight and actual war needs are 
clear. 

“2. Motorists need have no fear 
of ‘commandeering’ of their cars 
or ‘confiscation’ of tires. Of course, 
no one can foretell what might 
happen as a last resort in crucial 
wartimes. We all know that the 
American people will respond to 
any national need. But there is no 
reason for individual car owners to 
fear any immediate action in the 
way of ‘commandeering’ or ‘con- 
fiscation’ of their property. Volun- 
tary conservation and restricted 
driving will do more than anything 
else to make drastic measures un- 
necessary. 

“3. Federal agencies must think, 
and I believe they are now think- 
ing, in terms of maintaining the 
maximum number of automobiles 
to assure transportation needs for 
war production and keeping up our 
civilian economy. It is already 
evident that serious breakdowns in 
war production and disruption of 
our civilian economy would follow 
any large-scale curtailment of pas- 
senger automobiles, which are no 
longer a luxury, but an essential 
part of our daily life. 

“4. There must be centralized 
responsibility and centralized ac- 
tion in connection with control of 
rubber and the development of new 
supplies. Progress has already 
been made in attaining this objec- 
tive and I am confident it will go 
far to end the existing confusion 
and constant shifting of respon- 
sibility.” 


Brady to Handle 
Stock Feeds 


DES MOINES, Ia.—L. J. Brady, 
president of Brady Motor Co. of 
Des Moines, has formed a new 
company, known as Brady’s, for 
the wholesale and retail distribu- 
tion of livestock and poultry feeds 
and pet foods. 

Offices and warehouse will be 
maintained at the motor company 
location and the firm will operate 
in central Iowa, where the company 
has formerly distributed DeSoto 
and Plymouth automobiles. 

Car salesmen and employes of 
the service department of Brady 
Motor will work the new field, and 
a delivery system for retail busi- 
nesses will be maintained in the 
larger cities and towns in the 
territory. 
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Each year the Paul G. 


hy. 
Hoffman Award is given to the manager of the Studebaker branch territory 


with the 
conducted 
Kenneth B. 
shown awa 
winner of the 1942 cup. 


y distributors and dealers. 
Elliott ( 


reatest number of outstanding new-car introduction campaigns 


Seventeen field executives are eligible. 


left), Studebaker vice-president in charge of sales, is 
g the trophy to S. B. Cochrane, South Bend regional manager, 


Cyrus, 
That Again! 


You Can Say 


ee , 
Ir 1S not a crime to own' a new automobile. 
I is a crime for a person who needs an automobile in war work NOT to have one.” * 


That is what Cyrus McCormick III of the O.P.A. said on April 2nd, when 
he announced that restrictions on the sale of new motor cars are to be relaxed. 


There are hundreds of thousands of persons doing war work in America who 
need transportation and who can now get permission to buy a brand new car. 


If you are one of those persons, we urge you to buy a new car. 
We are Packard dealers, but we do not merely urge you to buy a new Packard. 


Buy ANY new car you prefer — for any new car sale,helps America’s war effort. 
The ESSENTIAL use of ANY motor car helps America’s war effort. 

You can’t take motor cars away from America without disaster. 

WE HAVE TO HAVE TRANSPORTATION. 

We've GOT to get results from the billions that we have invested in motor 


cars and in good roads. 


America’s stock of brand new motor cars can help tremendously in providing 
this transportation we need so urgently now. 


They can’t help when they are gathering dust in a warehouse. 
If you need a new car—if your work rates it—see ANY dealee TODAY. 


ate ©. 


Gating, Soe 


SINCE 1904 
CALIFORNIA DISTRIBUTOR 
PACKARD MOTOR CARS 


AMERICA 


HERE is an advertisement Earle C. 


Examiner. 


Add Scares: 


MUST MOVE ON WHEELS 


*haanclatcd Prove, Poe Angeles Fraw Aprit' 3 


Anthony, Inc., ran in the Los Angeles 


Senate Bill Authorizes 
Seizure of Cars 


WASHINGTON. — Another scare 
was thrown into the car-sales pic- 
ture Thursday when Senator Dow- 
ney (California) introduced a bill 
that would give the President 
power to seize any and all privately 
owned automobiles. 


Downey also recommended that 
immediate steps be taken to “re- 
move some 10,000,000 cars from the 
roads and place them in a vast 
pool to meet a serious transporta- 
tion crisis we can expect within a 
year or so.” 


Downey said he was convinced 
that there “simply will not be any 
tires for the 30,000,000 civilian 
automobiles for four or five years 
even if we get all the synthetic 
rubber hoped for by Jesse Jones 
and others.” 


The senator said he would ask 
that his broad-termed bill be re- 
ferred to the Senate Military 
Affairs Committee and would ask 
that the full committee begin 
hearings next Wednesday. 


The bill would give the President 
authority to build up a vast stock 


Dodge Dealers 
Study Sales 


DETROIT.—To discuss ways and 
means for promoting sales of new 
automobiles to persons eligible for 
purchase certificates, issued by 
local rationing boards, members of 
the Dodge Dealer Assn. of Detroit 
met at Webster Hall last week. 


Serving as a forum for discus- 
sions of the present-day status of 
the Detroit motor car trade, the 
meeting was unanimous in its sup- 
port of organized effort to give the 
public a broader and clearer under- 
standing of the fact that rationing 
board interpretations of rationing 
rules permit the issuance of pur- 
chase certificates to widely varied 
classes of eligibles. 


According to L. F. VanNortwick, 
manager of the Detroit region of 
the Dodge field organization, and 
guest speaker of the Dodge dealer 
gathering, the time is opportune 
for dealers to bring patriotically- 
tempered influence to bear on the 
distribution of cars now in the car 
merchants’ stocks. These stocks 
and their temporary immobility, 
speakers asserted, were causing the 
dealers increasing losses. 


of automobiles, parts, tires and 
supplies and authorize use of a 
$5,000,000,000 fund for this purpose. 


Cars and parts might be ac- 
quired by donation, purchase or 
requisition. 

“I believe all civilian cars not 
used for some vital war effort or 
community service should _ be 
turned in,” Downey said. “Any 
worker who lives within two or 
three miles of his job and can 
walk, should turn in his car.” 


e 
Wis. Board 
ao 
Pledges Aid 
” a 
In Rationing 

MILWAUKEE.—In response to 
a complaint by local dealers that 
rationing regulations are being in- 
terpreted too strongly by rationing 
officials and that they face eco- 
nomic ruin if restrictions are not 
relaxed, Don T. Allen, state ration- 
ing administrator, told a hundred 
Milwaukee county automobile deal- 
ers that the rationing board is as 
anxious to have stocks of new cars 
disposed of as the dealers. 

“We must follow the regulations 
and if the dealers want the regu- 
lations changed they will have to 
go to Washington. However, we 
want to cooperate with the dealers. 
It’s up to them to get out and sell 
their cars to eligible applicants. 
The applications have not been 
coming in fast enough. We have no 
objection to dealers appearing be- 
fore boards and assisting their cus- 
tomers with applications, although 
it will be the applicant and not the 
dealer who will have standing be- 
fore the boards,” Allen said. 

The two local rationing boards 
rationed 70 cars in March, the 
first month of car rationing. 
Milwaukee county has a three- 
month quota of 671 new cars and 
local dealers had a stock of 4,186 
new cars, exclusive of Studebakers, 
on hand when the rationing began, 
in addition to 1,150 “pool” cars 
which must not be sold until after 
this year, 

A. C. Hall, chairman of the 
local automobile dealers’ associa- 
tion, argued that Milwaukee county 
normally sells 28 percent of the 
new cars sold in Wisconsin and 
that the county’s quota should be 
1,500 instead of 671, 


Omaha Sales 
Campaign Is 
Sticietie Results 


OMAHA. — After six “salesless” 
weeks, Omaha automobile dealers 
are staging a comeback campaign. 
The:dealers called in the state ra- 
tioning authorities and compelled 
a careful reading and interpreta- 
tion of the rules. 

They also called attention to the 
sale of only 10 new cars since 
March 2. The Douglas county 
quota from March 2 to June 1 is 
179, plus a 10 percent reserve that 
may be used in case of an emer- 
gency. 

Officials of the Omaha Automo- 
bile Trade Assn. estimated that 
there are approximately 1,500 new 
cars in the hands of Omaha deal- 
ers. Applications are practically 
nil as a result of rigid interpreta- 
tion of the rules and a barrage of 
scareheads emanating from the 
state house in Lincoln. 


In full-page newspaper advertise- 
ments, the Omaha dealers sought 
to correct the situation. Under 
the caption “KEEP YOUR CAR 
ALERT—Don’t Let it Die,” simple 
suggestions were given to protect 
the life of the vehicles. The eligi- 
ble purchasing groups were set 
forth and the procedure for filing 
applications explained. Applica- 
tions flowed in. 


Dealers Seek 
Tax Relief 
In Louisville 


LOUISVILLE.— A _ proposal to 
lighten the burden of personalty 
and sinking fund taxes on auto- 
mobile dealers and any other busi- 
ness men, whose stocks are frozen 
as a result of war restrictions, will 
be considered within the next few 
days by a committee of the Board 
of Aldermen, it was learned last 
week. 

Representatives of the Louisville 
Automobile Dealers’ Assn., _ pro- 
moter of the plan, conferred 
with Aldermanic President Andrew 
Broaddus who agreed to the hear- 
ing at which the dealers will pre- 
sent their case. 


Phil Millet, secretary of the 
sinking fund, said automobile 
dealers last year paid about $17,400 
in sinking fund fees. 

The sinking fund fee is assessed 
on the basis of the business of the 
previous year. Ralph Grooms, 
dealer official, said Louisville deal- 
ers did a “good” business last year 
and, hence, will have to pay a sub- 
stantial tax. 


Grooms said the dealers are also 
“in the middle” with regard to 
personalty taxes on new cars which 
they have in stock. He estimated 
the value of these cars at $1,500,000 
and said that this was “far above 
normal.” With the tax rate at 
$2.40, the dealers would have to pay 
36,000 on such a valuation. 


Tire Shortage 
Probe Asked 


BALTIMORE.—(UTPS)—Support 
of a thorough investigation of the 
tire shortage question is urged in 
a bulletin sent to all members of 
the Automobile Merchants’ Assn. 
of Maryland by John E. Raine, gen- 
eral manager of the group. In 
prodding dealers to support such 
an investigation, Raine states: 


“Someone or some agency should 
force a reconciliation of the pub- 
lished statements of the rubber 
experts and ferret out the back- 
ground of conflicting statements 
as to the availability of synthetic 
rubber from which tires have been 
made in America for the past five 
years.” 


Raine declared that “unless there 
is complete reversal in OPA or 
WPB policy, or Congressional in- 
tervention, less than 4,000,000 of 
the 32,000,000 privately owned autos 
in the U. S. will be operating, on 
account of tire shortage, within one 
year.” 


Butkiewicz to OPA 


DETROIT.—Harry C. Butkiewicz, 
who has been vice-president of Univer- 
sal Credit Co. since its inception in 
1928, has been appointed a chief con- 
sultant for the Office of Price Adminis- 
tration in Washington. 





1 


AUTOMOTIVE NEWS, APRIL 20, 


Car Rationing Blasted 
By Congress 


(Continued from Page 1) 


raised to defend the program or 
the activities of Leon Henderson, 
OPA chief. Democrats stood 
shoulder to shoulder with Repub- 
licans challenging the Administra- 
tion to act, under threat of legisla- 
tion to force a drastic revision of 
the entire program. 

Following bitter criticism of 
conditions threatening dealer exist- 
ence, launched by Rep. Keefe 
(Wisconsin), Rep. Hendricks 
(Florida) sought to rally support 
for the bill to “authorize and di- 
rect” the RFC to utilize its re- 
sources to aid dealers financially. 

Calling for immediate hearings 
on the bill, Hendricks explained 
that the RFC has authority to pur- 
chase cars bought by dealers after 
Jan. 1 last, but lacks power to 
assist dealers in respect to cars 
bought before that date. Most of 
the cars in dealers’ hands were 
acquired prior to Jan. 16, he said. 

Keefe questioned the legality 
of the freeze order, declaring 
that immobilization of car stocks 
on dealers’ floors placed on them 
the burden of depreciation, over- 
head and other costs, without 
giving them an opportunity to 
obtain funds through car sales. 
Imposition of this burden by the 
government, he said, constituted, 
in a manner, a violation of the 
constitutional prohibition of prop- 
erty seizure without just com- 
pensation. 

The government, Keefe argued, 
should take the cars off dealers’ 
hands. Mere loans, he said, would 
not suffice because continued ex- 
penses will make it just as difficult 
for dealers to meet financial obli- 
gations to the government as to 
private finance companies. 

Keefe charged the whole ration- 
ing system is in a state of chaos, 
with sales to certified purchasers 
so slow that not only are dealers 
being “eaten up” with overhead 
charges, but finance companies, in 
many cases, are taking possession 
of cars they are unable to sell. 

Because of the freeze order, de- 
clared Rep. Randolph (West Vir- 
ginia), “the OPA is responsible for 
seeing that these men are now 
faced with financial ruin through 
an edict of the government of the 
United States.” 

“The American people ought to 
know that it was an agency of the 
executive branch of the govern- 


House Trailer 
Output Put at 
90,000 in °42 


DETROIT.—The house trailer in- 


dustry will hit an all-time pro- | 


duction peak of 50,000 trailers this 
year, it is estimated by federal 
government officials. 

Under War Production Board 
orders, they will be sold solely in 
war industry areas. In recogni- 
tion of their importance in solving 
the wartime housing problem, the 
board has made 4,000 tires and 
tubes available to trailer manu- 
facturers. 

To make the inadequate supply 
of tires go as far as possible, WPB 
restricted the industry to the pur- 
chase of one set of tires for every 
five trailers. As soon as a trailer 
is delivered to a war industry 
worker, the tires are removed, the 
trailer is propped up on wood 
blocks or timbers, and the tires are 
returned to the manufacturer for 
future delivery use. 

Later on wooden tires for use 
on wooden rims may be used. An- 
other suggested expedient to meet 
the rubber shortage is the use of 
a steel rim over the old tire. 

The trailer industry also is tak- 
ing on direct war work. One com- 
pany, WPB reported, has converted 
@ plant to the production of air- 
plane gliders and three other com- 
panies are preparing to produce 


wooden airplanes for training pur- | 


poses. 


Miller Asst. Chief 


WASHINGTON. — Appointment « 
Sidney L. Miller, of Iowa City, 
assistant chief of the ee corction 
branch was announced last week by 
Andrew Stevenson, branch chief. Miller 
was former! quecutize head of the 
Bureau of Business Research at the 
University of Iowa. 


ment that issued those orders,” de- 
clared Rep. Pittenger (Minnesota). 
He pronounced Keefe’s remarks an 
expose of OPA “inefficiency and 
total lack of appreciation of the 
problems of the American people.” 

Woodrum commented that Keefe 
was “performing a great service by 
emphasizing this situation, which 
I think is critical and inexcusable.” 


Remarking that Congress soon will 
have appropriated “everything that 
the Army, the Navy and the gov- 
ernment needs presently for trans- 
portation,” Woodrum declared: 
“I would hate to see the gov- 
ernment get control of all these 
cars with the temptation that 
there would be to send them out 
to departments where they are 
not needed. What should be 
done, and it should be done 
immediately, is for the govern- 
ment to take the cars that the 
government needs, and _ they 
know what they need, out of 
these frozen stocks and imme- 
diately release the rest of them.” 


= sparse: awe ape: 
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HEREVER the planes of the United 
W Nations are battling and bombing 
the enemy, PLEXIGLAS is seeing action. 
This strong, transparent plastic is em- 
ployed on every kind of military and 


naval aircraft built in America today. 
For nose sections, gun turrets, cockpit 
enclosures, observation domes, side win- 
dows, tail assemblies, and landing light 
covers — wherever permanent transpar- 


1942 


Winter Elected 
ASTE President 


ST. LOUIS.—Otto W. Winter, 
vice-president in charge of manu- 
facturing, Republic Drill & Tool 
Co., Chicago, was elected president 
of ‘the American Society of Tool 
Engineers at the annual convention 
of the society here. Winter suc- 
ceeds Frank W. Curtis, chief engi- 
neer, Milling Machine division, Van 
Norman Machine Tool Co., Spring- 
field, Mass. 

Ray H. Morris, 
Hardinge Bros., Inc., Elmira, N. Y., 
was promoted to the first vice- 


Plastic.” 


vice-president, 
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presidency from his previous post 
as second vice-president, and D. D. 
Burnside, superintendent of Ameri- 
can Stove Co., St. Louis, was named 
to the post of second vice-president. 


Clyde L. Hause, sales engineer, 
Gorham Tool Co., Detroit, and 
Frank R. Crone, chief tool designer, 
Lincoln Motor Co., Detroit, were 
respectively reelected secretary and 
treasurer. Adrian L. Potter, of 
Springfield, Mass, was named 
executive secretary of the society, 
to succeed the late Ford R. Lamb, 
who died last October. 


For a fresh automotive viewpoint, 
| read George M. Slocum’s ‘“‘A Word in 
Edgewise."’ 


ency is vital — PLEXICLAs is used. After 
more than five years of continuous service, 
Rohm & Haas’ PLEXxIcLas has earned the 
title “Aviation’ s Standard Transparent 


Prexictas is the trade mark, Reg. U. S. Pat. Off., for the acrylic resin thermoplastic sheets manufactured by the Rohm & Haas Company. 


ROHM & HAAS COMPANY 


Manufacturers of Leather and Textile Specialties and Finishes 


WASHINGTON SQUARE, 


ayo 


Crystal-Clear Acrylic et a 


PHIL, TAA PA. 


Synthetic Insecticides . . Fungicides 


oy Oem or by 
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* General Motors is in mass production on important war materials: 


GOOD NEWS FROM THE 


/ 


* Productionis going up and costs to the Government are coming down! 


* The same engineering knowledge, mass production technique and “know-how’’ 
that produced high quality automobiles and trucks by the millions have now 
been successfully applied to the production of aviation engines, Navy Diesel 
engines, tanks, guns, airplane parts and ammunition. 


* General Motors has undertaken the production of more than 10% of our 
country’s requirements of all war materials fabricated from metal. 


Here’s The Way We Went At The Job— 


Starting in June, 1940, when the Government initiated the 


Defense Program, General Motors adopted these policies: 


1 Active cooperation with our Government in plan- 
ning the production of war products—acceptance 
of trial orders—engineering cooperation—and 


mass production of such products for which we 


have or can get necessary production equipment. 


2 Endeavor to obtain contracts for the more com- 
plicated war materials in the production of which 
the Corporation’s engineering and manufactur- 
ing experience will be of greatest value to the 


country. 


3 Since General Motors’ capacity for the manu- 
facture of metal products is about 10% of the 
country’s capacity, endeavor to get orders and 
plan to produce at least this same percentage of 
the country’s requirements for this type of war 


material. 


4 Obtain orders for war products for every plant city 
and every plant. Allot the production where it can 
be produced with the greatest efficiency and the 


least new floor space and machinery. 


5 Solicit and accept contracts of any type proposed 
by Government agencies—competitive bids—cost 
plus fixed fee—fixed price with provision for re- 


negotiation after cost and production experience. 


S Sub-contract component parts for all war mate- 
rials to dependable and competent contractors 
who have equipment that can be used to produce 


such parts. 


7 Utilize existing buildings and equipment to the 
limit. Request new facilities from the Govern- 


ment only when absolutely necessary. 


After Pearl Harbor, this additional policy 
was adopted: 


8 Any machines or materials General Motors now 
has and cannot use in its war production will be 
made available to any other manufacturer who 


can use them in war production. 


This report is issued in the interests of keeping the American 
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tL PRODUCTION FRONT! | 


| Here’s What We Have Accomplished — 








fi f CONTRACTS IN HAND FOR WAR PRODUCTS EMPLOYMENT ON WAR WORK "y 
One-third of the machine guns. Factory Workers—Skilled Tool and Die 
More tha -third ; Employees ... . 13,689 
a we Others . . . . . . 121,574 
More than half of the Navy’s Diesel engines. 135.263 


Two-fifths of th iati ines. 
S of the aviation engines Engineers, Process Men, Tool Designers, 





More than one-fourth of the tanks. _ Supervisors, Factory Clerks, Accountants 
Three separate types of complete airplanes. and Managers. . . . - - + + - 35,335 
Total working on war products . . 170,598 


Numerous parts for planes produced by others. 


Guns and gun parts of many sizes, from 30 calibre to Total employment on war production by October will 


be greater than total employment on both commer- 


7 cial and war work was in 1941. This time next year it 
Shells and cartridge cases. will be 50% above our previous peak employment. 
Over 1000 orders and contracts for war materials. FACILITIES ON WAR WORK 
71 plants working on war work. 
SHIPMENTS OF WAR PRODUCTS 14 plants being retooled for war work. 
; 3 plants leased to other producers. 
1941—First Quarter . . . . . . « $ 56,619,168 5 plants awaiting completion of negotiations of 
Second Quarter . .. . . . 75,180,914 ee ‘ ena 
. 8 new plants under construction or negotiation. 
Third Quarter. . . . . . «. 115,879,493 54,873 machine tools working or being rebuilt or re- 


; Fourth Quarter . . . . . . 158,469, tooled for war production. 
™ seals misses 16,950 not adapted for our war work and made avail- 
1942—First Quarter . . . . . . . 261,084,959 able to other war material contractors. 


SOME OF THE MAJOR WAR MATERIALS WE ARE PRODUCING 


4 Allison Aircraft Engines Tank Gun Mounts Tanks Shells and Shot Carbines 
Army Trucks Anti-Aircraft Gun Mounts Airplane Wings and Parts Tank Cannon Aviation.Spark Plugs 
Pratt & Whitney Engines Airplane Propellers Anti-Aircraft Cannon Ambulances Machine Guns 


; 

sea a Tools Cartridge Cases Fire Control Equipment Black-out Lamps Radio Receivers 

Generators and Regulators Airplane Fuel Pumps Aircraft Cannon Fuses Airplane Landing Gears 
Diesel Engines for Tanks, Electric Motors Automatic Pilots Marine Instruments Armored Cars 


Submarines and Trucks Aneroid Valves Batteries Oil Coolers and Radiators Naval Gun Housings 
MANY OF THESE PRODUCTS ARE BEING EXHIBITED IN FORMER AUTOMOBILE SHOWROOMS IN THE GENERAL MOTORS BUILDING, DETROIT, MICHIGAN 





PRODUCTION FOR VICTORY IS OUR JOB 


General Motors is already far enough into the war production job to have demonstrated that 

our American production methods and our American ways of doing business will out-produce 

our Axis enemies. ; 

Price reductions of many millions of dollars have been made to the Government on contracts 
| as lower costs have been achieved. Similar price reductions will continue to be made as long as 

conditions permit the same aggressive and uninterrupted action that has been going on in 
fl past months. 


The entire General Motors organization—workmen and management alike—is dedicated to 
the single purpose of producing more tanks, airplanes, Army trucks, engines, guns and 


ammunition to help win this war. 
THE AMERICAN WAY WILL WIN 
GENERAL MOTORS CORPORATION, DETROIT, MICHIGAN 


people pruperly informed about the progress of our war effort. 
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Business Trend 
Continues Up 


Throughout U. S. 


DETROIT.—The trend of busi- 
ness, countrywide, continues up- 
ward—with many areas reaching 
new heights, according to figures 
just released by the business sur- 
vey department of Brooke, Smith, 
French & Dorrance, Inc., Detroit 
and New York advertising firm. 

The figures show gains in 93 of 
the 147 trading areas of the United 
States during March, with 22 areas 
55 percent or more above normal. 

The areas listed as 55 percent or 
more above normal on Apr. 1 are 
as follows: Augusta, Birmingham, 
Charlotte, Greenville, Hartford, 
Jackson, Miss., Joplin, Macon, 
Memphis, Milwaukee, Mobile, Nor- 
folk, Oakland, Peoria, Portland, 
Me., Reno, Rockford, San Diego, 
Seattle, Sioux Falls, and Tacoma. 


Tire Makers to Advise 


On S. A. Rubber 

WASHINGTON.—A new advi- 
sory committee from the rubber 
industry, announced by Secretary 
of Commerce Jesse Jones, held 
conferences here last week with 
government officials on the stimu- 
lation of natural rubber production 
in South and Central America and 
Africa. 

Members of the committee are 
Archie Johnston of Ford Motor 
Co., who has managed the Ford 
rubber plantation in Brazil; Harvey 
Firestone, of Firestone Tire & Rub- 
ber Co.; F. B. Davis, Jr., of United 
States Rubber Co., and John Col- 
lyer, of B. F. Goodrich Co., Litch- 
field, of Goodyear. 





STOP TIRE 


SABOTAGE 


It’s up to you, as a tire specialist, to help eliminate 








AUTOMOTIVE NEWS, APRIL 20, 





OLDSMOBILE DEALERS in the New York zone convened last week with 
H. A. Trevellyan, Olds general sales manager, and other factory officials 
in one of a series of roundtable conferences. Shown here is a portion of the 
dealers attending the conference. Left to right, around outside edge of table, 
are L. I. Linehan, Trevellyan, J. H. Lemons, J. D. Gartland, T. V. Ten Broeck 
A. B. Laing, C. T. Wells, Guy 0. Simons, H. S. Edmunds, A. Baurley and 
Left to right, on inside of table, are Ike Kassel, C. F. Erler 
and Herman Ruge. Others not shown included :H. H. Brown, H. S. Case, 
T. J. Brogan jr., Harry Burack, Alex Paton, C. D. Fermier, Charles Bastable, 
I. W. Walls, B. W. Schoninger, Chas. H. Hirchert, Jos. R. Holsey, A. J. se, 
D. I. Decker, H. L. Ballou and E. Q. Kolarsey. 


Postwar Transportation 


Now Being Planned 


Special to Automotive News 

NEW YORK.—Automobile Manu- 
facturers Assn. is one of a number 
of groups studying postwar trans- 
portation problems, it is pointed 


J. Herrmann. 


out in a report issued by the 
Twentieth Century Fund on a sur- 
vey of “Postwar Planning in the 
United States.” 


“Numerous public and private 
agencies concerned with various 
forms of transportation,” the re- 
port dec'’sred, “are carrying on 
studies of postwar transportation 
problems. Factors influencing the 
demand are being analyzed and 
projected. The future outlook for 
transportation after the cessation 
of heavy defense expenditures is 
being surveyed and the prospects 
of renewed competition for traffic 
among the several agencies of 
transport are being appraised. 


“The urgent necessity for the de- 
velopment and application of a 
national transportation policy in 
order to alleviate the transport 
problems of the postwar period is 
being stressed.” 

In addition to the AMA, other 
agencies making or planning 
studies in their particular fields 
were listed as including the Assn. 
of American Railroads, Automotive, 
Transportation and Farm Equip- 
ment Branch of the War Produc- 
tion Board, Board of Economic 
Warfare, Board of Investigation 
and Research, Civil Aeronautic 
Authority, Corps of Army Engi- 
neers, Inland Waterways Corp., 
National Resources Planning 
Board, Public Roads Administra- 
tion, Railrod Division of the Re- 
construction Finance Corp., State 
Planning Boards, and the United 
States Maritime Commission. 

The survey found that the gen- 
eral subject of planning for a 
richer and better postwar era is 
engaging the attention of more 
than 100 governmental and private 
agencies and commercial concerns. 


underinflation, which is the greatest saboteur of 


tire mileage. 


Whenever you see a “Soft Tire—Missing Valve 
Cap” combination, remember this—it may not be 
the missing valve cap that caused the soft tire. 
But by screwing a Schrader air-tight valve cap 
down firmly after inflating the tire to its normal 
pressure, you can be sure that the re-occurence 
of underinflation can never be caused by leakage 


through the valve. 


A. SCHRADER’S SON, BROOKLYN, N. Y. 
Division of Scovill Manufacturing Company, Incorporated 


Otc ut eat OFF 


VALVE CAPS 


ALWAYS REPLACE THEM AFTER INFLATION 


Schrader 





All Standard Schrader Valve 
) Caps are built with this 
9 doubly reinforced sealing 
unit. Guaranteed air-tight 
up to 250 lbs. pressure. 


NEW ENGINEER bridge 
U. S. armored forces. 


bridge in existence. It is ideall 
may be used to form rafts for 
capable of transpo 
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Oversize Bus Trailer 


Carries 141 


WASHINGTON. — A_ simplified 
type of oversize bus trailer, made 
almost entirely of non-critical ma- 
terials, has been designed and built 
in less than 30 days by representa- 
tives of the Office of Defense 
Transportation with the aid of 
Officials of the War Production 
Board and a number of private 
companies. 

It is expected to be one answer 
to the problem of transporting 
hundreds of thousands of war 
workers from central points in 
cities to outlying industrial plants. 
The trailer has a seating capacity 
nearly three times that of an or- 
dinary city bus and nearly twice 
that of the largest type of street 
car. 

Hauled by an ordinary one-and- 
one-half ton truck tractor, the 
trailer arrived in Washington last 
week after a 30-hour trip from the 
Indiana factory where it was re- 
cently completed. It was inspected 
by Joseph B. Eastman, Director of 
Defense Transportation, and a 
number of ODT and WPB officials. 

The trailer chassis embodies an 
ingenious application of a conven- 
tional design steel frame with a 
plywood and masonite superstruc- 
ture. It rolls on eight standard 
truck-size tires, with the usual six 
tires on the power units. . Because 
of the light weight of the unit in 
relation to the load carried, and the 
use of a modern-type floating axle, 
efficiency in the use of tires will be 
far greater than in any other type 
of rubber-tired passenger carrier 
so far developed. 

Maximum load of the trailer is 
141 persons. The vehicle contains 
87 fixed seats, and 24 drop seats 
are to be installed later. An addi- 
tional 30 standees can be accommo- 
dated. Length of the truck-trailer 
unit as a whole is 55 feet, and the 
trailer alone is 45 feet long. Weight 
of the trailer is 12,000 pounds as 
compared with 17,000 pounds for a 
— type 40-passenger city 

us. 

The trailer is intended primarily 


Three-Cent Profit 


Allowed on Fuel 

WASHINGTON. — Retailers of 
motor fuel in the Curtailment Area 
(17 Eastern States, 
Columbia, Oregon and Washington) 
are permitted to charge three 
cents per gallon above the cost to 
them, under Amendment No. 2 to 
Temporary Maximum Price Regu- 
lation No. 11, announced last week 
by Leon Henderson, price admin- 
istrator. 

Amendment was issued after a 
preliminary field study by the OPA 
revealed that most service stations 
selling motor fuel in the curtail- 
ment area operate on a margin of 
at least 3 cents per gallon. In the 
past, a minority of service stations 
generally known as_ independent 
stations, have sold motor fuel at 
prices below prevailing prices and 
at margins below 3 cents. The 





maximum price is a ceiling and 
does not restrict sales below that 
price which the retailer is free tu 
make. 





gives added mobility and striking power to 
Using massive rubber pontons like one above constructed 
in a Goodyear factory, and heavy steel treadways, this new Armored Force 
bridge can be erected faster and carry heavier loads than any other military 

adapted to mechanized operations, since it 
errying, or be erected as a complete bridge 
the heaviest army loads. 


District of! 


Men 


as a stop-gap vehicle for mass 
transportation of workers to plants 
located in areas where no other 
public transportation facilities are 
available and where workers would 
otherwise depend on private auto- 
mobiles as long as these remained 
available. 

The bus trailer unit is readily 
adaptable to quick mass produc- 
tion, and it is estimated that pro- 
duction at the rate of about 1,000 
trailers a month could be begun 
within 90 days. 

The mass transportation unit was 
originally conceived by a com- 
mittee representing the ODT, the 
WPB, and the Army and Navy 
Munitions Board. The design was 
developed by Frank H. Shepard, 
special assistant to Guy A. Rich- 
ardson, director of ODT’s Division 
of Local Transport. Shepard was 
assisted by Fred B. Lautzenhiser, 
technical consultant to the Auto- 
motive Branch, Division of Indus- 
try Operations, WPB, and by engi- 
neers and designers from several 
private companies. 


Chassis of the trailer was built 
by the Edwards Iron Works, 
South Bend, Ind., and the body by 
Schult Trailers, Inc., Elkhart, Ind., 
and the trailer truck by the Clark 
Equipment Co., Battle Creek, Mich. 


Olds Recalls 
All Workers 


LANSING.—Day and night con- 
version to translate war orders 
into war work at Oldsmobile has 
now resulted in full-time employ- 
ment for all employes, with 
seniority, it is disclosed by S. E. 
Skinner, general manager of Olds- 
mobile. 


“Employment figures on March 
31 not only reached a new high 
for the current year but likewise 
established an all-time high of 
seniority people employed by Olds- 
mobile,” Skinner said. “The low 
point of employment by Oldsmobile 
this year was reached Jan. 2, occa- 
sioned by this division’s withdrawal 
from automobile production for 
the duration of the war,” he added. 


It was also announced that all 

departments participating in Olds- 
i mobile’s war production program 
are continuing to operate on a 
| schedule of 24 hours a day and 
j;seven days per week, building 
cannon and shell to “Keep ’em 
Firing.” 


MLL 
HAND IN HAND 


TCL Lee 


U BETTER 
aaah 


WHEREVER THERE'S A TELEPHONE, THERE'S 


fostal 
Telegraph 
, y : *Every phone 





in the U. S. isa 
Postal Tele- 
graph office. So 
to send tele- 
grams swiftly 
and conveni- 
ently — just 
PHONE POSTAL. 
For your conve- 
nience, charges 
appear on your 
phone bill. 




















Progress Is Reported 
On ‘Rubberless’ Tires 


(Continued from Page 1) 


is capable of withstanding great 
wear. 

Goodyear’s brief announcement— 
“We now have test cars on the 
road which are running on tires 
made without rubber’—followed a 
query by Automotive News after 
the Ford disclosure. Other major 
tire companies queried declared 
they had nothing to announce at 
this time, although all admitted 


Dealers Stepping 
Up Sales Efforts, 
Studebaker Notes 


SOUTH BEND. — Selling activi- 
ties of Studebaker dealers under 
the new car rationing program has 
been stepped up 
sharply, accord- 
ing to reports re- 
ceived from the 
field by C. §. 
Fletcher, Stude- 
baker general 
sales manager. 

“Our dealers 
are actively seek- 
ing out those in- 
dividuals eligible 
to purchase new 
cars and assist- 
ing them in get- 








Cc. S. Fletcher 


ting their applications before local 


rationing boards,” said Fletcher. 
They have been aided in their 
efforts by an intensive campaign 
carried on by our factory field 
force to assist both dealers and the 
public in a better understanding of 
the rationing program and the 
objective it seeks of getting cars 
into the hands of eligible users. 

“Material, in the form of posters, 
handout and mailing pieces, and 
other literature, has been supplied 
by the factory, and dealers report 
growing results from its use. 

“Numerous reports have been re- 
ceived by us indicating that many 
eligible purchasers were not aware 
of their eligibility to buy new 
cars,’ Fletcher stated. “While 
conditions vary among different 
areas, there is a good deal of evi- 
dence, also that many local ra- 
tioning boards are less strict than 
they were in the beginning, and 
this apparently has resulted from 
a better understanding of the 
spirit and the purpose of the ra- 
tioning plan as frequently stated 
by officials of OPA. Our dealers 
still feel strongly, however, that 
the rationing program must be 
liberalized if its original purpose of 
getting cars into use as essential 
transportation is to be accom- 
plished within a period of 12 
months, the period set.” 

Fletcher added: “In addition to 
their primary assignment of help- 
ing bring about an effective work- 
ing of the rationing plan, Stude- 
baker field men, including service 
representatives and members of 
the Studebaker Business Merchan- 
dising division, are carrying on 
comprehensive plans for the de- 
velopment of dealer service busi- 
ness and used car activities.” 


Rationing 
(Continued from Page 1) 


of automobile rationing, Rolf Nu- 
gent, chief of the OPA Automobile 
Rationing section, said: 


“The slow movement of passen- 
ger automobiles under the ration- 
ing order has frequently been 
blamed upon local rationing boards. 
This is highly unfair. These boards, 
the members of which serve with- 
out pay as a contribution to the 
war effort, have done a remarkable 
job in the face of great handicaps 
and they are entitled to the thanks 
of everyone. It was their duty to 
adhere strictly to the provisions of 
the rationing order and if these 
wrovisions are too strict, it is the 
responsibility of Washington and 
not of the local ratining boards to 
liberalize them. 

“Now that it is clear that the 
movement of passenger auto- 
mobiles is slower than had been 
intended, an amendment designed 
to liberalize the order is being 
prepared,” Nugent declared. 


they are working on tires to meet 
the rubber shortage. 

Additional action to relieve the 
civilian-tire shortage was taken on 
two other fronts last week. 

Senator Murray of Montana 
urged legislation to establish and 
finance a United States Rubber 
Authority under which government 
synthetic rubber plants would pro- 
duce an additional 400,000 tons of 
rubber annually, over and above 
the recently-let contracts for 
700,000 tons. 

The petroleum industry’s war 
council urged the government to 
permit the production of at least 
300,000 tons of synthetic rubber 
annually for civilian use. A com- 
mittee representing the industry 
immediately began to study the 
problem of making synthetic rub- 
ber, especially butyl rubber, “with 
a view of determining its prac- 
ticability in meeting the tire short- 

hag 
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Thorough Revision Sought 


In Road Spending Policies 


NEW YORK. — Up until 1920 
“highways in the United States 
were supported almost wholly with 
funds derived from the taxation of 
property,” but now “such funds 
have practically disappeared as a 
source of state highway support,” 
according to a report by Wilfred 
Owen of the National Resources 
Planning Board to the National 
Tax Assn. 

“Motor vehicle user charges 
produce a billion dollars a year for 
highways, which’ represents a 
doubling of this source of revenue 
in little over a decade,” says Owen, 
adding also that the federal gov- 
ernment during the past decade 
made large contributions for use in 
work relief road projects. 





COMBINATION gasoline foot throt- 
tle and brake pedal, all in one pedal, 
invented by John L. Siessennop, Mer- 
rill, Wis. Army officials are interested. 


Above is shown device from left side. Pleading for wiser highway 
seu testowes aim ercaenen | planning policies, Owen concludes 
which causes accelerating mechanism | his report by saying: Recent 


to disengage, is indicated by arrow. | a wae oe aaa tos 
taken place in the source of high- 


To feel the pulse of the industry. | way revenues, including rapidly in- 


consistent reading of Automotive News 
is a necessity. 
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the federal government and from 
user taxes. With respect to tax 
incidence, this trend is of primary 
importance in terms of the shift of 
highway costs from _ property 
owners. 


“In terms of transportation serv- 
ice, the belief has been expressed 
that the user tax has important 
benefits in promoting economic 
highway development. For the 
achievement of physical results, 
however, the source of revenue 
obviously is of less importance than 
how the money is spent. 


Therefore, the fact that trends in 
highway expenditures reveal a 
failure to direct proper emphasis to 
the real problems of modern high- 
way development constitutes the 
great challenge in the field of high- 
way finance. Without a thorough 
revision of expenditure policies 
now, it will be difficult to plan a 
post-war reconstruction of the 
highway system which can avoid 


creasing contributions both from/| the unfortunate errors of the past.” 









TWO FUNDAMENTALS 


EVEN WAR CAN’T CHANGE! 








YOU WHO HOLD the Cadillac franchise possess two 

\ fundamental assets of incalculable worth. You share 
"in Cadillac’s reputation as Standard of the World for 
precision-craftsmanship. And you benefit as well 
from the reputation of the Cadillac organization for 
sincere, sustained interest in the satisfaction of 


Cadillac owners. 


These fundamentals not only place the Cadillac 
franchise among America’s most valued business 
opportunities; they are also the basic reasons why 
Cadillac distributors and dealers face the future 
with the best financial background in their field. 


,ter armament. . 


American business. 
Cadillac Motor Car Division, GENERAL MOTORS CORPORATION 


CADILLAC 


These priceless fundamentals even war can’t change 
—if we all play our parts in America’s Victory Pro- 
¢gram—Cadillac, by continuing to build more and bet- 
. Cadillac distributors and dealers, 
by cooperating with the factory in the all-important 
task of keeping America’s motor cars rolling. 


These are now our sole mutual responsibilities. If we 
continue to fulfill them as well in the future as we 
are today, we need have no doubt that the Cadillac 
franchise will remain as it has been for forty years— 
one of the finest opportunities in the history of 
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More Control Due, 
Rogers Warns 


NEW YORK.—Envisioning a 
lengthy halt in the production of 
new trucks, John L. Rogers, direc- 
tor of motor transport, Office of 
Defense Transportation, declared 
here that it appears probable that 
no more new trucks will be manu- 
factured within any period that 
can be foreseen during the war 
and that the pool of 200,000 new 
trucks now on hand will be spread 
over 22 months. 

Pointing out that that meant 
only one out of every eight re- 
quests for new trucks could be 
granted, Rogers, in addressing a 
meeting arranged by the Com- 
merce and Industry Assn. of New 
York, warned that, with the further 
complication of the rubber and 
gasoline shortage, the time is fast 
approaching when motor transpor- 
tation can handle only “necessary” 
traffic. ‘The consumer, he said, 
can expect elimination of “luxury- 
type” deliveries. 

As an example of the type of 
services to be eliminated, Rogers 
cited the milk industry practice 
under which several different com- 
panies deliver on the same street 
and maintain special service after 
the routes have been completed. 
The supply of rubber and vehicles, 


Private Car Sales 


Soar in Canton 

CANTON, O.—Private sale of 
automobiles made March one of 
the biggest months on record in 
the number of certificates of title 
issued, C. F. Sherrard, clerk of 
courts, announces. 

Restriction on the sale of new 
cars brought the number down to 
99 for the month in the county and 
773 used cars were sold by dealers, 
but certificates of title were filed 
for 3,246 cars sold by individuals. 


he said, “simply won’t permit that 
sort of thing to continue.” 

“We have over-the-road trucks, 
both private and for hire, running 
loaded in one direction and emptv 
in the other, and other trucks run.- 
ning loaded in just the reverse 
direction when one truck could do 
the work of both,” he continued, 
“and it is that sort of thing we 
have to control. Eventually there 
will be a lot of deliveries and a 
lot of services that we won’t be 
able to carry out at all.” 

Revealing that the ODT is con- 
sidering the matter of taxi cruising, 
station wagons and _ sightseeing 
buses, Rogers warned that all 
luxury use of motor transportation 
will have to be eliminated. 

Rogers disclosed that the motor 
transport division of ODT is plan- 
ning to establish 53 field offices 
throughout the country which will 
be headed by William Clark. In 
addition there will be advisory 
committees to work with the local 
managers. Each of these commit- 
tees will be composed of four men, 
representing the railroads, contract 
carriers, private operators and bus 
operators. 

Because of the diminishing sup- 
ply of vehicles and only one-tenth 
the normal supply of rubber, 
Rogers emphasized that transports 
should be used sparingly and effi- 
ciently to carry on necessary trans- 
portation of the country. He 
warned that shippers should not tie 
up vehicles at the shippers’ plat- 
form in receiving and unloading 
goods. “The day has gone by,” he 
declared, “when we can afford to 
have trucks idle.” 

Replying to a question from the 
floor, Rogers said that both “for 
hire” trucks and those of private 
operators would be found unneces- 

in many cases and that the 
entire industry would no longer be 





ON DUTY 24 HOURS... 


cuety day! 


BENDIX DRIVE 





We're proud of the Bendix Drive—proud of its history 
of unexcelled service, proud of the faithful manner 
in which it functions in millions of cars every day. 

Starting a car with the Bendix Drive is as easy as 
ringing an electric door-bell—you simply touch the 
starter button—the rest is automatic. The Bendix 
Drive takes hold, starts the engine, lets go —all 
automatically, and protects the starter from damage 
by unintended operation. 

The Bendix Drive gives Touch and Go” start- 
ing —the kind modern drivers prefer. 


ECLIPSE MACHINE DIVISION 


BENDIX AVIATION CORPORATION 
ELMIRA, NEW YORE 
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able to carry on business as usual. 

To another question concerning 
the legality of carriers pooling 
their loads, he replied that it would 
“not only be permitted but would 
be required.” 

Concerning all labor matters, 
Rogers said the ODT policy was 
to extend all counsel and advice to 
the end that labor displacement 
might be distributed as equitably 
as possible. 

Rogers indicated that use of tank 
trucks on short hauls may be 
favored over the use of railroad 
tank cars to provide a more effi- 
cient gasoline transport service. 


Committees Set 
In ‘Pool’ of 
War Vehicles 


DETROIT. — Manufacturers of 
motor trucks, buses and trailers, 
who last week organized the 
Military Vehicles division as part 
of the Automotive Council for 
War Production to speed further 
output, have named the following 
committees to work under Irving 
B. Babcock, chairman of the 
division’s governing board: 

Production Committee—Bus: R. 
A. Crist, Yellow Truck & Coach; 
Truck: C. T. Ruhf, Mack; Charles 
Severence, Brockway; Russell 
Dragsdorf, Dodge; alternate—C. A. 
Pierce, Diamond T; Trailer: W. C. 
Nabors, Nabors Trailer. 

Engineering Committee—Bus: H. 
Bernard, Mack; Truck: A. Gelpke, 
Autocar; Roy Cole, Studebaker; 
Dale Roeder, Ford; alternate— 
John Wood, Chevrolet; Trailer: 
J. J. Black, Trailmobile. 

Parts Committee—Bus: W. L. 
Davis, Twin Coach; Truck: M. D. 
Douglas, Chevrolet; Oscar Brede, 
Yellow Truck & Coach; Thomas 
Parramore, White; alternate— 
Edward Mender, Studebaker; Trail- 
er: N. A. Carter, Jr., Carter Mfg. 

Educational Committee—Bus: T. 
P. Butler, Flxible; Truck: Don 
Jones, Int] Harvester; Edward 
Hedner, Chevrolet; D. T. Stanton, 
Dodge; alternate—A. W. Degen, 
Yellow Truck & Coach; Trailer: 
Les Allman, Fruehauf. 

Motor Coach Committee—Roy 
Hauer, Mack, chairman; Charles 
Guernsey, ACF; Frank W. Feeney, 
Fitzjohn; Hugo H. Young, Flxible; 
Frank Geisler, Ford; Ira Snead, 
White; Frank Fageol, Twin Coach; 
Earl Rutherford, Yellow Truck & 
Coach; Y. R. Shively, Wayne. 

Truck - Trailer Manufacturers’ 
Sub-Committee — M. Neeley, 
Hobbs, chairman; C. R. Jahn, 
Jahn; C. J. Hammond, Jr., Steel 
Products: Harvey C. Fruehauf, 
Fruehauf > W. N. Terry, Trailer Co. 
of America; H. Glick, Truck Engi- 
neering; H. C. Barrett, Utility 
Trailer; Bert Bates, Highway 
Trailer; C. H. Kingham, Kingham 
Trailer. 





Urge Care 


Of Car Finishes 
_ DETROIT.—‘Next to tires, metal 
is perhaps the most critical mate- 
rial and here is where automobile 
et on, > bo gen help,” 
states John F. Boydell, manager 
of Lo V.E.P. Co. . . 
“Despite restrictions,” says Boy- 
dell, “there are hundreds of hae 
sands of cars that somehow or 
other have to keep going. As these 
cars begin to lose their finish, 
through wear or other causes, 
precious metal becomes exposed to 
preventable waste. A film of 
synthetic enamel applied in time 
to these cars directly saves their 
metal and indirectly helps in 
America’s long-haul steel produc- 
tion; and at the same time helps 
to add months or years to the life 
of the cars.” 





New Fedders Setup 


BUFFALO, N. Y.—Completion of a 
new executive setup for the Fedders 
Mfg. Co., Inc., is announced by Theo- 
dore C._Fedders, president and trea- 
surer. Warren E. tenbeck, who had 
been secretary, has been elected execu- 
tive vice-president and secretary. Wil- 
liam C. Winkler has been named comp- 
troller and Paul C. Fedders assistant 
treasurer. Edmund R. Walker, who 
has been assistant general manager, 
has been appointed general manager. 
Christ W. Fedders and C. H. Batchelor 
have been re-elected vice-presidents. 


Summerlee Named 


DUT RCEE —~Sitney Summerlee, for- 
mer Chrysler an Willys-Overland 
production executive of Detroit, has 
accepted a similar position with the 
Buffalo Arms Corp., is announced 
by Ralph F. Peo, vice-president and 
general manager. 


Alout AUTOMOBILES 


* THE GOVERNMENT ... 


encourages NEEDED use of Automobiles, because America lives, works 
and is fighting on WHEELS! To stop using cars at this time, therefore, is 
to jeopardize the goal we're all living, working and fighting to attain... 
Victory! 


* IF YOU NEED A CAR... 

there are hundreds of fine, reconditioned cars—smooth-running and 
good looking—on display at Dealers’ Showrooms. These represent mil- 
lions of miles of economical transportation available at fair prices and 
terms. These Cars may be purchased by ANYONE—without any restric- 
tions whatsoever. New 1942 models are also on display and (while they 
last) are available to many, many eligible persons. 


* IF YOU OWN A CAR... 


and it’s not in the best possible condition, consult your Automobile Dealer 
and get his advice on how to make it last longer. Or trade your present 


car for a better car. 


* AND REMEMBER ... 


anyone who says “It's unpatriotic to drive a car" is sabotaging the most 
important factor in America’s war effort. TIME! Yes, time can win for 
us. TIME ON WHEELS IS UNBEATABLE! 


Patronize the Automobile 
Dealer Who Displays 
This “Victory” Emblem 


THIS AD, which appears weekly in Philadelphia aowepapese, is paid for 
by members of the Philadelphia Auto Trade Assn. First indication of the 
plan’s success came with a noticeable reduction in the number of cars 
offered for sale by motorists. 


Dispatcher System Boosts 





Service Volume 33% 


SEATTLE — With wartime re- 
strictions hobbling the business of 
automobile dealers, conserving pro- 
ductive time in service operations 
is of great importance. Here’s a 
system that not only saves labor- 
hours but increases business in- 
directly by building goodwill with 
the customers by giving them more 
satisfactory service. 


That is what the “Daily Dis- 
patcher Record” system has been 
doing for Anderson Buick Co. here. 

A blackboard, at one end of the 
main reception floor where service 
salesmen can readily see it and 
where the dispatcher can quickly 
enter “time available” changes 
thereon, together with the Dis- 
patcher Record, are the two major 
accessories. The dispatcher is situ- 
ated in a cab-like room, where he 
has a complete view and where he 
can be easily reached by the service 
salesman when he writes the order, 
upon arrival of the car to undergo 
repairs or be serviced. 


From this “cab” a speaker sys- 
tem extends to every department 
in this large dealership, so close 
attention can be given the progress 
of every operation as it is routed 
from department to department, 
and from mechanic to mechanic. 


“The purpose of this installation, 
which was made three months 
ago,” said M. O. Anderson, presi- 
dent of the firm, “is twofold. It 
synchronizes the various operations 
for the elimination of lost time 
and other delays in routing, thus 
stopping many cost leaks. Sec- 
ondly, it permits us to meet ap- 
pointments with the customers, as 
promised.” 

This plan is valuable only where 
there is a large volume of cars, 
from 80 to 150 clearing daily. It 
acts as the clearing house for them. 


Without the dispatcher it would be 
almost impossible to get efficient 
routing and avoid subsequent fail- 
ure to meet promised time. 


The system permits the job to 
move along uninterrupted, and the 
dispatcher can follow the course 
—T- The car does not become 
“ os ae 

“The result after four months 
use,” continued Anderson, “is that 
seldom has a car not been ready 
to deliver at the time promised, 
and our business has been in- 
creased one-third with one-half 
the confusion that prevailed for- 
merly.” 


The blackboard, in plain view of 
the service salesman, lists the 
amount of time for sale in each 
department. This is kept correct 
throughout the day, so that a 
glance tells the true story and the 
salesman can definitely determine 
when the car wil! -be ready for 
delivery, basing his promise on 
actual time and not guessing. If 
an unforeseen operation shows up, 
as the work progresses, the opera- 
tor can instantly inform the dis- 
patcher, who can contact the car 
owner, for instructions. 


The blackboard serves a further 
purpose. It informs the service 
salesmen of types of service which 
should be sold in order to keep the 
entire repair and service depart- 
ments occupied with productive 
work. 

Each workmen reports when he 
starts his job and when he checks 
it off. The route chart is so ar- 
ranged as to check each operation. 
All jobs clear through the dis- 
patcher and he indicates on his 
route sheet the various operations 
required, when the job is written 
up. The huge “Daily Dispatch 
Record” is spread out before him. 
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the 4th Dimension 


the 152 competing papers with a 
circulation of 50,000 or more went 


Newspaper Linage 
Sales Copy Returns 


Off 6%; 


By Pete Wemhoff 


Linage 

Newspaper advertising linage for 
March in 55 cities, measured by 
Media Records, registered a decline 
of 6.5 percent from the corre- 
sponding month of last year. This 
drop brought the loss for the first 
quarter of the year to 5.7 percent. 

Retail and financial were the 
only two categories to show an 
increase, 0.3 percent and 0.4 
percent, respectively. Largest 
decline was that for automotive, 
which fell off 62.2 percent. 
Classified was down 11.1, the 
decline in automotive classified 
accounting chiefly for this loss. 

For the first quarter, only retail 
showed a gain, 0.6 percent. Other 
categories were down as follows: 
Automotive, 67.5 percent; classified, 
11.3 percent; total display, 4.2 per- 
cent; financial, 3.2 percent; depart- 
ment store, 2.2 percent; and na- 
tional, 1.3 percent. 


V.-P. 

Appointment of Blount Slade as 
vice-president of Brooke, Smith, 
French & Dorrance, Inc., Detroit 
and New York advertising agency, 
was announced Thursday. Slade 
came to BS.F.&D. several years 
ago from Maxon, Inc. 

Previously he had been associ- 
ated with Benton & Bowles, New 
York, and Batten, Barton, Durstine 
& Osborn. He joined the latter 
agency after studying at Princeton 
University. 


Error? 

As a result of the failure of 
people entitled to new cars to buy 
them, several companies have 
again started advertising cam- 
paigns to push sales of present 
stocks, notes the New York Times. 

These new campaigns starting 
up will probably not do much to 
reverse the downward trend in 
automotive copy, but they do 
seem to indicate that the auto- 
mobile industry might have made 
a mistake in dropping selling 
copy entirely, the Times points 
ou 


Placed 


Trailer Co. of America, maker of 
Trailmobile, has appointed Geyer, Cor- 
nell & Newell, Inc. as its advertising 
ne. Company’s advertising will 
be placed by the Dayton office of 
Geyer, Cornell & Newell. 

lans now in progress call for a 
campai designed to dramatize the 
= which Trailmobile and the motor 

a industry is pases in bridg- 
ing the gap between the industrial 
and fighting fronts to speed the flow 
of finished weapons of war. 


Analysis 

Based on newly developed sci- 
entific methods of research, Life 
magazine is currently revealing 
its estimated audiences in local 
markets or trading areas of more 
than 25,000, according to Mer- 
chandising Director H. Ford 
Perine. 

Each of the 257 localities cov- 
ered in the survey is listed as to 
population, Life’s circulation (in- 
creased 15 percent since analy- 
sis), and Life’s estimated audi- 
ence. Syracuse, Columbus and 
Richmond have been cross- 
sectioned in current Life trade 
ads as to the magazine’s reader- 
ship in these cities. Other inser- 
tions are planned giving refer- 
ence to the local audience survey. 


Nifty 

American Legion Magazine’s 
cover for May is a vivid reproduc- 
tion of an oil painting of General 
MacArthur at Bataan. 

Original painting will be awarded 
person submitting best title or slo- 
gan for a poster which mag is 
making of scene. 


Reelected 


Charles C. Tapscott, advertising 
manager of McQuay-Norris Mfg. 
Co., has been reelected president of 
Automotive Advertisers Council. 
Other officers reelected were R. W. 
Case, Jr., of Thermoid Co., and 
Carl Dietrich, of Wagner Electric 
Corp. 

Four new _ governors’ were 
named to the AAC board. They 
are Paul L. Francoise, of Puro- 





lator Co.; T. F. Hall, of Walker 
Mfg. Co.; E. O. Bodkin, of 
McCord Radiator & Mfg. Co.; 
and Stuart Phillips of Dole 
Valve Co. 

Other members of the board are: 
Charles C. Tapscott, R. W. Case, 
Jr., W. G. Myers of Ramsey Acces- 
sories Mfg. Co, C. B. Dietrich, 
George W. Stout of Perfect Circle 
Co., W. A. Kirkpatrick of Wil- 
kening Mfg. Co., and Howard E. 
Robinson of Fram Corp. 


Awards 

N. W. Ayer & Son, Inc., an- 
nounces that the New York Times 
has been awarded the F. Wayland 
Ayer cup as the most excellent 
daily newspaper among 1,326 which 
competed in the advertising firm’s 
twelfth annual exhibition of news- 
paper typograhpy. The Times 
also won the competition in 1933, 
1935 and 1940. : 

First honorable mention among 


New Process Developed 


to the New York Herald Tribune, 
five times winner of the Ayer cup. 
The Christian Science Monitor won 
second honorable mention in this 


group and the Baltimore Evening Soccind to Achemetive Mewes 


‘ge hag ae BUFFALO — Bottleneck in con- 
© version of millions of junked auto- 
Switch bee mobiles throughout the country 
Earle D. Bottom, advertising| into scrap metal may be solved by 


manager for Ford, left Wednesday 
(15) to take civilian job in the 
Vehicle section of the Motor Trans- 
port division of Quartermaster 
Corps, Washington. 

Bottom succeeded A. R. Barbier 
as Ford adchief several months 


a new process announced here by 
the recently-organized National 
Smelting, Refining and Machinery 
Corp. of Buffalo. 

The new process was demon- 
strated at a private meeting of 
steel men, metallurgists, foundry- 


ago. men, government representatives 
° and others at the Hetzler Foundry 
Notice in Rochester. 


Despite war, et al, it’s cow- 
judging time again for admen. 
Hoard’s Dairyman twelfth an- 
nual contest got underway last 


In the experiment, six old auto- 
mobiles, stripped only of tires, bat- 
teries and radiators, were melted 
into scrap metal in an ordinary 


week, ends Apr. 27 with usual|cupola furnace. The process, 
awards. patented by the Universal Research 

Corp. of Kenmore, N. Y., is believed 
...atWar to be the first to meet with success 


in reducing junked automobiles to 
scrap in the course of minutes. 
With the attention of the coun- 
try’s industrial leaders focused 
today on scrap so greatly needed 
for steel output, the general ap- 


“We, the People,” changing its 
title to “We, the People, at War,” 
returns to the CBS network spon- 
sored by Gulf Oil Corp. on 
Apr. 26. The new show is to be 
carried over 80 stations. 


For Smelting Junkers 


| proval accorded the process as- 
sumed national importance. 

Plans are now being completed 
for the construction in Buffalo 
soon of the first of 10 or more 
smelting plants to be built through- 
out the country. The plants will 
use the new technique. The Buf- 
falo plant will turn out scrap iron 
in pig form, principally from 
“junked” automobiles gathered 
from automobile graveyards in the 
Buffalo area. 

Walter F. Lockwood, temporary 
president of the new company, ex- 
plained the operation as follows: 

“The entire automobile is placed 
in the top of a cupola stack high 
enough to hold about eight cars. 
By utilizing the pressure from the 
stack of cars and the heat from 
the melting zone, which gradually 
will consume _ the _ inflammable 


parts, the cars will be ready for 
the furnace when they reach the 
bottom. As one machine collapses 
at the bottom of the stack, room 
is made for another at the top.” 








CLUE No. 2... The battery of compressors above is used to com- 
press petroleum gases to make ethyl chloride. This chemical is 
very necessary—but there is not a drop of it in the finished product. 


Ran ‘ ‘ 
e Sana - ed... 


CLUE No. 4...This research engineer is using an optical pyrometer 
to tell, by color, temperature of an exhaust valve in an engine 
running “wide open.” Research is very important in this industry. 





CLUE No. 6...The final clue is an easy one—if you’re an automotive 
or petroleum engineer. These machines are “C.F.R.”" knock rating 
engines which are used in the six gasoline-testing laboratories. 







CLUE No. 1...The basic raw materials used are—salt, sulphur, sea 
water, molasses, lead and petroleum gas. This picture shows part 
of the equipment for evaporating salt brines to produce ta’:::. salt. 


CLUE No.3...Tons ofthe various ingredients that makethe finished 
product are blended in these weigh tanks at one time. They meas- 
ure the ingredients accurately to within one part in ten thousand. 


CLUE No. 5... Painting a drum to ship the product overseas for 
war use. Each drum is cleaned and painted gray each time used, so 
‘ the least leak of brightly colored product would show immediately. 





















p bably no secret to you by now—these are 
pit niger won of the company that products 
Ethyl brand of anti-knock fluid. Oil refine ; 
use Ethyl fluid to produce the high-octane gas 
olines that give extra power to America’s — 
planes, tanks and other motorized —— ‘ 
Fortunately, the Ethyl Corporation has = : 

cient plant capacity to supply all war : a 

without delay and still produce anti-knoc 

fluids for improving gasoline used in the rd 
tors, trucks, buses and passengers cars of ou 
motor transportation system. 
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Special to Automotive News 

SAN ANTONIO.—Used car sales 
for March, as reported by the 
dealer-members of the San Antonio 
Automobile Trade Assn., clearly 
reflect the slow market in which 
dealers are operating, although 
sales were slightly over those for 


Olds Dealers 
Note Rise in 


Service Volume 


LANSING. — Service sales by 
Oldsmobile dealers throughout the 
nation gained 78 percent in Janu- 
ary over the same month a year 
ago and 62 percent in February. 
Customer labor sales for the first 
two months of 1942 gained more 
than 70 percent over the corre- 
sponding months of last year. 

These increases in dealer service 
sales were reported last week by 
H. A. Trevellyan, Oldsmobile’s gen- 
eral sales manager, following a 
series of round table conferences 
held with Oldsmobile dealers in the 
eastern part of the United States. 
Similar conferences are planned by 
Trevellyan with dealers in other 
sections. 

“Oldsmobile dealers established 
an all-time high in customer labor 
sales last year and are. sub- 
stantially ahead of the first two 
months this year,” said Trevellyan. 
“Reports filed at our round table 
conferences recorded that today 
they are servicing more Oldsmo- 
biles and cars of other makes than 
ever before in their history,” he 
added 


“A comprehensive newspaper 
campagin, emphasizing the com- 
plete service facilities of the Olds- 
mobile dealer organization, was 


helpful in creating an all-time high 
for Oldsmobile service business,” 
Trevellyan added. 


Penna. Halts 


Road Building 


HARRISBURG, Pa.—All highway 
construction plans in Pennsylvania, 
unless work on the projects was 
actually started prior to Apr. 9, 
have been cancelled by T. C. Frame, 
chief engineer of the state highway 
department, in compliance with 
Conservation Order L-41. Only 
exceptions are a few military ac- 
cess roads. 

“This action practically termi- 
nates construction for the coming 
season except for such projects 
where certification can be obtained 
from the military authorities,” said 
Highways Secretary I. Lamont 
Hughes. “Up to the present time 
we have been able to secure certifi- 
cation for little work except of a 
military access character.” 

The department estimates that 
$50,000,000 worth >f construction 
work is halted foi the season by 
the order. 


50c for Tire Handling 

ST. LOUIS.—Tire inspectors of 
the East St. Louis (Ill.) Rationing 
Board have voted to charge 50 
cents a wheel for handling of tires 
of persons eligible to apply for new 
tires. Tire inspectors are tire deal- 
ers or their employes. The 50 cents 
a wheel fee is not for inspection 
but for removing the wheel. Gov- 
ernment regulations prohibit an 
inspection fee but permit a maxi- 
mum charge of 50 cents: if the 
wheel is removed. 


WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
Avromorivs News, Dsrsorr 


COLLECTION METHOD 


UTOMOTIVE LLECTION SYS- 
my Lt mirth Baer) Notices, (3) 
Final Forms, Samples, literature 
and testimonials sent FREE. 


Guaran' rite today ... 
Morcaatije | Forms Company. 
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Used Car Sales Reflect 
Slow Market 


the preceding month. The report 
shows: 

There were 1,067 cars on hand at 
the start of the month with sales 
for the month totaling 580 units, 
for a unit turnover of 54 percent, 
as compared with 41 percent for 
the preceding month. These cars 
had a total value of $228,741, or a 
turnover value of 55 percent as 
compared with 50 percent, and an 
average value of $394, as compared 
with $444. 


There were 1,059 cars on hand at 
the end of the month, having a 
total valuation of 399,939, and an 
average value of $378, against an 
average value of $386 for February. 

In February there were 450 units 

sold for a unit turnover of 41 per- 
cent, a total value of 200,024, a 
turnover value of 50 percent, and 
an average value of $444. There 
were 1,067 cars on hand at the end 
of the month having a total value 
of $412,290, and an average -value 
of $386. 
In March, 1941, there were 1,941 
cars sold for a unit turnover of 
122 percent, a total value of 
$593,293, a turnover value of 106 
percent, and an average value of 
$306. There were 1,760 cars on 
hand at the end of the month hav- 
ing a total value of 583,512, and 
an average value of $332. 


While some dealer stocks are 
low, the majority of the dealers, 
through accumulation and buying 
up, have been able to maintain a 
fair supply of cars. 


Dealer’s Service 


Bulletins Help 


Build Business 


VANCOUVER, B. C.—McDermott 
Motors, Ltd., is issuing a series of 
service bulletins, designed to build 
up business for the firm and to 
enable customers, through preven- 
tative service, to secure economical 
maintenance of their car or truck. 
The bulletins emphasize the impor- 
tance of regular inspection at 
specific mileage periods. 


A typical bulletin was illustrated 
by a drawing of a worn out pair 
of shoes, while standing alongside 
them, in caricature form, was 
depicted four brake shoes proclaim- 
ing in pathetic fashion how they 
were stopping on rivets, were 
scorched, how their shoes needed 
relining, etc. The thought was 
expressed that the sole of the one 
shoe protected the foot and the 
health, but the brake lining of the 
brake shoes of the car not only 
protected the brake drums but 
also protected life. The bulletin 
suggested that the reader should 
drive his car in today, have the 
firm pull a wheel and test its 
brakes. 

At the bottom of the bulletin 
the fact was brought out that of 
81,946 cars examined at the Van- 
couver Motor Vehicle Testing Sta- 
tion in a given period, 20,507 were 
rejected for faulty brakes on the 
first test, 18,391 for faulty head- 
lights and 7,769 for faulty steering. 


Battery Advisory 
Committee Named 


WASHINGTON.—Bureau of In- 
dustry Advisory Committees last 
week announced the formation of 
an Automotive Battery Industry 
Advisory Committee. R. L. Vani- 
man is Government Presiding Of- 
ficer. 

Committee members are: A. J. 
Baracree, Am-Plus Storage Battery 
Co.; Edward Becker, Merry-Bean 
Co.; G. W. Douglas, Douglas Bat- 
tery Mfg. Co.; E. T. Foote, Globe- 
Union, Inc.; A. Foster, Battery 
Division, Norwalk Tire & Rubber 
Co.; J. H. McDuffee, Electric Auto- 
Lite Co.; B. F. Morris, Battery 
Division, Thomas A. Edison, Inc.; 
Lester Perrine, Perrine Quality 
Products Corp.; Arthur G. Phelps, 
Delco-Remy Division, General Mo- 
tors; W. F. Price, Price Battery 
Corp.; L. B. Raycroft, Electric 
Storage Battery Co.; G. W. Taylor, 
American Battery Co. 


Chris Sinsabaugh’'s sparkling 
‘Sparks’ column is read by the 
“‘wide-awake” in industry. 


THESE HUDSON officials were photographed at a national meeting of 
Hudson service supervisors last week in Detroit. The meeting discussed plans 
to keep the nation’s cars rolling for the duration and conservation of vital 


Cc. G. Beec 
T. H. 
Roberts, 


materials. Left to right, 
general sales manager; 
operations, and M. M. 


hing, divisional sales manager; G. H. Pratt, 
Stambaugh, 
advertising 


director of national service 
manager. 


Present Success Measured 
By Past Experience 


DETROIT.—According to Stew- 
art W. Munroe, general sales 
manager of the Chrysler division, 

automobile deal- 

ers generally are 

succeeding under 

present emer- 

gency conditions 

in just about the 

same ratio that 

they made a suc- 

cess of _ their 

service operations 

in normal times. 

e Munroe has just 

é returned from a 

S. W. Munroe three-weeks trip 

through the west- 

ern part of the United States, dur- 

ing which he called on the prin- 

cipal Chrysler distributors and 
direct dealers. 


“It was my observation,” says 
Munroe, “that where a dealer had 
been aggressive and merchan- 
dising-minded as regards his serv- 
ice department before the suspen- 
sion of new car manufacture, he is 
able to meet today’s conditions very 
satisfactorily. The dealer who had 
constantly expanded his_ service 
operations to keep pace with his 
expanding new and used car sales 
finds himself today in an excellent 
position. He is equipped in per- 
sonnel, facilities and experience to 
carry on a service business on a 
large scale. 


“He naturally has some imme- 
diate advantage over the dealer 
who in the past was inclined to 
concentrate on car sales and re- 
gard the service operation some- 
what in the light of a by-product. 


“In the past a large number of 
dealers made a _ good living—in 
some cases an excellent one—from 
car sales, with relatively little help 
from service. They must have 
been good merchants in order to 
do this, and the same energy and 
intelligence applied to service also 
will get results. But naturally the 
same man who is starting more or 
less from scratch as an aggressive 
merchandiser of service may need 
a little time to catch up to~-the 
one whom this emergency found 


THIS NEW LOCK, offered by 
Chevrolet dealers, locks all four wheels 
securely to the car. A sturdy, two-piece 
steel lock, the new accessory fits under 
the hub cap or wheel disc of late- 
model Chevrolets, does not rattle, and 
is effectively tamper-proof, ‘A’? shows 
the lock housing, which fits over wheel 
studs and fastens by tightening wheel 
nuts; ‘‘B’’—lock cover fits over housing 
and when turned to “on” position 
fastener studs fit tightly into sockets; 
“C”—when key is turned to locke 
position, latch fits into housing slot 
and prevents lock cover from being 
taomell to ‘off’? position; ‘‘D’’—anti- 
rattle screw tightens into housing; 
“F’—anti-rattle screw retainer plate 
acts as counterweight assuring correct 
wheel balance. One key fits all four 
wheel locks. 


already in a very strong service 
position. 

“Dealers located 
war production are especially 
fortunate today. Employment is 
up, wages are good and the work- 
ers can be sold on the idea that 
they must keep their cars in good 
running condition in order that 
they may get to and from their 
jobs and function at maximum 
efficiency in the essential task of 
turning out war materials. Thus 
good service merchandising falls 
on fertile ground, because it ties in 
with a patriotic effort. 

“Aggressive dealers are cam- 
paigning the classes of people who 
may qualify under the govern- 
ment’s rationing rules as new-car 
prospects. They are offering to 
help those who may be eligible to 
establish their exact status, and 
also are offering to assist in 
straightening out the sometimes 
rather complicated procedure and 
extensive paper work that are in- 
volved in getting a rationing board 
to okay a purchase. I find that 
these campagins are helping when 
pushed with proper vigor, espe- 
cially in war production centers 
where there naturally are a lot of 
people whose work entitles them to 
buy new cars.” 


Ickes Urged 
To Cut Fuel 


Station Hours 


WASHINGTON. — Petroleum In- 
dustry War Council last week 
urged Oil Coordinator Harold L. 
Ickes to restrict the operating 
hours of all filling stations in the 
nation. 

The council said this was neces- 
sary “to conserve electricity for 
war industries, because of a grow- 
ing shortage of experienced labor, 
and to give the service station 
operator the opportunity of lead- 
ing a more normal life.” 

The War Production Board al- 
ready has restricted to 12 hours a 
day, six days a week, operations of 
filling stations in 17 eastern states, 
the District of Columbia, Washing- 
ton and Oregon, in order to curtail 
gasoline consumption. 

The council said a 12-hour day 
should be ordered for all other 
filling stations but it did not ask 
that these stations be required to 
shut down one day a week. 


in centers of 


Leave Anti-Freeze 


In Car, DuPont Says 

WILMINGTON, Del. — Automo- 
bile owners can best save “Zerone” 
and “Zerex” anti-freeze fluids for 
next winter by leaving them right 
in the car’s radiator, Du Pont 
chemists advise. 

These two brands of anti-freeze, 
they said, were developed espe- 
cially for year-around use, protect- 
ing against freezing in the winter 
and preventing rust and corrosion 
during summer months. Draining 
“Zerone” and “Zerex” is recom- 
mended only when the radiator 
needs cleaning. 


Barrett Again Expands 

8ST. LOUIS.— B. Barrett, presi- 
dent of Barrett uipment Co., re- 

rts that the company has acquired 

e buildi adjoining the Cass Ave. 
plant, providing an additional 12,000 
square feet of floor space for manu- 
faeture of brake service teols an 
equipment. 


USED CARS—SERVICE 


Hudson Service 
Chiefs Discuss 


Conservation 


DETROIT.—How to keep the 
nation’s automobiles rolling for the 
duration and how to conserve on 
vital materials, were discussed at 
a meeting of service supervisors of 
the Hudson Motor Car Co., repre- 
senting all parts of the United 
States and Canada and the export 
division, here last week. 

T. H. Stambaugh, Hudson’s di- 
rector of national service opera- 
tions, declared that the “Nu-Condi- 
tioning” service program, which 
the company announced recently, 
has met with a nationwide re- 
sponse. The plan calls for a 
thorough inspection of each owner’s 
car by factory-trained service 
personnel and an exact appraisal 
of the work needed to put the car 
in first-class operating condition. 
Two of the many features of the 
plan are a new car guarantee on 
“Nu-Conditioning” work and ar- 
rangement of convenient time pay- 
ments, if desired. 

Speakers at the meetings in- 


-cluded G. H. Pratt, Hudson general 


sales manager; C. G. Beeching, 
divisional sales manager; M. M. 
Roberts, advertising manager; H. 
J. Hudson, manager, parts and 
accessory merchandising; P. E. 
Jones, supervisor, parts and speci- 
fications; L. L. Sharon, manager, 
owner relations department; J. T. 
Gooch, superintendent, factory 
service garage; W. Morgan, 
supervisor of service stores; and 
C. C. McKellar, special service 
representative. 


oe 
Shipments 
Show Gain 


NEW YORK.— According to 
manufacturers cooperating with 
Motor & Equipment Manufacturers 
Assn., February shipments of re- 
placement parts to wholesalers 
increased slightly while accessories 
and service equipment shipments 
decreased. 

Replacement parts shipments to 
wholesalers for February rose to 
231 percent of the 1925 base as com- 
pared to 229 percent for January. 
In February, 1941, the index stood 
at 174 percent. 

Accessories shipments to whole- 
salerg in February dropped to 139 
percent of the base index. This 
compares with 144 percent in Janu- 
ary and 115 percent in February, 
1941. 

Service equipment shipments to 
wholesalers in February decreased 
to 201 percent of the base, which 
compares with 217 percent in 
January and 182 percent in Febru- 
ary, 1941. 


Champion Shifts 
Sales Staff 


TOLEDO.—Changes in its field 
sales personnel, to meet expanding 
product demands and to fill vacan- 
cies, are announced by Champion 
Spark Plug Co 

Heading the list is the appoint- 
ment of J. A. Wilkin to the post 
of district sales manager of Cham- 
pion’s Zone Three, covering all of 
= Southeastern states. Wilkin, 
who had been territory representa- 
tive in Southern Ohio, seaianns W. 
F. Radbone, whose retirement was 
forced by ill health. 

George Owens, formerly field 
salesman in Baltimore, moves up 
to Wilkin’s former job and, in turn, 
is replaced by M. F. Reese. W. L. 
Barnes takes over in the San 
Francisco territory. 

J. J. Nopper, formerly on special 
assignment with the oil companies, 
has been appointed territorial rep- 
resentative in Minneapolis and will 
be in charge of operations in 
Minnesota, North Dakota and South 
Dakcsta2. He replaces U. H. John- 
son, who has retired. 


New V-Belts Offered 


In Popular Sizes 

AKRON. Announcement is 
made by B. F. Goodrich Co., which 
a short time ago introduced new 
lines of static-discharging and oil- 
resistant V-belts, that these lines 
are now being carried in stock in 
all popular sizes of A, B and C 
cross-sections. Previously the belts 


q|had been made only on special 


orders. 
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program around Detroit. The 
Chrysler Arsenal is pouring out 
M-3’s by the trainload daily and is 
now in process of “changing 
models” to the M-4, pictures of 
which have been published widely. 
The interesting thing about the 
changeover is that, unlike a model 
change in automobiles, there will 
be scarcely any interruption in out- 
put, with the first of the new model 
appearing hard on the heels of the 
last of the old model. This is a 
neat trick if you can do it, as any 
automotive production expert will 
tell you. Credit is due E. J. Hunt 
and his staff for working out the 
details. 

The M-4 tank apparently will 
appear in several different ver- 
sions, judging from the pictures 
released. One type is virtually 
all cast armor plate sections. An- 
other has the hull just below the 
cast steel turret built up of 
welded sections of rolled or 
forged steel armor plate. This 
is all terrifically heavy stuff, 
some sections ranging up to 
nearly 3 inches in thickness, de- 
pending on their location. The 
casting for the main turret alone 
weighs six tons -in the rough. 


Considerable 


Time Saved 

A TIMESAVING expedient was 
worked out for the bearing ring 
on which the turret rests. Formerly 
machined down from a solid forged 
ring, the piece now appears suit- 
ably produced from a special rolled 
steel section, formed to circular 
shape, welded and then machined 
on only a few surfaces. The inno- 
vation released. considerable bor- 
ing mill capacity which would 
otherwise have been required. 

Don Berlin, designer of the 
Curtiss P-40 pursuit ship, is now 
hard at work with a staff of 
engineers, some of them formerly 
Packard men, on projects for the 
Eastern Aircraft division of Gen- 
eral Motors. Latest word on his 
brainchild, the P-40, which not 
so long ago was being turned out 
in volume at the Curtiss-Wright 
plant in Buffalo, is that it is be- 
ing discontinued in favor of the 
Republic P-47 pursuit. Curtiss, 
along with some other aircraft 
companies, is going to build this 
newer fighter in volume. It is a 
heavily-armored, radial engine 
job, about the fastest thing on 
wings yet designed. Republic 
Aviation has released the ship 
for production by other manu- 


facturers. 
ss + & 


‘Power Factor’ 


A Problem 

A MACHINE gun plant, now 
operating seven days a week 24 
hours a day, discovered recently 
that there was a noticeable drop 
in the “power factor” at the plant 
during shift changes. The power 
factor is an indication of the 
efficiency at which electrically- 
powered equipment is being oper- 
ated, and the closer it is kept to 1, 
the better the overall efficiency of 
the plant. 

There is a natural drop occur- 
ring during lunch periods, but 
little can be done about this. 
However, by overlapping the 
shifts five to 10 minutes it was 
possible to keep up the power 
factor curve with scarcely any 
discernible dip. The new shift 
takes over the machines from 
the departing shift with no shut- 
down whatever, maintaining full 
efficiency in a period which has 
always been an interval of lost 


time and lost production. 
* * *# 


Own Bus Line 


By Ford? 

FORD’S WILLOW Run bomber 
plant now has about 11,000 at work 
and is hiring new people at a rate 
of 300-400 a day, according to a 
statement made by Harry Mack, 
company representative. The prob- | 
lem of getting these people, and 
the thousands more to be hired, to| 
and from work, is a critical one. 


Detroit street railway commission 
is being urged to establish bus 
service to the plant, but claims it 
cannot run buses on streets served 
by a street railway line, according 
to Washington regulations, 

If service is not established 





soon, look for Ford officials to 
cut through all the red tape and 
set up their own bus line. Noth- 
ing is going to stand in the way 
of getting out the bombers, if 
they can help it. 

Ford is understood to be asking 
for bids on structural steel for a 
new aluminum foundry to cover 
250,000 square feet of space at the 
Rouge plant, to supply cylinder 
heads for aircraft engines. 


Tool Show Off 


DETROIT.—Because of the need of 
putting all tools into immediate pro- 
duction, there will be no Machine & 
Too! Progress Exhibition in 1943, the 
board of directors of the erican So- 
ciety of Tool Engineers has decided. 
For similar reasons the 1942 Tool Show 
was not held last month. 





The efficiency and dependability of Timken 
Bearings are just as important in transmissions 
as in wheels or rear axles or other points of 
hard truck service where they are so pre- 
dominant. This applies to transmissions both 


for heavy or light duty 
International Motor Truck 


TRDX 13 Duplex shown 


service. The Mack- 
Corporation's Model 
here is but one, al- 


though an excellent, example. It is equipped 
with 7 Timken Roller Bearings including one 


double-row type. Many 


thousands of Timken 


Bearings in this model and other similar ones, 
are giving perfect service day after day. 


Specify "Timken Bearing Equipped" for the 
transmissions you build or buy. 


THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 


TIMKEN 


TRADE-MARK REG. U. S. PAT. OFF 


TAPERED ROLLER BEARINGS 


ee ee i 


SAE Meeting 
All Business 


NEW YORK.—Geared to the 
most intensive series of technical 
discussions on war engineering 
projects ever staged, the Society of 
Automotive Engineers will hold its 
annual summer meeting in the 
Greenbrier, White Sulphur Springs, 
W. Va., May 31 to June 5. Because 
of the nature of the papers, none 
but American and Allied citizens 
will be permitted to register and 
attend the sessions, said John A. 
C. Warner, secretary and general 
manager of the society. 

The meeting has been telescoped 
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into five and a half days, with 
morning, afternoon and evening 
sessions. Nearly 50 technical com- 
mittee meetings will be sand- 
wiched in between these formal 
sessions. 

All organized golf, tennis, and 
other sports tournaments, which in 
the past have been a popular fea- 
ture of the SAE Summer Meetings, 
have been canceled. Engineering 
sessions are expected to run far 
into the nights. 


Adds Tractors 


DAVENPORT, ae Motor 
Sales Co. has taken on the dealership 
for Ford Tractors and Ferguson-Sher- 
man farm implements. 
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Confusion Prevails in Truck Rationing 


Complaints Rise i 


Truekin’ 


——e—— 
Houston Goes ODT 
Settle To Tanks 
Pity For Housewives. 


Omaha “Pooling” 
Senet aaa 


by 
Jack Weed 


IRUCKIN’ America is_ begin- 

ning to move in on already 
overcrowded Washington. Comes 
to my desk, a note from the former 
bard of IHC, one Sam Houston, 
written from the Office for Emer- 
gency Management, ODT. T'll 
have to confess that I wasn’t a bit 
surprised to hear that my school- 
day chum had been called to the 
colors. He’s a young oldtimer in 
this industry of ours, got his teen 
days’ schooling in the incubator of 
the automobile industry, the city 
of Pontiac, where he learned to 
stick his nose into everything auto- 
motive that made the wheels turn 
and thus gained a_ well-rounded 
knowledge of the basics of the in- 
dustry that should make him very 
valuable in his present “sit.” 


W. J. Cummings, his chief, has 
in Sam a walking encyclopaedia of 
truck equipment, truck operation, 
sources of units and operations and 
other data that only a guy that 
has publicized truck operations for 
years can gather into one bald- 
headed noodle. 

* a * 
- HERE ON the home front, an- 
other truck man has gone to war 
activity. Ben Settle, long a service 
authority on Dodge trucks, now 
answers to the call of Service Man- 
ager for Tanks. In his new job, 
that of providing service informa- 
tion for the repair and mainte- 
nance of the “rolling fortresses,” 
Ben will be able to bring into prac- 
tice many of the practices that 
helped him keep Dodge trucks 
going on the highways and byways 
of automotive transportation. Don 
T. Stanton has taken over the 
service department reins for Dodge 
trucks. 

* * * 

UNCLE SAM is calling on truck 
dealers and fleet operators to help 
the sale of War Saving Bonds and 
Stamps. Lyle T. Johnston, assist- 
ant associate director of informa- 
tion, Defense Savings Staff, Treas- 
ury Department, is now circu- 
larizing fleet operators and truck 
owners asking them to donate 
space on the side of their trucks 
for War Savings posters, which the 
government will furnish. Before 
they print up a great quantiy of 
posters, however, they want to 
know what sizes will be most 
adaptable for this use and how 
many operators will agree to help 
the cause. 

Truck dealers can help by writ- 
ing to the Truck Poster Display 
Section, Treasury Department, 
Washington, and getting a supply 
of blanks which they can pass out 
to their truck customers and have 
them fill out the required data. 

* x * 

OUR RUBBER shortage is cer- 
tainly heading a lot of businesses 
into a state of chaos that only in- 


(See TRUCKIN’, Page 19, Column 1) 


In This Section 


Truck Men 
Are Urged as 
ODT Advisors 


ATA Seeking Better 
Representation for 
Motor Freighters 


WASHINGTON. — Execu- 
tive committee of American 
trucking Assns. last week 
took initial steps toward giv- 


ing the motor freight indus- 
try better representation at the 
Office of Defense Transportation 
and other legislative and adminis- 
trative branches of the govern- 
ment. 

Meeting here at ATA headquar- 
ters, the committee adopted a 
resolution calling upon ODT to 
“recognize and appoint as con- 
sulants” to ODT, members of the 
trucking industry selected by a 10- 
member subcommittee of the 
executive committee. The consul- 
tants selected could be, but would 
not necessarily have to be mem- | 
bers of the executive committee. 

The resolution also provided that 
those who are selected to serve as 
ODT consultants should arrange 
among themselves to have at least 
two of their number in Washing- 
ton at all times. 


Another resolution provides that 
the executive committee shall meet 
at least once a month until the 
group, itself, decides otherwise. 
The same resolution provided for 
appointment by the president of 
ATA of a 10-member subcommittee 
of the executive committee “to rep- 
resent the industry before all 
administrative and legislative 
branches of the government subject 
to the direction of the executive 
committee.” 

The executive committee ex- 
pressed a “sincere desire” that the 
Interstate Commerce Commission | 
withdraw its order requiring in- | 
terested parties to show cause why 
the various truck minimum rate 
orders should not be wiped out. 

In a statement on the subject, 
the executive committee expressed | 
the view that dismissal of the 
minimum rate orders at this time | 
“would precipitate a condition | 
which would be very disastrous.” | 

“The minimum rate orders have 
been largely instrumental in the | 
past in enabling the for-hire truck- | 
ing industry to keep in a solvent 
condition and perform a satisfac- | 
tory service to the public,” it added. | 

“There are enough truck opera- 
ators who are willing, because of 
decrease of the production of pro- 

(See ADVISERS, Page 18, Column 3) 
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For Posterity 
Or Transportation? 


EN AUTOMOTIVE NEws advocated, in the issue of 

March 23, that both tire and car rationing be 
placed under the newly-organized Office of Defense Trans- 
portation, the editors did so in belief that the offices of 
the ICC (which were to be used as local rationing 
headquarters) would be sufficiently manned to take care 
of the requests that would come to them, and that the 
men in charge would clear requests as quickly and as 
efficiently as possible. 

The wail of protest from dealers, who felt that 
the complacency and “public be damned” attitude of many 
office holders under civil service would show up in the 
local ICC offices when the additional burden of handling 
thousands of truck-purchase applications was placed on 
their shoulders, has seemed to be justified in the reports 
of inadequacy and seeming lack of appreciation of the 
country’s truck transportation needs in the six weeks of 
truck rationing under this setup. 

No doubt much of this criticism will wear away as 
these men get more accustomed to their new tasks and 
as the number of applications fall off, as it most surely 
will after the first three months’ pent-up demand is 
cleared. Maybe the offices will also learn to distinguish 
the pressing essential needs more clearly and take a 
little more pains to see that these cases are given every 
allowable aid, to the end that essential transportation 
will not be crippled. But we have our doubts. 


There seems to be no question but that the offices 
are under-manned to make investigations where they 
are not sure that an essential need exists, as put forth 
in the application. There has been no local appeal boards 
set up except in Washington—and one appeal board in a 
city thousands of miles from the source of the applica- 
tion certainly can’t render sound decisions without 
incurring terrific expense in getting basic data. 


There is a possibility that it is the policy of ODT 
to preserve our present stockpile of trucks for posterity, 
judging by the rate and the low percentage of releases 
that have been made to date. 

But if it is the policy of the ODT to preserve our 
truck transportation by seeing that trucks are furnished 
to those who are essential haulers, then it is evident 
that some reforms will have to be made in the present 
district offices. 

For the good of the local offices, a more lenient 
policy of giving out information should be established. 
The buying public in each district is entitled to know 
how many applications were made in a district, how 
many were turned down by the local board and how 
many were released by Washington. Today all that is 
“lawful” to give out is the number of certificates that 
have been issued and this information is usually a week 
late. ODT, for the good of the cause as well as its own 
standing in the eyes of the nation, should make every 
endeavor to clarify much of the failings in its operation 
that now bring on such universal criticism. 


(| Listing Alabama,, 


As Approvals 


Continue Lag 


Survey Shows Lack 
Of Cooperation in 
Local ICC Offices 


DETROIT.—“Hopeless con- 
fusion prevails among Ne- 
braska truck dealers and 
truck owners,” reports an 
AUTOMOTIVE NEWS corres- 
spondent in a national survey of 
truck rationing conditions, con- 
ducted late last week in order to 
get a picture of what is happening 
after six weeks of truck rationing 
experience. This reply seems to 
strike a keynote for conditions 
that prevail practically without 
exception in every rationing dis- 
trict. 

For weeks now, AUTOMOTIVE 
News has been getting numerous 
complaints on the truck rationing 
system and on the attitude of the 
local rationing officers towards 
granting releases for trucks ur- 
gently needed by strictly essential 
haulers. The number and trend of 
the complaints seemed to indicate 
that truck rationing was bogging 
down just as badly as passenger 
ear rationing did, and since it 
affects the most vital industry in 
our present national economy— 
transportation of products and 
people—the situation was very 
serious. 

Replies from Automotive News 
correspondents, who surveyed con- 
ditions without bias or having any 
personal interest in the truck busi- 
ness, indicate that despite the fact 
that the truck rationing boards 
faced a pent-up three months’ need 
for trucks by essential haulers, 
rationing is still going forward at 
a snail’s pace. Indications are that 
the ex-railroad men, who are in 
charge of various district rationing 
Offices, are still thinking in terms 
of conducting the new duties of 
their offices in the same lacksadasi- 
cal manner they have been accus- 
tomed to handle rate cases and 

(Continued on Page 21, Column 1) 


Governors Seek 
‘More Relaxation 


Of Barriers 


HOT SPRINGS, Ark.—A drive 
for further relaxation of state 
trade barriers impeding motor car- 
rier transportation will be pressed 
at the Southern Governors’ Con- 
| ference here Apr. 19-21. 
| Clearing the way for considera- 
|tion of the issue was the recent 
| statement by Walter R. McDonald, 
chairman of the Georgia public 
service commission, that relaxation 
of gasoline load limits would be 
| sought at the conference as a step 
|toward alleviating shortage of 
|motor fuel in the Southeast. 
Mississippi, 


[= Lennessee and Kentucky as four 


| states that should raise load limits 
|}on gasoline trucks, McDonald 
pointed out that in Florida, Georgia 
and South Carolina the weight 
|;maximum is about 44,000 pounds, 
| while in the other four states the 


“ i@eeg average is from 12,000 to 15,000 
eee. | pounds less. 


Cee 


a 


ae | Because truck carriers cannot 
“=| make a profit under these restric- 


tions, he said, much of the gasoline 
|moved into these states must be 
| handled by tank car. If the limits 


PART OF 450 school bus chassis of all types, which are stored in the yard of the Superior Coach Corp., Lima, O. 
Bodies have been started for all the chassis, and many have already been completed. The buses are on order from 
consolidated school a chvongheut fe nation, but are deteriorating in the open while rationing authorities 

ee story on page 


were raised, he added, trucks could 
handle a much larger share of the 


ponder their release. '(See BARRIERS, Page 20, Column 1) 





i 
ayn 





I ctesnistereirseeseapnnanan AUTOMOTIVE NEWS, APRIL 20, 1942 17—(219) 


N.C. Seeks Trucks 
To Move*Crops 


RALEIGH, N. C.—Faced with a 
tremendous loss in vegetables that 
will soon be ready for market, and 
faced with inadequate trucks to 
handle the crop when it is ready, 
Gov. Broughton of this state is 
urging the War Production Board 
to allow farmers to purchase trucks 
necessary to move the crop. 

In cases where any one farmer 
in a locality does not have suffi- 
cient hauling for the truck to 
be kept continually busy, Gov. 
Broughton’s program also includes 
the pooling of the hauling needs of 
several farmers living in the same 
area, whereby the farmers join 
together to buy the vehicle in the 
same manner as the wheat farmers 
of the west join together to buy 
their combines and headers. 

The governor seems to think that 
his program will be sympathetically 
received by the truck rationing 
board since the plan includes hav- 
ing letters from the governor’s 
office, the county agent and the 
state secretary of agriculture ac- 
company each request for purchase 
as a guarantee to the board that 
these different offices indorse the 
need of the truck for the particular 
area and group that makes the 
request. 

Gov. Broughton has said that if 
something like this is not done to 
get food stuffs, especially vege- 
tables like cabbage and _ sweet 
potatoes, to market at the time 
when it is ripe, more food will go 
to waste in the fields of the Ameri- 
can farmer than could be destroyed 
by all of the U-boat sinkings on the 
high seas. Much food is a total 
loss if it is not brought to the 


ODT Indecision 
Lets School Bus 
Chassis Rot 


DETROIT.—In the eyes of local 
truck rationing boards, in many 
parts of the United States, school 
districts which modernized their 
country school systems years ago 
to eliminate the small country 
crossroad school and substitute the 
modern consolidated school, can 
be placed in the same bracket as 
florists and millinary stores when 
it comes to getting school buses to 
handle their pupil problem. 


This is evidenced in the storage 
yards of several of the larger 
school bus manufacturers, where a 
few to hundreds of school bus 
chassis are standing out in the 
weather waiting for bodies—and 
the permission to school authorities 
to complete the deal for the bus 
that was started early last fall, in 
most instances. 

When one realizes that the aver- 
age school bus has a roundtrip 
mileage of some 28 miles, or ap- 
proximately 14 miles each way, it 
is easy to see that it will just be 
impossible for thousands of school 
children to attend school next year 
unless the “scrappage” buses are 
replaced with new equipment. It 
would be practically impossible for 
these school districts to revert to 
the little red school houses—more 
impossible than it would be to 
work out some adequate method of 
taking care of the pupils’ transpor- 
tation needs. 

With about 90,000 buses in 
operation and an average annual 
new bus market of approximately 
10,000 buses a year for the past five 
years, which has included replace- 
ment of wornout equipment, re- 
placement of unsafe equipment and 
the motorizing of expanded con- 
solidated school districts, it does 
seem that the absolute necessary 
replacement requirements of this 
phase of transportation could be 
taken care of. 

This might be done by each local 
rationing board by working out 
some method by which the buses 
could be used for other transporta- 
tion during the time they are not 
needed for the transporting of 
pupils to and from school. 


Road Oil Tankers? 


TULSA, Okla.—Huge trailer trucks 
which formerly hauled new automobiles 
may be converted into highway oil 
tankers, Wirt Franklin, production 
director for district two, of the office 
of petroleum coordinator, has al.- 
nounced. 





canners and consumers within a 
few days of the time when it 
ripens. 


The governor noted that the 
truck rationing program called for 
release of some vehicles to “func- 
tions indirectly connected with the 
war effort,” in which agriculture 
was included, but that no such 
purchases had yet been allowed. 


Division Vice-Presidents 
Named by Gar Wood 


DETROIT. — Garfield A. Wood, 
president, Gar Wood Industries, 
Ind., announces that the following 
managers have been elected vice- 
presidents of their divisions: 


W. H. Hammond, sales manager 
of the Hoist, Body, and Tank divi- 
sions and director of branches; 
J. B. Haile, general manager of the 
Road Machinery division; G. 
Robinson, manager of the Winch 
division. They will continue their 
duties as managers of their divi- 
sions. 


Truck SERVICE 


Special Appeal Board 


Set in Washington 
WASHINGTON. — Joseph B. 
Eastman, director of the Office 
of Defense Transportation, last 
week announced establishment 
of a special Appeal Board in 
Washington to consider appeals 
from decisions of the ODT’s 
Local Allocation Offices under 
the commercial-vehicle ration- 
ing program. The special Board 


has been set up pending crea- 


tion of local appeal boards in 
the field. 

Members of the Board are 
M. V. Fredehagen, liaison offi- 
cer, Board for Civilian Protec- 
tion, Office of Civilian Defense; 
W. Foster Banks, president, 
Motor Haulage Co., Brooklyn, 
N. Y.; and J. B. Pymer, secre- 
tary-treasurer, City Baking Co., 
Baltimore, 





Dealers Merge 

OKLAHOMA CITY. — k Clark 
and George Broyles have announced 
consolidation of their dealerships for 
the duration. Clark is a Packard an 
Broyles a Hudson dealer here. All 
a and equipment of Clarks firm 

ve been moved to the building of 
the Broyles Motor Co. from which the 
newly merged firm will operate. 


Pete Wemhoff’s Fourth Dimensior 
offers news of automotive advertising 


is far more 


than a business now... 
it’s a patriotic duty we 


dare not neglect! 


OUR truck service business has 


third of our communities are served 
only by trucks and buses! 


ODT Urging Farmers 
To Pool Trucks 


| Special to Automotive News 
WASHINGTON. — A plan under 
which farmers of a community will 


milk producers, livestock haulers 
| and others engaged in transporta- 
tion of farm products who operate 


be asked to plan their marketing | a total of 1,500 motor trucks. The 


together and eliminate unnecessary 
truck mileage is being worked out 
by the Division of Motor Trans- 
port, Office of Defense Transporta- 
tion, in cooperation with the U. S. 
department of agriculture and 
other governmental agencies. 

Pooling equipment and coopera- 
tive hauling of products and sup- 
plies is the keystone of the plan 
| by which, ODT officials believe, 
| farm truck mileage can be reduced 
|from 35 to 50 percent without 
|}undue hardship. Under the plan, 
|which at present depends upon 
voluntary action, farmers will be 
asked to: 

1. Keep their trucks in the best 
possible mechanical condition. 

2. Eliminate unnecessary use of 


4 | vehicles. 


3. Cooperate in transportation 
pools with their neighbors. 

4. Revise marketing and buying 
programs as necessary. 

Included in the plan are farmers, 
market gardeners, fruit growers, 





plan will result in tremendous 
saving of tires, gasoline and oil, 
parts and manpower and will 
greatly extend the life of vehicles 
now in use. 


Truck Oil Shipments 


Get Rail Rates 


AUSTIN, Tex.—In recognition 
of the rapidly mounting tonnage of 
petroleum and petroleum products 
hauled by the motor tank car, the 
Texas Railroad Commission has 
issued an order fixing charges com- 
parable to rail freight charges on 
truck movements. 

The order provides that when 
trucks move between points served 
by a rail line, the rail line charge 
shall apply, when moving between 
points not served by a railroad, 
the railroad mileage charge shall 
| apply. 
| Chris Sinsabaugh’'s sparkling 
| ‘‘Sparks’’ column is read by the 
' “wide-awake”’ in industry. 


abruptly become a battleground 
in America’s war for Liberty. 


There may be businesses America 
can spare for awhile, but most em- 
phatically, yours is not one of them! 
The need for all you can do is urgent. 
The rewards are very precious things 
... your freedom... your rights... 
and the respect and esteem of a nation. 


Think a minute! It’s not merely the 
hundreds of thousands of trucks haul- 
ing shells and steel and brass and 
machine parts, that desperately de- 
mand maintenance. From 40 to 70 
per cent of the very food that keeps 
our people alive goes to market by 
truck—and much of it can’t be car- 
ried in any other way! More than a 


DIAMOND T MOTOR 


CAR COMPANY 


Fate has, indeed, placed a heavy re- 
sponsibility in your hands. 

Of course it’s difficult to think of 
your peacetime business in any such 
heroic terms. But peace has gone. His- 
tory has moved in to your place of 
business! America sorely needs all 
yOur service experience and judgment. 
And every real salesman you've got 
will find full scope for his utmost per- 
suasiveness, in keeping careless truck 
operators sold on the patriotic neces- 
sity of protective maintenance work. 
Your trained mechanics will have need 
for all their skill and 
“headwork”’ in solving 
theever-tougher problems 


eh - 





sure to result from trucks being pushed 
harder as the war effort speeds up. 
* * * 

Diamond T, as you know, is build- 
ing 100 per cent for our army's needs. 
The new Diamond T Trucks that you 
would otherwise be selling, are help- 
ing to win this war. 

To help YOU win your battle on 
the service front, Diamond T is bom- 
barding every owner of a Diamond T 
Truck in America, every month, with 
a powerful campaign on Protective 
Maintenance—sending these owners 
in to you for regular service—urging 
them to guard those pre- 
cious trucks by using 
your skill and experience. 


CHICAGO, ILL. 
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Penna. Defeats Bill 
Easing Restrictions 


Special to Automotive News 
HARRISBURG, Pa.—State legis- 
lative efforts to break Pennsyl- 
vania’s bottleneck in _ interstate 
truck transportation failed last 
week when the State Senate de- 
feated, by a narrow margin, legis- 
lation to remedy the situation. 


Although a majority of the 
solons favored the move, voting 
21 to 16 for the Wade bill, the con- 
stitutional majority of 26 votes 
necessary to pass legislation was 


Fargo Field Men 
Urged to Boost 
Aid to Army 


DETROIT.—All field representa- 
tives of the Fargo Motor Corp., 
fleet division of the Chrysler Corp., 
from every part of the country 
attended a three-day meeting here 
last wx for the purpose of inten- 
sifyin; eir cooperation with the 
U. S. A. uy Motor Transport corps 
in all phases of Army vehicle oper- 
ation and maintenance and in help- 
ing to instruct the many thousands 
of Army officers and men in charge 
of this work. 

The majority, of these field rep- 
resentatives have been working 
directly with the armed forces for 
more than two years, assisting the 
four echelons of U. S. Army mainte- 
nance service in conducting schools 
of instruction in operating and 
maintaining the tens of thousands 
of Dodge Army trucks that have 
been delivered to the war depart- 
ment during the past several years. 

In addressing the opening ses- 
sion of the meeting, R. L. Biggers, 
president of Fargo, reveiwed the 
impressive progress that has been 
made by the Army’s motorized 
forces under the command of Brig. 
Gen. J. L. Frink, chief of the Motor 
Transport division, Quartermaster 
Corps. He stressed particularly 
the tremendous task faced by 
what he called “the new Army 
Motor Transport” in training the 
vast organization required to oper- 
ate and maintain the more than 
300,000 motor vehicles now operated 
by the Army, and the other thou- 
sands of new, advanced fighting 
vehicles that are being turned out 
daily. 

He urged the necessity of the 
field force rededicating and inten- 
sifying their energies and activities 
to assist in this great task. 


Twin Coach Delivers 
100 Units in Month 


KENT, O.—Twin Coach Co. de- 
livered 100 coaches during March. 
The incoming orders totaled 101 for 
the period. 

Deliveries aggregated approxi- 
mately $943,000, while coach orders 
received totaled approximately 


Christenson Upped 


CLEVELAND. — Cleveland Graphite 
Bronze Co. announces that L. W. 
Christenson has been appetates west- 
ern sales mae and will be in charge 
of the Detroit branch office, in addition 
to the territory which he has been 
serving as assistant sales manager. 


lacking. After rejecting the truck 
bill the Senate adjourned sine die, 
terminating its activities of the 
special session called by Gov. 
James on Feb. 17. 

This second attempt to remedy 
the Pennsylvania barrier in east- 
west and north-south truck traffic, 
came as close to passage as did the 
move during the 1941 regular ses- 
sion of the general assembly. The 
Wade bill in this special session 
passed the Senate by a vote of 40 
to 5 on March 31. House amend- 
ments virtually nullified the pro- 
posal, and after House approval a 
conference committee was named. 
At one time during its deliberation 
the committee was reported to 
have signed an agreement on the 
measure. 

As the measure came back to the 
Senate for final okey of amend- 
ments, it would have permitted the 
state highway department to issue 
permits for “overweight” trucks to 
carry defense materials over Penn- 
sylvania highways without collec- 
tion of additional fees. This would 
have been far from the present 
needs of the truck industry, but 
would have helped to alleviate the 
situation. 

In the 1941 attempt to increase 
legal truck weights in the state, 
the legislature passed a bill to per- 
mit higher gross weights than the 
present 39,000 pound maximum for 
tractor semi-trailers. At this time, 
however, Gov. James refused to 
sign the measure. During the 
special session, which’ adjourned 
last week, Gov. James favored the 
truck legislation. 

Pennsylvania’s maximum weight 
of 39,000 pounds compares with 
neighboring states as follows: Ohio, 
57,750 pounds; West Virginia, 
72,000 pounds; Maryland, 50,800 
pounds; Delaware, 42,000 pounds; 
New Jersey, 60,000 pounds; New 
York, 61,500 pounds. 


At present the commonwealth is 
permitting overloads by charging 
a flat fee of $5 per truck, plus two 
cents per ton per mile. This charge 
has reached as high as $500 per 
truck; often takes all revenue 
realized from rates. To get the 
permit, in addition, causes delays 
in interstate schedules. 


Calhoun Heads 
Trailmobile 


CINCINNATI.—David R. Calhoun 
jr., St. Louis industrial leader, has 
been elected president of the 
Trailer Co. of America. He suc- 
ceeds A. J. Woltering, who had 
served as president and treasurer. 

At the same time it was an- 
nounced that C. J. Dalton, former 
controler of the company, was 
elected treasurer, and Robert Teare, 
Chicago, was appointed assistant 
controller. An executive committee 
was formed, headed by Wade T. 
Childress, St. Louis, president of 
Columbia Terminals Co., as chair- 
man. 

The other members include Cal- 
houn, and G. Corson Ellis, partner 
of McKinsey, Kearney & Co., Chi- 
cago. Joseph Englaender, Cincin- 


nati, remains chairman of the 
board. 


MODERN INSIDE and out, and equipped with up-to-the-minute devices 
for quick, efficient and economical service, the new Mack branch at Jacksonville, 


Fla., is representative of 10 new service buildings competed by the 
Each of these new 
while at the same time being easily 


during the past two years. 


compan 
rom congested city traffic, 


away 


Mack 
uildings is situated 


accessible for local truckers and intercity transport lines. 


THESE CAMOUFLAGED trucks 


shown in the English countryside, carry 


equipment of the No. 1 Canadian Chemical Warfare Defense Laboratory where 


chemists and doctors are read 
treatment to casualties. 


Advisers 


(Continued from Page 1) 


ducers goods, to slash rates in a 
frantic attempt to keep their 
equipment busy, to definitely injure 
the balance of the industry who 
otherwise may be able to survive 
even under the very adverse posi- 
tion the trucking industry is in 
today. 

“The dismissal of these orders 
would not decrease the administra- 
tive work of the Interstate Com- 
merce Commission but would 
rather materially increase it due 
to the large number of petitions for 
suspension that would necessarily 
have to be filed by the industry 
and handled by the Commission.” 

Rodgers later named the follow- 
ing to serve on the liaison com- 
mittee, which he will head as 
chairman: 


Chester G. Moore, vice chairman; 
D. L. Sutherland, H. D. Horton, 
Jack Cole, Stanley Wasie, Charles 
P. Clark, James Harms, Walter F. 
Carey, Merle Fullerton and John 
Hassey. 

It also was decided by the execu- 
tive committee to call an emer- 
gency meeting of the directors of 
ATA at a time and place that was 
to have been decided later. Ordi- 
narily, the directors meet only once 
a year at the annual ATA con- 
vention. 

Other resolutions adopted by the 
group provide for: 

Continuance and acceleration of 
the trucking industry’s public re- 
lations and advertising campaign. 

Assistance to Chinese students 
studying American motor trans- 
portation methods by placing them 
with various trucking concerns. 

Prosecution of a vigorous cam- 
paign to make available to motor 
carriers the latest scientific meth- 
ods of tire conservation. 


Ala. Allowing 
Greater Loads 


MONTGOMERY, Ala.—Alabama 
has raised from 30,000 to 40,000 
pounds its truck load limit for 
carriers of vital war materials, in- 
cluding gasoline, over designated 
highways. 

The limit was increased for loads 
of textiles, metals, petroleum and 
other products destined for defense 
use. 


Permits have been issued for the 
operation of approximately 800 
trucks under rules promulgated by 
an advisory committee on defense 
transportation, appointed by Gov. 
Frank M. Dixon. Chairman W. C. 
Harrison, member of the state 
public service commission, said the 
plan was “working very satisfac- 
torily.” 


The system has been in operation 
for about a month, and was an- 
nounced officially Tuesday after 
Walter R. McDonald, secretary of 
the Southern Governors Conference 
and chairman of the Georgia Public 
Service Commission, had said that 
wartime relaxation of truck weight 
limits would be proposed at a con- 
ference meeting in Hot Springs, 
Ark., April 19-21. 


Dealer Fee Halved 


VIDALIA, Ga.—Application of auto- 
mobile dealers to the city government 
for a reduction in license taxes was 
heard by city council at a recent meet- 
ing, and their fee for doing business 
in Vidalia was reduced by half. 


to identify 
In the foregroun 


as the enemy might use and give 
is a water decontaminator. 


SERGT. WILLIAM E. Duncan peers 
through a microscope, with precision 
instruments at hand, in the mobile 
Canadian Chemical Warfare Defense 

boratory. In these laboratories, 
officers identify war gases. 


Civilian Truck 
Output to End 
On May 31 


WASHINGTON.—War Production 
Board last week ordered all produc- 
tion of medium and heavy trucks 
for civilian use discontinued after 
existing quotas have been com- 
pleted. 

Producers of medium trucks will 
have until April 30 to complete 
production quotas fixed for Febru- 
ary. Further production for civil- 
ian use will then be halted, since 
quotas originally established for 
March were canceled. 

Producers of heavy trucks will 
have until May 31 to complete 
March quotas. 


TRUCKS 


U. S. Clarifies 
Exemptions for 


Carrier Employes 


NEW YORK. — Mechanics, load- 
ers and drivers’ helpers are in- 
cluded with drivers as the employes 
of common and contract carriers 
engaged in transportation in inter- 
state commerce whom the Wage 
and Hour Division, U. S. depart- 
ment of labor, considers exempt 
from the overtime provisions of the 
Fair Labor Standards Act. 


This is announced by L. Metcalfe 
Walling, administrator, in releas- 
ing a revised edition of the Divi- 
sion’s Interpretative Bulletin No. 
9 dealing with the application of 
the Wage-Hour Law to employes 
of motor carriers. 


In the previous edition of the 
Interpretative Bulletin, the opinion 
was expressed that only’ the 
drivers were subject to exemption 
from overtime. The Interstate 
Commerce Commission has made a 
finding that mechanics, loaders, 
and drivers’ helpers also affect 
safety of operation, thus subjecting 
these employes to hour regulations 
of the ICC. 


Walling emphasized, however, 
that the overtime exemption does 
not apply to mechanics, loaders 
and drivers’ helpers employed by 
private carriers. These employes, 
if covered by the act, must not only 
be paid in accordance with the 
law’s minimum wage requirements, 
but must also receive the overtime 
rate of time and one-half their 
regular hourly rate of pay for work 
in excess of 40 hours per week. 


Drivers of private carriers en- 
gaged in transportation in inter- 
state commerce are _ considered 
exempt from the overtime provi- 
sions, since their hours, like those 
of drivers of common and contract 
carriers engaged in transportation 
in interstate commerce, are regu- 
lated by the Interstate Commerce 
Commission. 


Va. Legislature 


Okays Boost 


RICHMOND, Va.—A bill increas- 
ing the maximum gross weight of 
motor trucks from 35,000 to 40,000 
pounds, and permissible axle 
weights from 16,000 to 18,000 
pounds, on highways designated 
by the state highway department 
as capable of carrying the heavier 
weights, was passed by the recent 
session of the state legislature here. 
The measure was to go into effect 
July 1. 


Delegate Charles R. Fenwick, 
chairman of the Virginia Motor 
Vehicle Tax Study Commission 
which recommended the increases, 
said motor carriers would be 
allowed a 5 percent tolerance on 
both the 18,000-pound axle limit 
and the 40,000-pound gross limit. 
This would make the maximum 
axle weight 18,900 pounds and the 
over-all maximum weight 42,000 
pounds. 


Diamond T Promoting 


Dealer Service 


CHICAGO—“There’s a Job to Do 
in Forty-Two,” is the theme of an 
intensive program of dealer serv- 
ice work promotion now being car- 
ried on by Diamond T Motor Car 
Co. This program embraces a wide 
variety of closely-related activities, 
all aimed at drawing Diamond T 
truck operators to the dealers’ 
service shops for preventive main- 
tenance. 


“It is our determination,” stated 
E. J. Bush, vice-president, “to 
leave nothing unprovided in the 
way of supporting promotional 
activity, to aid Diamond T dealers 
in maintaining contact with Dia- 
mond T owners. Our factory is 
conducting a comprehensive cam- 
paign, month after month, reaching 
every registered Diamond T owner 
and operator in America. 


“This campaign is both educa- 
tional and inspirational in charac- 
ter—educational in its stressing of 
the vital necessity for consistent, 
regular preventive maintenance 
service, and in its explanation of 
the types of service operations 


Work 


which should be insisted upon—in- 
spirational in its simple, patriotic 
encouragement of truck mainte- 
nance as a national duty. 

“The outstanding phase of our 
promotional activity,” continued 
Bush, “is what virtually amounts 
to ‘truck fitness assurance’ for the 
owner. It is known as_ the 
Diamond T Life Extension and 
Lubrication Service Policy. Back- 
ing this up is a Victory Pledge, in 
which the dealer, the owner and 
the driver of the truck participate, 
mutually pledging the maintenance 
of necessary vital precautions 
which will lengthen the life of the 
truck and its tires, and will insure 
the minimum of tie-up and lost 
operating time. 

“Even a casual study of the truck 
servicing job which confronts the 
industry from now on,” Bush con- 
cluded, “is sufficient to convince 
one of the substantial volume of 
service demand which is bound to 
continue indefinitely. We believe 
this service business is too impor- 
tant to the welfare of the nation 
to be allowed to go by default.” 











TRUCKS 





Truckin’ 


(Continued from page 16) 


ventive genius, giving us either|others who now must return to 
some “Victory” tires or more mate-| their starting points with empty 
rial for recapping, will solve. For | bottoms. 





instance, the manager of a retail 
grocers association of 45,000 mem- 
bers came in the other day trying 
to find out what their members 
can do to solve their problem. 
Their members own 40,000 half-ton 
panels which they use for both de- 
livery and pickup. 


Delivery can go by the board 
4 but, according to this gentlemen, 
hundreds of housewives will have 
to go elsewhere for green goods 
if their members can’t get rubber 
for their vehicles, since independent 
grocers must go to the green goods 
markets themselves and pick up 
their cabbages and celery if they 
are to get it fresh and at a price 
they can resell it at a_ profit. 
Grocers are not on any preferred 
list for tires, trucks or cars—unless 
they are wholesalers. 

* * * 


JIM SULLIVAN writes from 
Boston that New England is fast 
getting into a transportation mud- 
dle, what with pulp mills in Maine 
erying for trucks to get their 
product to market, new shipyards 
along the coast being miles from 
any rails or other established 
transportation and needing trucks 
to freight all labor and supplies in 
to their yards, and the farmers in 
the big Maine potato center lack- 
ing vehicles to get fertilizer to 
their farms in order to comply 
with the governments’ plea for 
larger crops. 

While pooling of equipment is 
being tried, the need for transpor- 
tation is immediate and_ truck 
dealers with vehicles on hand can 
only twiddle their thumbs waiting 
for red tape to be unravelled. It 
is taking from two to three weeks 
to get an application to purchase 
a truck from Washington. 

* ¢ #8 


STOCK HAULERS coming into 
Omaha are trying to solve a 
truck transportation bottleneck 
there by having their trucks 
washed out by an attendant at the 
yards, who does the job for 10 cents 
per truck. Then—if they have a 
state permit to haul merchandise— 
they can haul supplies back to the 
farmers. But they must have per-| 
mits to haul freight before they 
can relieve this bottleneck—other- 
wise they would be running foul of 
the law. And such permits take 
money and time to get. 

Here is one “pooling” endeavor 
that might offer considerable 
transportation relief if freight 
hauling permits for the duration 
would be given stock haulers and 


Hold Down 
Inventories, 


NAPA Advises 


NEW YORK.—A policy of keeping 
production lines running to capac- 
ity, but at the same time holding 
down inventories, is being gen- 
erally adopted by industrial buyers, 
according to the monthly report of 
the business survey committee of 
the National Assn. of Purchasing 
Agents, which points out that 
“many industrial buyers of today 
went through World War I and 
remember too well the inventory 
headaches of the period following.” 

“Buying policy of industrial 
buyers,” the committee said, “is 
largely being controlled by priori- 
ties, allocations and the production 
requirements of the war effort. 
Inventories are being carefully 
analyzed and watched, and de- 
liveries scheduled to meet produc- 
tion line demands. 

“Commitments on a three to 
six months’ basis generally pre- 
vail, although good buying policy 
also furnishes information regard- 
ing probable needs to suppliers as 
far in advance as possible. Long- 
term commitments without definite 
orders are not advised.” 


Bus Rules Relaxed 


HARRISBURG, Pa.—A measure per- 
mitting school districts to relax struc- 
tural requirements for school buses 
when materials are unavailable because 
of priorities, has been passed by both 
branches of the state legislature here 
and sent to Gov. James for signature. 





EBy 
Jack Weed 


* * * 


IN PART four, instructions to 
applicants for purchase of trucks, 
it states that “local appeal boards 
will consider appeals from the 
decisions of the local Allocation 
Officer.” To date, I understand, we 
have but one appeal board estab- 
lished and that is in Washington. 
Looks like somebody will have to 
poke up the rationing board so that 
we can get some real truck men 
on the appeal boards in each dis- 
trict and get these appeal boards 


set up. drum majorettes. 
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TRUCK-TRAILER of White Cross Laboratories, Cape Girardeau, Mo., was 
used recently in a war rally sponsored by Marine Co 
are two recruiting officers of the Marines, along with two Cape Girardeau 


s League. Shown here 
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ODT’s Ruling 
Seen Aid 

To Trucks 


BUFFALO, N. Y.—New restric- 
tions of the Office of Defense 
Transportation governing rail ship- 
ments of less-than-carload civilian 
freight “may revise the handling 
of merchandise freight in Buffalo 
and will increase the utilization of 
motor trucks,” Fred M. Renshaw, 
traffic commissioner of the Buffalo 
Chamber of Commerce, declared. 
The restrictions are effective May 1. 

Carriers are being asked by the 
ODT to consider plans to establish 
alternate car departure days, to 
formulate pools for joint loading 
or joint operation of merchandise 
service and if necessary to appoint 
an agent to co-ordinate traffic 
movement, Renshaw said. 








MEMO TO DEALERS: This is another example 
of White’s current national advertising campaign. In 
these times, White’s unique plan of dealer cooper- 
ation through nearby Direct Factory Branches is 
proving of even greater value to Dealers than in 
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normal times. The plan is up-to-the-minute in meet- 
ing today’s problems. Your inquiry as to whether 
your territory is open will be held in confidence and 
entails no obligation. Write: THE WHITE MOTOR 
COMPANY, Wholesale Division, Cleveland, Ohio. 


CAN DO 


Harvesting America’s Heaviest Crop 


Timber . . . America’s heaviest crop 
...is the most difficult to reap. Until 
recently, trucks were not capable of 
making a profitable business of 
going directly into most mountain 
stands of timber and hauling logs to 
the mill . . . that was a job for rail- 
roads and rivers. But White Super 
Powér Trucks are doing it now... 
more cheaply .. . and at a saving of 
as much as two days in time. Time 
is important in these times because 
lumber is vital to our war effort. It 
makes the ways for every ship now 
- building... houses for essential 


workers and the buildings for 
our armed forces...and these 
are but a few of the uses for 
our modern civilization’s most 
versatile material. 


THE WHITE MOTOR COMPANY, Cleveland, 0. 
Builders of U.S. Army Scout Cars and Half-Tracs, 


the complete line of Super Power Trucks and * 5 


Tractors, City and Inter-City Coaches, Safety 
School Busses and the Famous White Horse. 


CONSERVATION is the 
In cooperation with the 

Service, companies maintain vigilant 
watchtowers to spot forest fires. Seed- 
ling oes are left to replace tomorrow 
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Conserve, Build Up 


Barriers 


(Continued from Page 16) 


business, releasing tank cars for 
the longer hauls into the Northeast. 


The gasoline problem, while 
more pressing than some others, is 
only one phase of the whole ques- 
tion of wartime transportation 
being impeded by varying state 
regulations, McDonald said. He 
urged that state public service com- 
missions be granted wide emer- 
gency powers, such as have been 
extended in Massachusetts and 
California, so that uniform pro- 
cedure could be worked out in co- 
operation with the Office of De- 
fense Transportation. 


McDonald’s statement was fol- 
lowed by indications that the move 
for uniformity of truck restrictions 
would not be greeted with unanim- 
ity of opinion at the conference. 


Tennessee’s Gov. Prentice Cooper 
said his state already had made 
arrangements to assure quick 
transport by truck of Army and 
war materials “and is working 
satisfactorily for everyone con- 
cerned.” He declared he would 
oppose any easing of gasoline truck 
weight limits because oil companies 


PORTABLE WELDING outfit, o 
is used in the branch 


rated by an International P-12 o— unit, 
store service station of ‘a 


Myers Co., at Fabens, Tex. 


Outfit is mounted on pneumatic tires so it may be hitched to service truck 


for service where needed. 


had told him gasoline shipments in 
Tennessee are not classified as de- 
fense material. 

Kentucky officials cited that 
state’s recent legislation increasing 
the gross load limit to 28,000 pounds 
on all highways designated by the 
highway commissioner as capable 
of bearing such a load. Virtually 


‘s 


ae 


all main highways in the state, 
they said have been so classified. 


Truck Trailer Order 


PORTLAND, Ore.—Pike Trailer Co., 
Los Angeles, now holds a $16,240 U. S. 
department of interior contract for 
truck trailers to be delivered at Am- 


pere, Wash. 
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Worn Parts 


Special to Automotive News 

WASHINGTON.—“Thousands of 
dollars worth of automotive parts 
that are now finding their way 
into scrap piles can be saved by 
regular checkups and by building 
up worn areas by approved meth- 
ods,” William J. Cumming, chief of 
the Vehicle Maintenance section of 
the Office of Defense Transporta- 
tion, said last week. 


In an appeal to truck own 
and repairmen to give vehicles s 
cial maintenance attention to , ro- 
long truck life and conserve gaso- 
line, parts and tires, Cumming 
emphasized the necessity of re- 
building and repairing worn parts 
instead of sending them to the 
junkyard. He also said that no 
automotive conservation program 
can be separated from the safety 
program. 

“There was a time,” he _ said, 
“when we could breathe a sign of 
relief if one of our vehicles had 
been involved in an accident as 


TODAY...IT’S THE SPLIT-SECOND MAN 


and economically % If you haven't already, it’s time you 


Never more drastically has the turn of world events 
forced an entirely new era of thought and action *% By 
comparison, yesterday's methods become pathetically 
inadequate % Action! as only America understands 
it, becomes a timely byword . . . And, quite aware 
of the role it is destined to play, Bendix-Westinghouse 
offers its entire resources that your vital commercial 


motor carriers might roll even more safely, dependably 


investigated genuine Bendix- Westinghouse Air Brakes 
and Air Control Devices which will not only “up” the 
usefulness of your current equipment but successfully 
prolong its efficiency and service life % There’sacoast- 


to-coast network of authorized Bendix- Westinghouse 
Distributors ready to serve you and the nation. Consult 
your local telephone directory for the one nearest you. 
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ARE DEVOTED TO YOUR CONVENIENCE AND SAFETY 


soon as we learned no one had 
been injured or killed. That time 
is past. In a total war every vehi- 
cle is a part of war transportation. 

“With a scarcity of materials, 
damage caused by accident may 
cost the lives of a whcle company 
of men at the front because they 
were not supplied with the imple- 
ments of war necessary to protect 
hemselves to the greatest possible 
,egree.” 


Federal Reports 
Orders Are at 
Record Level 


DETROIT.—Record unfilled busi- 
ness of Federal Motor Truck Co. 
for 1942 necessitates retaining 
major portion of the company’s 
earnings in the business, Thomas 
R. Lippard, president, told stock- 
holders in his remarks accompany- 
ing the annual report. 

Lippard had pointed out previ- 
ously that in 1941 the company’s 
earned surplus account increased 
from $13,937 to $784,424. 

Volume of unfilled orders now 
on the company’s books amounts 
to more than three times total 
shipments for the entire year of 
1941. Lippard reported that de- 
liveries extend throughout the year 
and consist principally of heavy- 
duty military trucks. This record- 
breaking volume of business will 
necessitate working the factory on 
a 24-hour basis most of the year. 
In 1941 the factory worked princi- 
pally on a one-turn five-day basis. 

Federal is in a very satisfactory 
position as regards commitments 
on future deliveries of civilian 
truck inventory despite govern- 
ment regulations, which drastically 
curtail the production of trucks 
for civilian use, he concluded. 


Off-Line Offices 
Given Okay 


WASHINGTON. — Office of De- 
fense Transportation last week as- 
sured bus and truck lines, and 
other carriers, that no plans for 
ordering the abandonment of off- 
line offices engaged in sales and 
service activities are now under 
consideration. The carriers were 
told that in spite of increases in 
war traffic, such offices could be 
of much value if used as service 
and expediting agencies. 


Ford Truck Output 


Ends at Louisville 

LOUISVILLE.—No more com- 
mercial trucks will be assembled at 
the Louisville assembly plant of 
Ford Motor Co., until after the war. 
Large steel triple deck barges on 
which the company has been ship- 
ping 60 trucks at a time are being 
junked. 


THREE OF the most powestet units 
in service for U. 8. defense are pic- 
tured here. The heavy-duty Dodge 
job-rated truck hauls freight between 
Los Angeles and Boulder City, Nev. 
The giant four-motored TWA strato- 
liner flying overhead is the largest 
and most powerful land plane in the 
U. S. commercial transcontinental serv- 
ice. Boulder Dam itself, the largest 
hydro-electric plant in the world, now 
has a capacity of 782,500 kilowatts, and 
this is being doubled to supply neces- 
sary power for war industry. 
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Montreal Truck Drivers 


Confusion Prevails 
In Truck Rationing 


(Continued from Page 16) 


disputes between and 


carrier. 


Despite, too, the fact that in the 
instructions to dealers, distributors 
and sales agencies, sub-paragraph 
(f) paragraph (5) of Part Three, 
it states that: “At the local Alloca- 
tion Offices there will be posted 
each week a list of all Certificates 
of Transfer issued during the pre- 
ceding week, and this data will be 
released to the press.” A number 
of Automotive News correspondents 
were told by the local authorities 
that they would not release any 
facts regarding the number of ap- 
plications, those passed by the local 
board and those issued certificates, 
unless authorized by Washington. 

Following are excerpts from the 
reports by Automotive News corres- 
pondents in key cities of the coun- 
try. In themselves they tell the 
story of what is happening to our 
truck transportation industry: 

Lincoln, Neb.—“The IOC office in 
Lincoln declined to give any infor- 
mation on quotas. Out of 310 ap- 
plications on file, 13 applications 
have been approved during the 
period of March 9-Apr. 13. Officials 
of farm organizations express ex- 
treme discouragement. It is feared 
that necessary supplies cannot be 
moved out for spring farm opera- 
tions.” 


shipper 


obtained for special body jobs 
ordered late last fall and construc- 
tion of which could not be com- 
pleted until within a few weeks 
ago, despite actual transactions for 
these vehicles being consumated 
long before freezing order were 
effective.” 


New Orleans. 


“Number truck 
applications approved __ inconse- 
quential in relation to demand. 
Local administrator says he is ap- 
proving sales of trucks needed for 
war industry or other critical pur- 
pose only. Will not release quota 
or approved application figures.” 


Boston, — “Approximately 2,500 
applications have been made 
through five regions in New Eng- 
land States, exclusive of Connecti- 
cut. Local office will not release 
figures for deliveries.” 


Denver.—Fourteen out of every 
15 applications being turned down. 
No quotas in effect. Local office 
afraid to release figures. Press re- 
lease has been authorized but local 
office doesn’t know how it is going 
to operate nor when it will go into 
effect.” 

Atlanta. — “Local office says it 
has no information on trucks to 
release.” 

Portland, Ore.—“Only executive 
| who has any authentic figures on 
| application and releases, refuses to 








Chicago.—“Rationing of trucks | give any facts.” 


here is going forward at a snail’s 


Los Angeles.—‘Local office says 


pace, with 25 percent or less of ap- | quota and number of applications 
plications being granted. An offi-| are confidential and refuses to give 


cial of the Division of Motor Car- | out. 


Says it must come from 


riers cited a case where a large | Washington. 


fleet user put in an application 
calling for 179 trucks and got only 
15. Another asked for 44 and six 
were released. 

Milwaukee.— March quota was 
322 vehicles of all types to be 
divided between Milwaukee, Madi- 
son and Minneapolis offices. 917 
applications were received as of 
Apr. 11, but local manager refused 
to give figures on number of trucks 
released in this area or applica- 
tions passed by local office. 

Harrisburg, 
district office released three trucks 
as against quota of 90 for period. 
600 applications were received, 
only 49 were passed on to Wash- 
ington. Of these 33 were returned 
for various reasons, mostly for 
more specific information. Balance 
pending.” 


San Francisco.—“Situation in San 
Francisco, which includes all of the 
Northern California area, is a bad 
one. Rationing board is using an 
interpretation of its own, regard- 
less of eligibility of applications 
and is hampering the industry 
rather than aiding it. No official 
records are available for quotas but 
unofficially it is reported that only 
five trucks have been released for 
service. Applications for certifi- 
cates for trucks to be used in the 
construction of the Army canton- 
ment at Medford, Ore., have been 
disallowed as well as for dump 
trucks to be used in building of 
an ammunition depot and for 
station wagons that the Forestry 
Division of the Department of 
Agriculture need in an effort to 


cover territory in securing releases | 


for some 75,000 acres for growing 
guayule. No releases can be 


Pa. — “Harrisburg | 


Birmingham, Ala.— “Truck ra- 
tioning at local office in a jam and 
less than 10 percent of quota allo- 
cated to date has been released. 
Could get no definite figures.” 

St. Louis.— “Applications in St. 
Louis section, comprising 32 coun- 
ties in eastern part of Missouri in- 
cluding St. Louis, have totaled 
1,007 since March 9 and final ap- 
proval have been given to 15. Nine 


| companies have received the allo- 


cation approval. Allocation for 
this office not available for publi- 
cation.” 

Seattle.— “To the end of last 
week, actually only 35 final ap- 
provals for certificates to purchase 
have been received from Washing- 
ton. Between 600 and 700 applica- 
tions have been filed at the local 
office and over one-half have been 





| given approval by the local offi- 


cials. But the number of applica- 
tions is no measure of the pent-up 
truck demand in this rapidly de- 
veolping defense area. Dealers dis- 
courage applications unless they 
are positively eligible. This co- 
operation is appreciated by offi- 
cials. In case where an emergency 
carrier application is submitted to 
the state regulatory body, if it can 


| be handled by the “pooling” plan 


by carriers already in operation, 
application is denied. 

Detroit. — “Approximately 1,500 
applications for purchase of trucks 
have been received to date and 
only 23 have been allowed by 
Washington. No information is 
available as to the number passed 
by local office.” 


To feel the pulse of the industry, 





consistent reading of Automotive News 
is a necessity. 





LIEUT. GEN. Ben Lear and his party are shown inspecting a half-Trac 
reconnaissance unit being built in the White plant in Cleveland. Left to right, 


Maj. John B. Snowden II, Lear’s aide; Lieut. 
F. Black, president of White; Fred T. 


president; an assembly-line mechanic; 
war-production engineer. 


Col. Robert A. Griffin; Robert 
jr., White’s executive vice- 


F. Jones, White’s 


Macrae 
Gen. Lear, and B. 





Roosevelt Sees Need 


For End of Barriers 
WASHINGTON.—A statement 
by President Roosevelt, at his 
press conference last week, that 
certain emergency measures 


should be enacted to permit 
trucks engaged in defense trans- 


portation work to travel in 
interstate commerce without re- 
gard to local laws, was inter- 
preted by some motor carriers 
as an indication that the federal 
government would soon act to 
clear up the entire weight bar- 
rier situation if the states fail 
to take action within a short 
time. 


New Case Available 


For Timken Axle News 


DETROIT.—Timkin-Detroit Axle 
Co. announces a new file case for 
the convenient filing of its publica- 
tion Timken Azle News. The case 
has a capacity of up to 12 issues 
and is offered free to any Timken 
Axle News reader sending in a 
request on his business letterhead. 

Timken Axle News, now in its 
tenth year of publication, circulates 
to over 60,000 truck owners 
throughout the country. 
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Start Conservation Plan 


Special to Automotive News 

MONTREAL. — Montreal truck 
drivers, who are part of the Auto- 
motive Transport Assn. and affili- 
ated with the Montreal Board of 
Trade, have agreed on six rules 
designed to cut down gasoline and 
tire consumption. They estimate 
that by these rules they will con- 
serve at least 40 percent of rubber, 
gasoline and oil. The operators 
also feel confident that about 25 
percent of the equipment now in 
use can be removed from the high- 
ways. 

Routes affected include’ the 
Montreal-Ottawa, Montreal-Toronto 
and Montreal-Cowansville routes. 
The new rules agreed upon are as 
follows: 

1. That a 25 percent reduction of 
equipment of each operator now in 
use be made immediately. 

2. That the speed of motor 
vehicles on the highways be cut 
to 35 miles an hour. 

3. That all forms of transporta- 
tion agree not to accept calls for 
pickup service after 4 p.m. for that 
business day. 


4. That the last pickup shall 


terminate at 6:30 p.m. and no 
second pickup on any one day be 
made for any one customer. 

5. That where possible shipments 
be pooled in order to eliminate 
empty highway truck movement. 

6. That there should be a 
standardization of rates and classi- 
fication in order to make the above 
recommendations effective. 


Exeess Truck 


Fees Refunded 


INDIANAPOLIS.—Attorney Gen- 
eral George N. Beamer has issued 
a revised opinion holding that the 
state bureau of motor vehicles can 
refund all excessive truck license 
fees. He previously had ruled that 
only persons who bought truck 
license plates after Jan. 24 were 
entitled to an immediate refund. 

The situation arose when the 
state supreme court ruled un- 
constitutional a 1941 act increasing 
truck license fees, and held that 
plates be sold according to the 
price scale of a 1937 statute. 
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“Dependable Dodge Truck Service I 
Vital to Victory, say Dodge Dealers 
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SEE YOUR DODGE DEALER FOR VICTORY QUALITY 
SERVICE—VICTORY QUALITY USED VEHICLES 


DODGE DIVISION, CHRYSLER CORPORATION 
DETROIT, MICHIGAN 


Dodge dealers are devoting 
their full energies and resources 
to keeping motorized equipment 
rolling. They have the right 
tools, the trained man power, 
and factory-approved parts to ; 
serve you well. 


Materia 


FOR ESSENTIAL 
INDUSTRY! 
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CEL AC 


@ Never before have extra quality, ex- 


able 


tra dependability, and extra power been 
so important. Today’s trucks must be 


to serve longer hours on longer 


hauls and for a longer time. 


Super-powered Dodge Job-Rated trucks 


are quality-built for extra thousands of 
miles of efficient, low-cost operation. 
i They’re Job-Rated for every capacity. 
Half-ton delivery trucks to 3-ton gas- 
powered or Diesel-powered haulers are 
sized right in every unit to do the job 
and stay on the job—with the right-sized 
engine, the right axles, the right-sized 
clutch, 


transmission, and brakes for 


each capacity. 


If today’s rationing regulations permit 


you to buy new trucks, buy the best... 
Dependable Dodge Job-Rated trucks that 


fit the job. 
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Automotive Washington 
Consumer Durable Goods Blackout Near; 


Cooperation Asked 


By William Uliman 
Washington Correspondent 
ASHINGTON.— 
Within three 
months American 
industry will de- 
vote all its effort 
to essentials of 
war. Two orders 
prepared last 
week will mark, 
in the words of 
Donald Nelson, chairman of the 
War Production Board, “the sus- 
pension of the consumers’ durable 
goods metal industry and the civil- 
ian construction industry.” 

The construction order already 
has been issued. It permits con- 
struction in certain instances 
essential to the war; it allows 
farm construction up to $1,000 
and residential construction up 
to $500 or to restore property 
damaged by catastrophes. Other 
construction must have specific 
approval. 

To a nation that knows these 
measures are only a part of the 
supreme effort which still lies 
ahead, WPB issued some encour- 
agement last week in a glimpse of 
what is already being done. Mone- 
tary expenditures for war, the only 
yardstick permitted by wartime 
secrecy, amounted in March to 
more than three billion dollars. 
This is over three times as great 
as the figure of March, 1941, and 
indicates that physical commodities 
and construction for our military 
effort are now going ahead at an 
annual rate greater than our total 
physical output in 1982. 


Steel Plate 


Sets Record 

MOREOVER, it was announced 
that deliveries of steel plate, styled 
by Nelson as the “limiting factor” 
in the crucial shipbuilding industry, 
broke all records in March. But 
the WPB chairman also revealed 
that, despite the fact that we are 
now meeting the Maritime Com- 
mission’s schedule for plate, ship 
production is now being slowed by 
past shortages and we will have 
to do better than the schedule to 
catch up. 

Showing that it means busi- 
ness, the Division of Industry 
Operations announced the results 
of a priorities survey which took 
in about 8,500 firms. About 1,600 
of these were found to have 
committed minor violations and 
received letters explaining the 
rules. A smal] number appeared 
to have transgressed more seri- 
ously, and punishment is being 
studied. One large vacuum clean- 


... has always been our 
slogan...and we practice 
what we promise. 

We promise you, too, 
comfort, unexcelled 
service and unequaled 
value for your money. 


900 rooms with bath, 
circulating ice water 
and Servidor. 


HOTEL 


FORT SHELBY 


DETROIT 


in Price Control 


er company was penalized for 
diverting aluminum from war 


needs. 

The Division of Materials warned 
that war production at the instance 
of the United States may cause 
some curtailment in Canadian 
power for civilian use late in 1942. 
This would affect supplies of news- 
print. At the same time, deliver- 
ies of gasoline to the East and the 
far Northwest were cut again, this 
time to two-thirds of the Decem- 
ber-January-February average. 


TO PROVIDE a limited quantity 
of tire retreads for war workers, 
WPB amended its rubber orders so 
that passenger car capping stock 
can be made from reclaimed rub- 
ber with a little crude for cushion- 


ing. 

The railroad industry was 
notified that materials will be 
made available during the re- 
mainder of 1942 for 18,000 addi- 
tional freight cars and 300 more 
locomotives, and that WPB will 
schedule production, and _ will 
control distribution of all new 
equipment on recommendation of 
a Office of Defense Transporta- 

on. 

The past few days have been 
dangerous days, really, because we 
have made so much progress in so 
many different ways that there’s a 
temptation to sum it all up and 
lean back. The best antidote to 
leaning back, however, is to do 
something that carries you forward 
and there are a lot of jobs at hand 
on the Home Front, such as sal- 
vage—seeing that each does his bit 
in getting old metals and rags and 
paper and rubber back to the mills 
and furnaces and processing plants 
and into the war effort. 


Home Front 


Important 
ONE OF the most important jobs 
on the Home Front, as viewed by 
Washington, is that of conservation 
of transportation, of motor vehi- 
cles, tires, fuel and highways and 
the efforts in this field by the 
Automotive Safety Foundation, 
creature of the automotive indus- 
try, are just now receiving nation- 
wide commendation. 
tire thieves are en- 
titled to no more mercy than 
were horse thieves years ago. 
That is why everyone will ap- 
plaud the stiff sentences imposed 
last week upon a gang of youths 
convicted of stealing tires, tubes 
and wheels from 1388 cars. Four 
of the youths were sent to prison 
for long terms—as much as six 
years. At the preliminary hear- 
ing, the assistant district attorney 
declared: 


“In times like these, with the 
scarcity of rubber, and Govern- 
ment efforts to conserve it, these 
thefts amount to. treason.” 


Must Have 


Cooperation 

SPEAKING ON standards for 
the control of prices under the 
emergency price control act, David 
Ginsburg, general counsel for the 
OPA, had this to say: 


“At a time when every thought- 
ful American is deeply concerned 
re the imminent danger 
of an uncontrolled inflation, and 
when every newspaper is specu- 
lating and forecasting the steps 
which the government may or 
should take to avoid such infla- 
tion, I find it extremely difficult, 
as a representative of the Office 
of Price Administration, to talk 
about the existing statutory 
framework of price control. 
Nevertheless, I do plan to con- 
fine myself pretty much to the 
rules of the game—the standards 
for the control of prices which 
have been laid down for us by 
the Congress in the Emergency 
Price Control Act of 1942. But 
before considering the statutory 
guides to regulation, it may be 
wise to indicate briefly the stakes 
that we’re playing for, and the 
probable consequences of failure. 
“It is important not only that 

our standards be understood and 
accepted as fair, but that price 
stability be recognized as the most 
important sector of the war on the 
home front. For unless we have 
such understanding and acceptance 


by those whose prices are being 
controlled, regulation cannot suc- 
ceed. If we fail, a glorious chapter 
in the history of the world—a chap- 
ter concerned with personal free- 
dom and democratic self-govern- 
ment—may be. closed.” 


Tire Dealers 
F ight For Life 


STORIES are filtering 
into Washington concerning the 
manner, surprising and ingenious 
in some instances, in which tire 
dealers in different parts of the 
country, staggered momentarily by 
the impact of tire rationing, are 
adjusting these businesses to war- 
time conditions. Expansion to 
other merchandising fields is one 
of the ways many are striving to 
stay open. 

The stories reveal that, while 
the average civilian now cannot 
buy new tires, in a growing 
number of tire outlets he can buy 
such commodities as phonograph 
records, furniture, sports goods, 
luggage, garden supplies includ- 
ing fertilizer, and household 
equipment, Dealers in some areas 

report optimistically on 
their new ventures. 

There were more than 175,000 
tire dealers in the United States 
when the nation was forced into 
the war and about 18,000 depended 
virtually entirely on this com- 
modity. Rationing has meant that 
less than 10 percent of last year’s 
tire sales volume of new and re- 
treaded tires is possible now. 


In This Corner... 


(Continued from Page 4) 
able portion of their full profit on 
each deal. 

In your April 6 issue you refer 
to sales made to various state and 
federal buyers and to the fact that 
this business has to be obtained on 
bids. Yesterday we received a 
telegram from the U. S. Army 
Engineer’s Office in which they 
request several fordor sedans; how- 
ever, their telegram states that 
there is a statutory limitation of 
$750 on these units exclusive of 
transportation from the original 
shipping points and exclusive of 
Federal tax. In trying to work out 
a bid we found that our cost on 
three units, which we had in stock 
and which would have been ac- 
ceptable, cost us $2,601.60 and the 
maximum figure that we would 
have been able to obtain from the 
government would have _. been 
$2,778 giving us a gross profit on 
three units of $176.40. 

We are wondering if this is what 
the OPA figures as a reasonable 
profit—George B. Schotte, Butte 
Motor Co., Butte, Mont. 


Tires 


We have read your article of 
March 2, that dealers having used 
cars with worn tires could sell 
them to customers who could 
obtain tires. 


This, in our opinion, is a very 
empty promise or solution, for the 
class of people who can get tires 
are in the aggregate, and are not 
used car buyers. When you actu- 
ally diagnose this proposed solu- 
tion it would take years to liquidate 
a stock of cars on this basis. 

The true solution would be to 
have a reasonable amount of re- 
treads allocated to dealers to as- 
sist them in conditioning their 
cars, and after all these cars would 
reach the hands of defense workers 
who would be entitled to retreaded 
tires—Harry F. Nangle, treasurer, 
Topsfield Motors, Inc. (Chevrolet), 
Topsfield, Mass. 


tear-dro 


NEW $2,000 
H. B. Oldfield, 
by V-8 engine, located 
combination of Ford and Chrysler parts, is 200 inches lon 


300 pounds of aluminum (rei 


car built in s 
automobile mechanics in 
in rear, with a Columbia overdrive. 


orced with steel) for body. 


Dealers tell me . . = john 


By 
O. Munn 


(Continued from Page 8) 


given it any consideration think} 


it unnecessarily so. I say this for 
the public because I get many 
letters from people not in the auto- 
mobile business, supporting the 
contention of this column, and of 
course I get thousands of letters 
and oftentimes bitter letters from 
dealers whose expenses are exceed- 
ing their incomes. And they see 
themselves being forced out of 
business entirely. But as typical 
of many letters that come in, I 
quote from one of the smaller 
dealers in the Empire State, who 
has a long-standing reputation for 
having his feet on the ground and 
being logical in his conclusions: 

“Like most dealers presumably, 
I have devoured every report and 
news item pertaining to our 
problems. But let me say with 
all sincerity, and no bull, that 
your writings contain more logic 
and exhibit a grasp of the prob- 
lems in the field, better than any 
others I have read. 


Unjustified Slur, 


Dealer Says 
‘TI DON’T know—possibly Mr. 
McCormick has actually re- 
tailed cars. His conclusions would 
indicate otherwise. Either he does 
not personally know the actual 
problems of retail car selling, or he 
chooses to circumvent the facts. 
Your paper quotes him as saying: 
‘America’s car dealers have for- 
gotten how to sell.’ As a retailer 
of 25 years’ experience in the field, 
I construe that statement as an 
unjustified slur—not true to fact. 
Most dealers have done a wonder- 
ful selling job (if we count merely 
units sold) in the most competitive 
field of all times. It can hardly 
be truthfully claimed that, over- 
night almost, they have forgotten 
their sales struggles of the past 
in which they out-sold the normal, 
profitable potential market. 

“Here is what Mr. McCormick 
either doesn’t know, or chooses 
not to admit—in 1941 most deal- 
ers enjoyed a reasonable profit— 
@ year in which demand exceeded 
supply. But in previous years 
in which one who is honest will 
admit, supply far exceeded nor- 
mal demand, we had to resort to 
‘stress’ merchandising. In proof, 
when the year was but half over, 
the factories knowing that, put 
on a drive slogan ‘fight to hold 
the profits you have made.’ It 
was not meant to be construed as 
indicating an acknowledgment 
that the last half of the year was 
to be a ‘no profit? six months, 
but in actuality and fact, that 
was the sum and substance of it. 
And in those years, due to pro- 
duction exceeding the potential, 
it was a buyer's market. 


Buyer’s Market 
Hits Dealers 


By one is fair enough to admit 
that, he should be willing to 
readily admit that we now have a 
market (regardless of figures) so 
clearly a buyer’s market, as to be 
beyond his—the chiseler’s—fondest 
dreams. Forty or more dealers, 
fighting for that one sterile bone— 
a ration-ticket-buyer. If Mr. Mc- 
Cormick doesn’t know that, he 
should take the field himself and 
thus prove his theories of selling in 
a ‘Super’ buyer’s market. 

“Mr. McCormick also seems to 
favor a price ceiling on used 
cars. That might aid the war 
effort—if so, ’'m for it, so I will 


re time by J. H. Norton and 
ancouver, B. C. Car is powered 
Car itself is a 
overall, uses about 
ar is air-conditioned, 


seats two persons in front and four in rear. 


not debate that point, but I will 
vehemently protest against a 
ceiling on used cars though I 
realize it will gain me nothing 
UNLESS and IF such ceiling 
applies to all, save draftees, when 
they sell their used cars (we 
have fallaciously called it ‘trad- 
ing in’ thus psychologically com- 
mitting a basic error for which 
Wwe are now suffering). Had we, 
25 years ago, called it what it 
actually was—a sale by the new 
car buyer, instead of a trade to 
the dealer—I fully believe that a 
different point of view would 
have arisen, but that’s history. 


Cites Fallacies 
Of Ceiling 


gs EN we sell a used car, Mr. 
McCormick advocates a ceil- 
ing, but when the trading owner 
sells his used car to us, the sky is 
the limit. Surely not equitable. 
Figure it in the field—40,000 deal- 
ers, like hungry dogs, all after 
those few ration tickets. 
“Another, fallacy of a ceiling on 
used cars. From time immemo- 
rial, our big business leaders 
have set their selling price on 
cost plus—and often several 
pluses. Their entire overhead 
was, and rightfully, figured into 
the selling price. No weight 
seems to be given to that sound 
business theory. The moment 
our main line (new cars) was 
frozen, automatically our over- 
head which, in most cases, we 
could not get. from under, was 
shifted to our remaining depart- 
ments, thus increasing the true 
and actual cost of doing such 
business. And we could there- 
fore, justly, increase our selling 
prices on those remaining depart- 
ments because of such increased 
actual overhead. 


Must Charge 


More for Storage 
“TN our little place here we do 
quite a nightly storage business. 
Our commercial rate has always 
been 50 cents, but we have raised 
it to 75 cents, not to profiteer, but 
because our storage department, 
which is a part of our only build- 
ing, had to assume that increased 
overhead. Without paying our full 
rent, we would have NO building, 
and therefore could not even offer 
a storage service for those who 
wanted it. 

“It is pléasing to note that 
there has been but very little 
complaint, especially after ex- 
plaining and justifying our in- 
creased charge, thus. Which, of 
course, is true to fact. If we 
could tell our landlord, with 
whom we have a lease for the 
entire building, that we no longer 
required the major part, which 
we hired for new car business, 
then such advance storage rate 
would undoubtedly be profiteer- 
ing. for listening.—A 
Dealer from the Empire State.” 


GM Officials 
Told to Repay 


DETROIT.—General Motors Corp. 
officials withheld comment last 
week on a ruling in New York 
federal courts finding eight present 
and former executives of the corpo- 
ration guilty of improper managing 
of the corporation’s bonus funds in 
distributing stocks valued _ at 
$1,567,883. 

Judge Vincent L. Leibell, of the 
United States District Court, di- 
rected the officials, including Al- 
fred P. Sloan jr., chairman of the 
board; Junius S. Morgan, George 
Whitney and Donaldson Brown to 
reimburse the concern to the 
amount of $4,384,044 plus interest 
charges estimated at another 
$2,000,000. 

The decision, which also charged 
wasting of the corporate assets, 
was made in a suit brought by 
three minority stockholders. 

The judge _ criticized various 
methods used to calculate the 
bonuses and said that in the case 
of the formation of the General 
Motors Management Corp., the 
medium for distributing bonuses, 
the stockholders were not fully 
informed of the details. 


Pete Wemhoff’s Fourth Dimension 
offers news of automotive advertising 





AUTOMOTIVE NEWS, APRIL 20, 1942 


Sparks oy Kien 


(Continued from Page 1) 


laid long before the first storm 
clouds appeared on the horizon. 
Since then factory and distributors 
have served together to meet each 
new emergency. We haven’t taken 
anything for granted and, as a 
result, we haven’t had any sad 
surprises. 

“That isn’t boasting. It was 
possible because of a unique set 
of circumstances which exist per- 
haps in no other company in the 
industry. First, Cadillac has been 
producing and selling quality mer- 
chandise for 40 years. It takes 
more than a bad storm to wreck 
an organization with that experi- 
ence and background. 

“Then, and this is of paramount 
importance, there is a firm, family 
bond between factory and field. A 
substantial percentage of our vol- 
ume, for instance, is handled by 
men connected with Cadillac over 
a long period of years and 
thoroughly familiar with Cadillac’s 
basic merchandising principles. 
And we have always practiced the 
policy of close distributor-dealer- 
factory contact. This contact has 
been and now is direct because of 
our field setup which eliminates 
zone offices and allows a personal 
relationship between dealer and 
factory officials. We know each 
other as friends and co-workers. 


“REMEMBER, too, that Cadillac 
increased its sales 56 percent in 
1941, many times the percentage 
increase for the industry as a 
whole, and distributor-dealer profit 
for eight consecutive years was 
climaxed in 1941 with a profit 
record which set an all-time high. 

“Owner loyalty, too, is standing 
us in good stead. There are 20 
percent more Cadillacs and La- 
Salles in service today than at any 
previous time in Cadillac’s history. 
And I think you will agree that 
Cadillac dealers have—over the 
years—earned themselves the most 
loyal group of owners in the 
industry. 

“Our battle-cry has been ‘Fixed 
Expenses Covered by Customer 
Fixed Gross’—and it’s coming true. 

* * * 


“FACTORY and distributors saw 
this crisis as a challenge to our 
management ability, faced the 
facts and made, and are making, 
whatever adjustments are neces- 
sary to place our business on a 
seaworthy basis. 

“Yes, Cadillac will come through 
all right. My trip convinced me 
of that. Cadillac distributors have 
earned the respect of their com- 
munities as good citizens and as 
good business men. They are well 
financed with the largest invest- 
ment per customer in the industry. 
They have retained their high 
grade, capable personnel. They 
deserve to survive and will survive 
because the motoring public knows 
they have sold the best product at 
the best price; they have main- 
tained ‘after sale’ interest, and an 
honest service policy, capably and 
sincerely carried out. Cadillac dis- 
tributors have always been strong 
on good management. That 
strength will see them through 
now. 

“That’s why I’m optimistic. Who 
wouldn’t be optimistic over a sure 
thing?” 

* * # 

WORDS LIKE these, all too rare 
in these times, sent the interviewer 
plunging into the background of 
the Cadillac preparedness cam- 
paign. 

He learned that since last July, 
the business management staff has 
been in the field, arranging budgets 
for distributors under a financial 
control system which took nothing 
for granted, even when curtailment 
of production was merely a hint, 


Durant to Be Feted 


By Old Timers 


NEW YORK.—William C. Dur- 
ant, who in 1908 gathered up a 
handful of struggling companies 
and welded them into General 
Motors Corp., will be the guest of 
honor at a luncheon-meeting of the 
Metropolitan members of _ the 
Automobile Old Timers, Inc., at the 
Hotel Roosevelt, on Tuesday, April 
28, at which time a local council 
will be formed and its officers 
elected. 


and no thought of absolute stop- 
page existed anywhere. 


As events crystallized these bud- 
gets were revised and brought up- 
to-date, and last January the entire 
field organization was brought to 
headquarters in a series of meet- 
ings for intensive consultation. 
Today, field representatives set up 
30-day budgets with each distribu- 
tor, copies of which are returned 
to the Cadillac business manage- 
ment department. This procedure 
indicates problems before they 
occur, thus enabling close and alert 
financial supervision consistent 
with the good management so 
typical of Cadillac distributors. 
These budgets are flexible and 
based on personal contact with the 
distributor at his place of business. 

Nothing was neglected in Cadil- 
lac’s preparation for the emergency 
—long before the emergency ar- 
rived. Clinics were held on the 
problems of service and profitable 
service management, used car 
brokerage and the importance of 
the retention of key personnel or 
their diversion to other duties. 
Used cars are not a problem, it 
was pointed out, because they do 
not occupy a large share of the 
distributors’ capital position and 
stocks consist mainly of better, 
late model cars with a wide diversi- 
fication as is natural in a year in 
which Cadillac recorded its great- 
est percentage of non-Cadillac 
trade-ins. 

* * & 

WAITING now for Cadillac dis- 
tributors, also, are the fruits of a 
far-seeing policy which for years 
has spent one-half of the - sales 
department’s budget for service 
department purposes and the per- 
petuation of owner satisfaction. 

This is reflected in the high 
percentage of owner loyalty—from 
65 to 70 percent of Cadillac’s five- 
year owners return to the Cadillac 
dealer for service. Twenty-two 
percent of the five-year owners 
have participated in the Cadillac 
lubrication-agreement plan which 
was started in 1931. Dealers have 
sold 200,000 of these pay-in-advance 
lubrication plans and they have 
been responsible, it is estimated, 
for several million owner-dealer 
contacts in the last 10 years. 

s* + # 


DISTRIBUTORS present at the 
meetings were enthusiastic con- 
cerning the Alfred P. Sloan mes- 
sage of preferential treatment after 
the war for those dealers who 
carry through. 

“Cadillac will carry out the pro- 
visions of that statement 100 per- 
cent,” Ahrens declared. 

As the interview concluded, an 
aide in Ahrens’ office told me of 
an incident on the sales trip just 
concluded. Following a meeting, 
a hard-shelled distributor button- 
holed the general sales manager 
and said: 

“Don, I belong to a lot of associa- 
tions. I’m a pillar of the chamber 
of commerce. I even write to my 
congressman. But nowhere have I 
been given as much leadership and 
confidence as I have been getting 
from the factory.” 

Ahrens’ answer, as reported by 
the aide, was characteristic of the 
man and the organization he 
heads: 

“Why shouldn’t we back you up? 
Where else would you look for 
leadership?” he asked. “We're all 
in the same boat, and we’re going 
through this together.” 


ALL OF which, it made me feel, 
is not the “penalty of leadership,” 
but the reward. 

*s *« *& 

YRUS ROWLETT SMITH, better 

known perhaps in the aviation 
world as plain C. R. Smith, has 
been called to the colors in a 
manner that would be most flatter- 
ing to his vanity—if he had any, 
which I doubt. Talk about “man 
bites dog” as a great newspaper 
story, but when a lieutenant gen- 
eral of the U. S. Army writes a 
letter to the board of directors of 
a company like the American Air- 
lines, Inc., requesting said board 
to relieve its president “of all 
duties and _ responsibilities with 
respect to the operation of the 
corporation, in order that he will 
be available and free to devote his 
full time as an officer of the Army 


Air Force,” it’s just as unusual. 
That letter from H. H. Arnold, 
commanding general of the Army 
Air Forces, can well crowd the 
dog story off the front pages. 

Of course, it was Cyrus Rowlett 
Smith he was writing about and 
naturally American’s board of di- 
rectors hastened to say yes. It 
also elected A. N. Kemp, an Ameri- 
can director, as Smith’s successor, 
drafting him from his other job as 
president of the Pacific Mutual 
Life Insurance Co. for the duration. 

* ¢ 8 

ILL HUGHSON of San Fran- 

cisco is a sentimental old cuss, 
which is why this year he is cele- 
brating the 50th anniversary of 
Hughson & Merton. The senior 
partner is well known in_ the 
automobile industry as the oldest 
(in point of service) of Ford 
dealers, but Louis B. Merton, who 
passed on some years ago, is a 
stranger. Half a century ago 
Hughson & Merton started business 
on the west coast as representatives 
of eastern manufacturers, handling 
bicycles, tires and other acces- 
sories. When the Ford Motor Co. 
started operations 39 years ago, 
Bill Hughson was quick to see the 
possibilities of the Ford car and 
grabbed himself a franchise. He 
has held it ever since. 


HEIL-BUILT tank train, which is said to have many advantages over 
rail tank cars in transportation of gasoline. 


Bakery Firm 
Develops Wood 
Truck Tire 


NEWARK, N. J.— Development 
of a truck tire made of wood and 
surfaced with brake lining is an- 
nounced here by George K. Batt, 
vice-president of Dugan Bros. of 
New Jersey, Inc. The company 
operates more than 1,200 bakery 
trucks in New Jersey, New York, 
Pennsylvania and Connecticut. 

Batt, who also is president of the 
New Jersey State Chamber of 
Commerce, said, the wooden tire 
was developed in Dugan’s Newark 


tire shop “in an effort to help our 
own organization and the business 
and industry of the nation to meet 
the transportation crisis.” 

Revealing that one of the com- 
pany’s trucks had been equipped 
with the new tires and that daily 
tests were being made, Batt said 
the tests were producing satisfac- 
tory results. 

The Dugan tires are made in 
four sections to facilitate removal 
and repairs in event of breakage 
or other damage. The brake lining 
is riveted to the running surface. 
Batt said tests show that at 25 to 
30 miles an hour trucks steer more 
easily than on rubber tires and 
ride smoothly on level roads. 


Allies of essential 
transportation in 
iM ALCL ATel a 


STUDEBAKER TRUCKS 


Noted for low-cost ton miles in 
moving needed goods 


HE “big brother’’ of this stalwart 

Studebaker has gone to war! Out on the 
far-flung fighting fronts, big Studebaker 
multiple-drive military trucks will be doing 
a continuous job that every owner of a 
Studebaker truck may well be proud of. 

They’re pouring forth from Studebaker 
factories in a steady stream—joining the 


supply and transport lines in increasing 


quantities. 


Once again, as in five previous national 
emergencies, Studebaker vehicles help carry 
the sinews of war for the fighting forces. 

So don’t hold it against us, please, if we 
can’t supply you with the Studebaker trucks 


you need. Only a few for 


poses—that means essential transportation 


in the war effort—are available in the hands 
of dealers, and those only to operators who 
are eligible under the truck rationing order. 


But sturdy, economical Studebaker trucks 
will be back again on their peace-time job 
once this war-time job is done. And they'll 
be better trucks for the lessons they’re 
learning in war service. 


amie annie: 


“civilian” pur- 


All-out War Production 


In keeping with the urgency of the War Produc- 
tion program, Studebaker is devoting its facilities 
almost exclusively to the manufacture of unlim- 
ited quantities of airplane engines, military trucks 
and other matériel essential to America’s victory. 





MONROE SHOCK ABSORBERS 


“AIRPLANE -TYPE”’—HYDRAULIC 


Monroes keep the Tank on a more even keel; and this is mighty 
important to the gunner at his post. 

Monroes help eliminate many of the worst difficulties — they 
greatly influence accurate hits, and “IT’S EFFECTIVE HITS 
THAT COUNT.” 

The dependability and sturdiness of Monroe Shock Absorbers has 
been proved—they are built to withstand the most gruelling service. 

Morroes are built in special sizes—built to meet every condition; 
in every climate. 

Monroe Shock Absorbers greatly help in maintaining an even keel. 

Monroe has been building important units for over 25 years. 


¢ a 


There is a Special 

Monroe Shock Ab- 

sorber for every 
requirement. 





1% ep &. oy 


eS 


\\\\\ 
AG 


i 
NY 


SN 


4 


\ 


e.- 
ee 
7 
3 
~*~ an Ps 
oe 
’ ¥ ra 
F i 
: o 
’ ‘ all 
: 
he 
CT e . 
2° , 
J a. 
O , nN 
P ‘ 


= 
‘es 
oe 
— 
— 
= 

ry aaune 


xe 
te, : 


be : 

ad 
ve ® | 
oad ; 


‘ * 
so ee 





MANUFACTURERS OF OVER 


INQUIRY 700 


As Much As- 


S pn 


y eo oe ee he’ 


Oil City, Pa. 


It quickens to the call for all wut defense. 
American Industry swings into high gear, and 
on countless operations Duro Tools contribute 
their valuable precision performance and 
dependability to all out defense. 


DURO METAL PRODUCTS CO. 


Dept. AS-2 — 2619 N. Kildare 


CHICAGO, ILL. 


MAKE US PROVE IT 


It may be tough going for many 
dealers. But not for those using 
Pennzoil's pretested service sell- 
ing plan! Here's the plan that 
increases lubrication and service 
volume 100%, 200%-—yes, even 
more. What this plan has done 
for other dealers, it can do for 
you! 


MAKE US PROVE IT 


Pennzoil's plan increased cus- 
tomer labor sales 300% for one 
dealer—over 109% for another. 
Boosted the number of active 
service customers over 154% 
for still another. Some of the 
increases gained are almost un- 
believable. But, Mister, we have 
the dealers’ own operating fig- 
ures to prove it! 


500,000,000 TOOLS 


INQUIRY 701 


MAKE US PROVE IT 


Pennzoil's pretested plan isn't 
limited to lubrication. The plan 
definitely helps sell all your 
services and products, and pro- 
vides you with the tools to do 
it. An example: One dealer has in- 
creased sales of the oft-neglect- 
ed shock absorber service by over 
500% ... another upped brake 
department income over 268%! 


MAKE US PROVE IT 


Don't say it can't be done— 
that we can't prove it. It has 
been done—and we can prove 
it with facts—actual dollar and 
cent figures to show you what 
other wide-awake dealers have 
accomplished with this plan. You 
can do the same... and we're 
ready to show you and help you! 


LLAMA 


THE PENNZOIL COMPANY, 


Here's my name and address. Without obligation, | want to see actual 
figures on results obtained with your profit plan which sells all autgmotive 


services... 


Name _ 


Street Address 


want to see how it can help me! 


Customer Labor Sales Can Be Upped 


Bly 


ei Your jobber is your warehouse, your machine 


shop and in many cases your banker for short 


3 periods if you are an automobile service station 
operator. He is in business to serve you. These pic- 
tures show how some jobbers are mod eir 


stores and shops so that they can serve you 


ter. 


Nick deBerardinis, Manager 
Automotive Service Jobber Cooperation 
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An important department in the jobber’s shop today. Be sure to recondition all 


> 


New plant of one of 
Indiana’s progres- 
sive jobbers, Wabash 
Parts Co., Vincennes, 
overlooks Ohio River. 


equipment taken in trade. Photo taken in Braxton Auto Service, Whiteville, N. C. 


~~ 
Busy Ray Beninato, president, Of- 
ficial Ignition Corp., New York, per- 
sonally dispatching orders. 


K & G AMTO PARTS, wc. 


“The Sonics Seve 


aoe 


COMPLETE 
MACHINE SHOP SERVICE 


a= 


> 
Advertisement of K & G Auto Parts, icrowaTn 
Inc., Brooklyn, on paper bag, used 
to hold small parts. Saves wrapping, 
easy to carry, is constant reminder. 


WhHOLED | € OreTRIBUTOR 


y 
PARTS, ACCESSORIES 
rae, 


Industrial lighting plant 
diesel engine, which was 
completely rebuilt in the shop 
of Levin Auto Parts Co., 
Wheeling, W. Va. Shop re- 
builds engines from smallest 
to largest industrial size. 


Fitting new pins and rings at 
Balpark Auto Parts Co., Chicago. 








Students of the Womens Defense Motor Transport 
Corps are going to schools all over America. 


Gals are learning the technic of engines and 
what makes them run, for emergency war service. 


Helen Koselke, Valpariso, Ind., gets her training 
for war work on the seat of a Farmall tractor. 


M-.68-C Amendment Releases All Equipment 


How long are incompetent 
blunderbusses in high places 
going to be allowed to force 
chaos and untold unneces- 


Another 
Bloomer sary expense on the auto- 
motive aftermarket under 


the guise of wartime emergency? There is an old 
saying that “a carpenter is known by his chips.” 
If this be true, the results of the second hack 
(M-68-C) at those who supply the necessities of 
automotive transportation should point clearly to 
the barring of the Office of Petroleum Coordinator 
from having anything to say regarding the 
activities of the manufacturers and retail outlets 
in the automotive aftermarket. 


Fundamental objective of the M-68-C freeze 
order, to prevent the building of new gasoline 
stations during wartime, was sound. But when 
an order is so written that it competely disrupts 
an entire industry, it’s authors had no intention of 
affecting, then the right of that agency to write 
orders should be withdrawn. Such orders clearly 
point to inefficiency and total absence of a working 
knowledge of the industry. 

America was in a way to forgive Coordinator 
Ickes for his first blunder in the rationing of 
gasoline on the east coast last summer, although it 
was later proved that he acted before there was a 
definite need for such an order. M-68-C, however, 
is now proved so cruelly inefficient in its far- 
reaching effects that no man or agency can be 
excused for making such a monumental blunder— 
even in a wartime emergency. The amendment to 
this order which competely unfreezes every type 
of shop equipment, with the exception of under- 
ground tanks and gasoline pumps, definitely seems 
to brand the author of the original M-68-C as an 
incompetent. He, at least, surely should be muzzled 
so that he may not again subject this industry to 
one of his brainstorm orders. He would be “fired” 
in industry for such a blunder. 


M-68-C forced distributors with iarge stocks 
of manufactured equipment to let their sales force 
go because they believed they were put out of 
business, prevented car dealers (who were striving 
to re-establish their business on a service basis) 
from purchasing badly needed equipment, pro- 
moted untold confusion in the ranks of wholesalers 
and equipment manufacturers by the vagueness of 


that serves so vital a factor in our national 
economy as automotive transportation. 


The automotive industry as a whole has shown 
itself to be the most patriotic industry in the entire 
war endeavor, has submitted to being the “whipping 
boy” of the Washington hierarchy in the interest 
of national unity, and is also forced to let labor 
racketeers use it as a sounding board for their 
selfish interests in defiance of the will of the 
people as expressed by numerous polls. 


Shall the most vital part of this great progres- 
sive industry—the service shops that keep our 
automotive transportation units on the road and 


Gals are breaking 
into men’s’ work 
in automotive serv- 
ice stations and job- 
bers shops. This 


photo—on front 


cover is of a AWVS 
Motor Corps _§stu- 
dent in New York. 
Photo courtesy N. Y. 
World Telegram, see 
story pages 4-5. 





the manufacturers who serve them—also become 
plastic nonentities in the hands of governmental 
incompetents without raising a voice in protest, 
just because we are in the throes of our greatest 
war? It is just possible that silent compliance 
may be the result of giving greatest aid to our 
encmies if we stand idly by and let misguided but 
ambitious autocrats wreck our automotive trans- 
portation by such radical and non-essential orders. 


Keeping our over 30,000,000 cars and trucks 
rolling as efficiently as possible and as long as 
we can conserve our rubber stocks is not only 
a patriotic but essential task of the greatest 


With the recent revelations 
made by the Department of 
Justice regarding our present 
status on rubber, the ques- 


Stinks to 
High Heaven tions whether Simpson is 
right in that we have plenty 


of this vital material for both war needs and 
essential civilian use, of whether O’Neal of General 
Tire is right when he claims guayle will give us 
rubber independence in three years, and of who is 
responsible for protecting other nations’ markets, 
seem to be of relative minor importance. 


Quoting the words of Shakespeare, our entire 
rubber situation “stinks to the high heaven.” 


The more Thurman Arnold digs into the para- 
mount question of the hour, the more we realize 
that automotive transportation in America has been 
duped and betrayed, not only by officials in high 
places but by some managements who have directed 
the destinies of firms heretofore thought outstanding 
in their development of transportation on rubber. 


America knows how to take care of those who 
stab her in the back. If, due to the perfidy of these 
men, it takes the utmost in privation and a national 
pooling of all of our automotive transportation 
facilities to keep men and products rolling during 
this war, America will do it. 


But those who endure the privations and those 
whose businesses are ruined or seriously injured, 
will not forget. The vengeance of over thirty 
million owners of automotive vehicles, of at least 
180,000 service shops, of thousands of truck lines 
and those communities that depend on automotive 
transportation for their sole contact with the 
outside world, can be awfully drastic when the full 
truth is known and they are fully aroused. 


Automotive America should stand staunchly 
behind Thruman Arnold and his endeavor to expose 
the whole sordid details of our rubber debacle. 
We, whose businesses and very existence are 
dependent on rubber or its efficient substitute, 
are entitled to know the whole truth now, while 
facts can be recorded and “hush-hush” prevented. 


heihihind! 





its phraseology and in the last analysis, just raised magnitude. It should not be hindered or obstructed . 
plain hell with no justification, in an entire industry by petty politics or “scare” orders. Editor 
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Women Training 
To be Mechanics 


ALREADY widely employed in 
the automotive - manufactur- 
ing field, women now are finding 
additional roles in automotive re- 
building and direct-service enter- 
prises. For many years the fe- 
male sex has worked on the 
production of spark plugs, speed- 
ometers and fuel pumps, and now 
works on the intricate parts of 
machine guns and other war 
material in our factories. 


It is probable that, with the 
scarcity of labor, jobbers may 
Instructress instructing would-be instructresses, at the Red Cross Motor Trans- soon turn to the employment of 
port school in Detroit. Ford donated this classroom, along with this cutaway women in rebuilding pumps, elec- 
chassis showing moving parts. These girls, already having completed the training trical equipment, etc. With 
course on fundamentals, now learn to become instructresses for other classes. women already employed in the 
field, there is no question but that 
they will continue to take more 
and more jobs in the average 
garage as greeters, gasoline-is- 
land attendants, lubricators, etc. 
American Women’s Volunteer 
Services are now teaching girls 
the fundamentals of service— 
checking spark plugs, distribu- 
tor points, electrical and cooling 
systems, how to lubricate essen- 
tial parts, change oil, etc. While 
most of the schools do not at- 
tempt to make mechanics out of 
the women (merely teaching 
them to recognize trouble if it de- 
velops), some of the courses 
actually are designed to prepare 
women for mechanic’s jobs. 


Photographs courtesy Red Cross Motor 
Transport Corps. Women’s Motor Defense 
Corps. Willys-Overland Motors. Inc. Inq. 600 


No foolin’ here; this girl got her 
jumpers soiled working on the car. 


~ 
: ; ww Cleaning a sparkplug (at left) is part 
Instructress candidates at the Red Cross Motor Transport Corps school in Detroit dy . of the oe eean me. pow of "a. 
here obtain instruction on ‘fuel pumps, as part of their course designed to fit them f ; S ? R. C. M. T. Corp. Each student must 
for teaching motor mechanics in other schools in the Detroit area. Road ; know when plugs are worth replacing. - 


< : ; * Commander Pashia B. Smith, com- 


Instructress of the Girl Reserves Corps mander of Woman's Home Defense 
teaches candidates for instructing jobs a aa oe ee Soar 
the proper way to set the gap on spark a ; : . 
plugs after cleaning using wire gauge. port pupils in picture shown below. 


7 Nay 


Below is shown a group of girls actual- 
ly disassembling and repairing a fuel 
pump under the competent guidance of 
the Red Cross motor _instructress. 
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Few women ever have the occasion to see what a car looks like from down under, 
but this pretty lass is getting her look-see as part of her training course under 
the Willys-Overland Motors Defense Corps school. The enrollees get more than 
just a look-see; they must learn the fundamentals of service and how to do it. 


Members of the Women’s Volunteer Service of Port Washington, N. Y., want to do 
their bit in a practical way, so they practice truck driving after hours, under the 
tutelage of instructors from the Mack branch in Mineola, L. I. 


Changing a tire has always been the bug-bear of women, unless a gallant male 
came along. But now they do it with pleasure, as part of their training in the 
Willys-Overland Motors Defense Corps schools conducted throughout the U. S. 


Cn SP ME Ea aR br 


While English women take over as bus and tram conductors to do their bit in the 
war effort, their American cousins are pitching in, too, as illustrated here. House- 
wives, college girls and business women have enlisted in the Willys-Overland 
Motors Defense Corps training school for female automotive technicians. 


Down and under. These girls demonstrate the type of instruction and actual 
experience provided in the Willys-Overland Motors Defense Corps schools, which 
are being held in all parts of the nation with thousands of women enrolled. 
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~22 “ABOUT” 4Yiu’t 
GOOD ENOUGH-- 


N these days of shortages in vital parts and with a need for fuel 
Gay ere away Masso Toe ee place for the word “about” in automotive 
service. “About” isn't good enough to obtain maximum efficiency 
in operation and the type of smooth, effortless ride customers expect 
from their cars. Even in the little every day things OU Carer be sbet 4 
and cleaning spark plugs and servicing the battery,“about’is a very 
dan&erous and inefficient word to use. Spark gaps that should. be 
't .025 should be set .025, not -027 or .023. The difference in a 
few thousandths in the setting of one spark plug may not only mean 
a rough engine but cause a loss of power and fuel. Not following 
a OMAO TICE TICES ROhUS Mae ier oee tae methods of inserting Sea Spire 
may ruin. the plug and cause other engine troubles. - Use of the 
‘rong type of plug may mean engines that overheat or Be atele explode 
all of the fuel. Batteries not serviced properly may injure tne 
mechanic or cause other damage. This story deals with a few simple 


F PT -. ete ee) bar 
TITRCMO EMR a SCM CLeyerTin(eysMmE )acloxs Vasc MmnerT amr Uacmeaco Mme ow Cele. < oe 


Inquiry 601 


When inserting new or cleaned spark plugs in the engine always be sure to wipe 
out port with a clean rag—clean insulator with tetrachloride solution—wipe dry. 

SPRING ACTION OF 
SHELL TO MAINTAIN 
TIGHT SEAL 


HOT PLUG COLD PLUG 


A B 


There’s a reason for manufacturers offering both hot and cold plugs as well as 
standard. Older cars that have lost compression need hotter plugs to obtain 
maximum economy of operation. Cold plugs dissipate heat faster in hot engines. 


Always use wire type gauge to set gaps and never pound bottom electrode to set 
gap. Use gap setting fixture on gauge. Pounding pinches gauge, injures plug. 


EXPLANATION OF “HEAT RANGE” 
Gauge fit means to insert gauge in OR HOT AND COLD PLUGS HOT PLUG 


opening so that it touches both side of RUNNING MOTORS 
space being measured. If flat gauge is RATING 
used to measure used plug, burned COLD PLUG RATING 
recess may easily be deeper than 

gauge registers. Forcing gauge lessens 

dimension when gauge is removed. 


F - a - , g Above chart clearly shows how different plugs of same size dissipate heat at 
——. 3S sam different lengths of time due to distance from port seat to plug porcelain seal. 


Pe 
oe 


Always use ratchet or plug wrench to tighten plugs. End wrench or square jaws 
crush steel shell (see plug right) and break porcelain or seals or both. Ten inch 
wrench recommended for standard plugs, four inch for 10 MM. size plugs. 


Tighten plug only until you can feel the gasket compress and then stop. Do not 
tighten too strong nor leave gasket uncrushed. Only a gasket that is completely 
compressed will provide maximum and necessary heat transfer for efficiency. 


SPARK PLUG GASKET 
INSTALLATION 


Color of firing end of plug tells when 

to use hot, cold or standard plugs. 

This plug check devise is a simple 

- Clean plugs that show any dirt or method of checking to make sure the 
carbon deposit on porcelain tips. proper type of plug is being replaced. 


GASKET NOT PROPERLY GASKET FULLY COMPRESSED 
COMPRESSED BY TIGHTENING RAPID HEAT TRANSFER 
SLOW HEAT TRANSFER 















(] Correct specific gravity test of a battery cannot be Mechanics can be injured and batteries ruined by Resistance in ground circuit raises voltage and in- 


obtained unless the temperature of the battery is also improperly removing cables. Always remove ground creases amperes while resistance in charging circuit 
taken at the same time and the specific gravity strap first and install live cable first when changing decreases voltage and amperes. Voltmeter must be 
reading corrected to battery temperature. 25 point batteries. Acid can “flash” if plugs are off and accurate to one-half of one percent between 6 and 9 
difference between cells points to internal trouble. batteries can be ruined by this same flashing. volts and not over one percent on other parts of scale. 
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Felt washer soaked in oil and put over 
ground post and under terminal clamp 
_will prevent corrosion at battery post. 





Never pound terminals on battery posts 
as posts are connected directly with 
plates and pounding may injure plates. 
Also never pile batteries on top of 
others as this will also damage plates. 





AROUND THE WORLD... cnc cron the town! 


Resistance check should be taken with ea 
10 amperes flowing, charging rate of " 2 On routes that practically circle the globe, Pan American 


SS cae to 7 gg odd ag oe “Clippers”? have used Wolf’s Head Oil for over 13 years—for 
of generator. Most regulators are set ae more than 900 million passenger-miles. 


for (standard) 90 hour battery. 2 aS These days, when quality in motor oil is such a vital con- 
% sideration, this long-range aviation experience becomes an 
invaluable guide to service men. When you fill a customer’s 
crankease with Wolf’s Head, you know you’re providing the 
safe protection so essential to engine conservation and 
trouble-free performance. Wolf’s Head Oil Refining Co., Oil 
City, Pa., New York, N. Y. ? 


4 with NWOLF’S HEAD 


100% Pennsylvania P.G.C.O.A. Permit No. 19 


ple , 
the For greatest economy of operation, 
ed. time distributor to engine, be sure to 


A QUART 


disconnect vacuum line before check. 
(Continued on page 22) 
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Tires Wear Quichly 
On Bad Front-Ends 


N™ records are being 
set for freight hauling 
as the nation furthers its 
all-out a Sere et = 
is only begun. To mee 
ai this accelerated pace, trans- 
Sortation facilities must 
operate with efficiency. 
ICC offices report a rising 
number of unsafe vehicles 
on the road, due to long 
hours of operation and lac 
of proper maintenance, with 
steering and brakes being 
the most neglected items. 
Because of the rubber situa- 
tion, systematic inspection 
of tires and front ends is 
vitally important. 
Timken-Detroit Axle Co. 
is now showing to fleet ‘ 
operator maintenance men a Operators who aren’t eligible for new trucks must take care of their equipment. Front-end inspections and adjustmen 
on. maintenance. The are vital; more so with heavier vehicles, whose payload, on stops, is thrown progressively more on the truck's front axle 
pes wtf on these two pages 
up the front-end and 


ivaceecc: TRUCK FRONT-END CHECK 


complete maintenance plan 


Sieariora DOUBLY IMPORTANT NOW 






=e 


Timken-Detroit 
‘Gor, Diamond Motor Car Co., Wh 
Inqui 


ry 63 









When front end is raised for lub 

cation, check looseness of wheel 
bearings, tie rod connections, steer- 
ing arms, steering knuckle pins, arm 
ball studs, spring clips, hydrau 
line or air hose leaks, worn hosé. 









1 A systematic plan for avoiding 
breakdowns will help keep payloads 


the road. I is ph ken i 
on 2 oe ph pond arian Improper inflation of tires reduces tire life and also contributes to ealry 


trucks with check sheet in hand. failure of running gear parts. Underinflation will reduce maneuverability, 
add to driver fatigue, increase friction, causing excessive fuel consumption. 






Here is an illustration of what 
might happen to any motor vehicle 
because of front-end failure. This 

= is one good reason why a systematic 
maintenance procedure is _ needed. 


Cc 





CAMBER-*. 101 OEGREE 





Left, above, is an 6 To get maximum braking ability, power, long tire 
exaggerated _illus- life, to avoid unnecessary strain on axle parts, to 
2 Operators should receive driver re- tration of mismated avoid wheel-fight on six-wheeler, it is necessary to keep 

ports on the mechanical condition of tires in dual mount- matched tires properly inflated at all times. Above, left, 
their units at the end of each run_ ing, which contributes is an exaggerated application of mismated tires in dual 
—and it's important that mainte- to early failure of mounting; similar condition is caused by differences in 
nance men study the driver’s report. running gear parts. inflation. At right is shown a typical bearing arrange- 
Items such as. difficult steering, lack A_ similar condition ment of rear axle wheel bearing mounting with dual tires. 
of power, overheating, and hard _ will result from dif- Mismated tires or dual tires with marked difference in 
shifting should be reported at once. ferences in inflation. air pressure throw overloads on bearings and axle shafts. 


1 Camber (c); usually expressed in 

degrees, is the amount that wheels 
are inclined from a vertical position. 
Should be % to 1 degree for front. 





1 Caster 
- (d) shows 
amount in de- 
grees that top 
of the steering 
knuckle pin is 
tilted back- 
wards. It’s de- 
signed into 
vehicle to con- 
tribute to steer- 
ing ability, and 





Use of this type of twin-post lift 
in lubrication and maintenance serv- 





= CB Ell 


ice enables the serviceman to do a FORWARD therefore _ it’s 
more efficient job in less time. As ae vitally impor- 
Second item in the four-point plan of action is daily tire inspection.  jllustrated, the serviceman is able to tant that it be correct. Make sure that 
Rubber must be conserved; therefore it is essential that every possible mile reach sections of the truck more it is. The axle spring pads are built 


in every tire be obtained. Systematic checking and adjustments will help easily with less interference square with the steering knuckle pin. 





1 Illustration of toein, which is the setting of. the front wheels closer together e =a a aes . 
at the front of the axle than at the rear. Toein is necessary to offset the eras oer SHIM AV 

natural deflection in steering cross tube arms and linkage in order to keep Ree ae a a¥s 

front wheels in line. Usually toein is measured between centers of tire treads— 

front. (a) and rear (b) of axle with tires properly inflated. Recommended 13 

toein is 46 inch to % inch (dimension “a” subtracted from dimension “b’’). 


There are two basic causes for shimmy. One is improper adjustment of the 
axle mounting; the other is unbalanced condition of the wheels and tires. 


INQUIRY 7O3 


14 Proper adjustment of front wheel ae ae laa Ra 

bearings is vital; loose bearings Joie yy = 
cause pounding which fatigues spindle, - a : 
contributes to shimmy, hastens tire eee § 


wear, causes difficult steering. When 
inspecting the front end of a vehicle, 
be sure to check for excessive clear- 
ances between steering knuckle pins 
and bushings and for looseness of the 
steering arms in spindle. 


1 This front, 

end failure 
might have been 
avoided by sys- 
tematic check and 
adjustment. Loose 
spring clips per- 
mitted spring to 
shift on beam 
spring pad, even- 
tually fatiguing 
the axle center. 


YOU NEED 
IN ONE CONVENIENT PACKAGE 


Here’s another fatigue failure bes : ; : 
I traceable directly to _ improper 7 —all the essential parts for a thorough service job for 
wheel bearing adjustment. Too tight Fy , Te 
an adjustment will cause heat to be carbureters that have given thousands of miles of satis 
generated, causing bearing failure. erate éarcvice. 


f pre : : 
a —a procedure page showing how to install the parts and 

a catalog page showing latest specifications for carbureter 

and engine tune-up. 

MT NSM atl eek Lelia odo 


Order from your Carter jobber or distributor. 


17 So tees orm tetteres ere CARTER CARBURETOR CORPORATION 


the result of looseness of the 
tapered end of the arm in the tapered 
hole in the steering knuckle boss. 


FAST 
Progressive failures, starting with a anna 
crack, can be caught with inspection. | 
Qed Division of American Cor and Foundry Company 


St. Louis, Missouri 


CAR22eTER 


PROOUCTS OF PRELCISIUN 


1 Make certain that the part is 

safe before repairing. Top illus- 
tration shows axle center returned for 
straightening; at bottom, straightened. 


‘ 
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HILE performing a 
service to customers as 
well as the nation, garages 
and service stations can also . 
derive profits for themselves 
by helping to extend the 
usefulness and life of a car. 
Sell those ineligible for new 
cars on the proper care of 
their cars; show them how 
they can run their cars for 
the duration through proper 
lubrication, care of tires, 
proper driving, and service. 
Point out to customers 
that a car’s usefulness does 
not necessarily end at 60,000 
or 70,000 miles; that proper 
service and driving will ex- 
tend that figure immeasur- 
ably, as indicated by the 





i Four hundred thousand miles in less than three years— at 4n average operating and maintenance cost of 1'x cents 
a miles, including depreciation—is the record hung up by this 1937 Chevrolet, used by the New Jersey State Highway Chevrolet nes (at the left) 
Department in traffic survey work. The car, given expert servicing, was driven 24 hours a day in three eight-hour which _ was driven 400,000 
shifts, averaging more than 375 miles a day. It had only one general overhaul in the period, that being performed at miles in less than 3 years. 
287,000 miles. The car averaged 16.7 miles per gallon, the records show, and illustrate what proper care can do to 
extend the life of a car. On the sides of the car is reproduced the official cost record for the three years, while in the inset pester ee Ge, et 
is Frank C. Young, supervisor of equipment and transportation for the New Jersey highway department. Div.. Buick Motor Div., Chevrolet 


Motor Div., G. M. Corp. Inquiry 603 


Careful driving is one of the most vital factors in long car life, which is proved by records of Pontiac Motor Division. 
The figures shown below represent an average arrived at over millions of miles of supervised driving under all conditions. 
Number of passengers will influence mileage results, of course, but the proportionate savings will remain the same. 


INCREASE YOUR CAR LIFE 
A PATRIOTIC DUTY . 


HOW TO CONSERVE TIRE MILEAGE 
NORM4L Ti/RE LIFE f 


+ROTATE SPARE TIRE 
+REDUCE SPEED FROM 50 70 40 M.P Hy. 


*+MAINTAIN CORRECT PRESSURE 
poTART ANDO STOP GENTLY, 








Fan belts play an important part in 
smooth operation of a car, since the 





LLILLL LULL LIN LLL LLL LLL ALLL 
lieth eiteaaiaiaiaeelniattinienitiaiiiteiaetll 





TaKrE CURVES REASONABL » CLL LLL LLL LLM LLL LL ddd doedlatd water pump and generator often de- 
— 10,000 20,000 30,000 40,000 pend = the belt i their power. Be 
TIRE MILEAGE sure to inspect the fan belt, for a worn 
inefficient one can easily cause engine 
HOW TO CONSERVE ON BRAKE ADJUSTMENTS ee ee ee eee 








HABIT OF.-JAMMING ON BRAKES [77-77 
*NORMAL BRAKING LLL ELLIE CLLDLB. 
REREAD, PEA RE 


+ REDUCE SPEED FROM 50 T0 40 MAW 
$000 10,000 15,000 20,000 
MILES BETWEEN ADJUSTMENTS 






me — — — — — — Oe 
—_— 








Ao eas ed dD - 
10,000 20,000 30,000 40,000 50,000 60,000 _ ee ES. OS 
MILES BEFORE NEW LINING IS RFQUIRED Make it a point to check car’s oil filter 
HOW TO CONSERVE GASOLINE regardless of mileage, for completely 


packed filters like this, does damage. 


WIDE OPEN THROTTLE 2X8 GEAR (277777777) 











WIDE OPEN THROTTLE HIGH GEAR (TOI 


S LEAPING TRAFFIC STARTS 
AND STOPS PEL MILE IN C/TY 
S NORMAL TRAFFIC STARTS 

AND STOPS PEL WNLE IN CITY 


NORMAL HIGHWAY ORIVING 40 M.P 


NORMAL HIGHVIAY DRIVING 30 M.P H. ee: 
5 10 15 20 
MILES PER GALLON OF GAS 

HOW TO CONSERVE ENGINE OIL 
NORMAL HIGHWAY DRIVING 60 A. PHIPTTTT777 7] 





Some of the ‘sludge that accumulates 
in the oil pan, caused by water, mix- 





a ae 
NORMAL HIGHWAY DRIVING 50 M.AH. [ITT ee ing of different types of oil, impuri- 
acer ae tee eae ties; therefore be sure to flush out | 
NOPMAL HIGHWAY ORIVING 40 M.P 7. A et PAAR EES CLL LL LLG the crankcase with flushing oil at 
NORMAL HIGHWAY DBIVING 30M. Pr4. [ee each oil change. At right is shown | 
e materia 
; 500. 4000 (28.8% non-com- [| i ot 
MILES PER QUART OF OIL tible) taken from [is mow 
ik 





an oil filter after 
a new car had 


movie orca ov. SPAI2 been driven only . , 
1,000 miles. = ail 


10 


im every Roan ~~ . 
= —— — a 

































Conservation of tires, of 
course, is perhaps the most EFFECT OF SPEED ON TIRE LIFE 
important item today. Too 
much care cannot be exer- 
cised by servicemen and 
drivers alike. In_ helping 
motorists to save their cars, 
servicemen should make fre- 





a quent check of tire wear (as 

aS at left), wheel alignment, in- 

es r flation, etc. If irregular wear s 

‘ : extends into center of tread, g 

so misalignment is the cause = 

es and should be corrected. Tell w 

he your customers of how speed = 

r affects tire life, as illustrated = 
: on the chart at the right. ° 

Ww Chart below: toe-in, wear on = 

of out; toe-out, wear on in side. z 
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About twe inches of pedal reserve is 
necessary to make sure driver can stop 
quickly. Temperature in brake drums, 
rising to 1400 degrees when brake is 
slapped on, cause brake drums to ex- 
pand and allows pedal to go down. 





rt in 
» the 
) de- 





worn Always be sure to “mike” every cylin- 


ngine der bore and piston before putting new 
rging rings in an engine; it’s much easier 
ttery. | and more economical. Loose pistons 
cause piston slap and destroy efficiency 
of new rings and bearings installation. 





The Pay-off 





Twenty million car owners are Take the guess and the gamble out of this i 
going to slice those weekly pay relatively new field of business by using the ie 
envelopes into pretty small bits © COMMERCIAL CREDIT CAR REPAIR PLAN & 
this year for many reasons. ... designed to fit the needs of your customers a + 
One small bit is going into the car. The car and protect your profits. * 
ee ot dead ee cata can’t be replaced. It must be kept in good con- sXe 
to steel pistons, it's well to weigh every dition as long as possible. It is based-on experience and backed up by a ay 
piston when doing re-ring job. You ; : Ps 
can thereby avoid “rough” engines. The only way you can get this business in suffi- sound promotion campaign that will help you 
cient volume to be profitable to you, is by offer- sell. For full information write or ‘phone your 


ing your customers a liberal time payment plan. nearest COMMERCIAL CREDIT office. 


TIME PAYMENTS FOR 
| CAR REPAIRS 
rata COMMERCIAL 
_haprrarsig Stans 


COMMERCIAL CREDIT CORPORATION 












‘ “Well you didn’t ask me whether | 
know the mechanics of a car or not!” 








’ eye * oe: nee 
MR eee ae ee 































Equipped for arc welding, garages can 
repair cracked engine blocks in most 
cases without dismantling. Shortage of 
anti-freeze solutions this year should 
make necessary a greater amount of 
engine block repair than ever before. 
Garages prepared to weld can profit. 





To repair this cracked frame, fender 
bracket was removed and bar welded 
over break. Bracket was then replaced 
by welding it to the spliced bar. 





Many garages get profitable. business 
in building of special truck bodies, 
such as this coal dump truck body in 
Hartman Service Garage, Warren, O. 


op SRS 





To strengthen truck frames, fish plates 
are welded to side channels. Plates 
are cut to fit over rivet heads, welded 
top and bottom with continuous seam. 





Mike Hess made this hand hoist to 
facilitate handling of engine blocks, 
other heavy machine parts. It reaches 
into trunks readily. Handy shop tool. 


12 
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A WELD IN TIME 
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THIS PROGRAM 
BUILDS TRAFFIC 
FOR YOU! 


Auto-Lite offers you the hottest, most 
timely bring-’em-in campaign ever put be- 
hind a spark plug. You’ve heard about the 
sensational “Plug-Chek’’ Inspection Service. 
This new Auto-Lite deal brings you the 
“*Plug-Chek” Indicator and Data Book, plus 
copies of the 24-page “‘Mountain Boys” Car- 





Indispensable for body repair and other garage applications, the welder at Dow 
Motor Co., Houston, Tex., is used almost constantly. With older cars on the road, 
increased work of this type is to be expected in the future. 















toon Book for give-aways to “Plug-Chek”’ 
customers. Car owners are being told of 
this offer in national advertising that ties in 
with point-of-sale material. Use this action 
plan now. It builds traffic—proves to car 


Ask your jobber’s salesman, or write to 


THE ELECTRIC AUTO-LITE COMPANY 


TOLEDO, CHIO - 


a a he) 


THE MOUNTAIN a 
CO ae 


Merchandising Division 


Owners you give the service they need. 4 


SARNIA, ONTARIO 





To repair cracked fenders with electric arc, sand off paint from crack, tack edges, 
lay thin bead length of crack. Then grind off and finish with usual soldering and 
filing. Photo taken in Sanzenbacher Motor Co., Warren, O. 


Photographs courtesy Lincoln Electric Co., Cleveland. Inquiry No. 636 


WINDOW 
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Side posts on this trailer of Johnson 
Motor Lines, Fort Worth, were rein- 
forced by welding 18-inch x 1-inch x %- 
inch bar on outside of post holders and 
bolting wood posts to this bar. On in- 
side, bar is welded to main channel 
frame -and bolted to upright posts. 


A. F. Albright, Wooster, O., gets a lot 
of run-of-mine welding jobs, such as 
this bumper bracket which was re- 
paired in seven minutes. 


A welder can remove broken studs by 
placing a nut over the broken stud and 
welding stud to nut, then removing 
complete nut-stud unit with a wrench. 


Place a nut over the broken-off stud 
(right) and weld end of the stud to 
threads of nut. Don’t fuse weld metal 
to the part in which stud is threaded. 


A cast iron part which is welded with 
the same general procedure as is used 
for engine blocks and axle housings. 








T’S going to be up to the 
jobbers and distributors of 
America to keep our over 30,000,- 
000 automotive vehicles rolling 
from now on out. Their shops 
and the replacement parts in 
their stock rooms are the 
‘‘arsenal of transportation. 

The jobbers are the “men behind 
the men behind the wheels.” 


Jobbers like Reid Auto Parts 
Co., St. Louis, Mo. which was 
started in 1920 with a capital of 
$100.00 borrowed money are the 
type that will make continued 
service possible. With their more 
than $70,000 invested in shop 
facilities this jobber is equipped 
to’ render rebuild as well as 
replacement parts service. 





















Photographs courtesy : ; 
Reid Auto Parts Co. Inquiry 604 







Importance of machine shop in modern 
wholesale operation is weil exemplified 
in this alert midwestern jobbing house. 











Office located on the balcony overlook- 
ing the sales room floor at Reid’s. 




















INQUIRY 707 






















WAR CONDITIONS MAKE PREVENTIVE SERVICE VITAL TO DEALERS IN CONSERVING 
CUSTOMERS CARS. CONGRATULATIONS ON A FINE PROGRAM.® 


FRANK EDWARDS AUTOMOTIVE SERVICE CO., San Francisco 


“HANDLING MANY LINES ADVERTISED IN COLLIERS, WE HAVE BEEN PARTICULARLY 
INTERESTED IN YOUR EDITORIAL SUPPORT OF THE AUTOMOTIVE INDUSTRY, 
THROUGH YOUR ARTICLES ON PREVENTIVE SERVICE.° 


WARREN S. HANSEN, IRON CITY AUTO SUPPLY CO., Pittsburgh 


“YOUR PREVENTIVE SERVICE CAMPAIGN HAS HELPED US TO KEEP THE NATIONALLY 
ADVERTISED LINES IN FRONT OF OUR DEALERS CONSTANTLY.° 7 


KOOCHOOK CO., INC, W. M. HUDGINS, President, St. Lovis 


°I HAVE FOUND MANY ENTHUSIASTIC SUPPORTERS AND USERS OF COLLIERS 
PREVENTIVE SERVICE AMONG THE DEALERS, 1 PERSONALLY FEEL THE EDUCATIONAL 
VALUE OF COLLIERS PREVENTIVE SERVICE IS A TIMELY AND INTEGRAL PART cr 
WATIOWAL DEFENSE, COLLIERS SHCULD BE COMMENDED FOR THIS PUBLIC SERVICE 
WHICH SHOULD BE CONTINUED IN EVER INCREASING STRENGTH.® 


A. S. HUNT, HUNT-MARQUARDT, INC.. Boston 


COPYRIGHT 1942, THE CROWELL-COLLIER PUBLISHING CO. 


—_—_——__-—— 


Sales volume of over $122,000 was done 
last year from this modern sales- 
room and by giving good quick service. 


Special emphasis is placed upon starter 
and generator repair and rebuilding in 
this completely equipped electrical shop. 


“It’s on the way” says telephone order 
man in stock room. Delivers to city and 
county service station and fleet trade. 


Twenty four hour service every day in 
the year since 1928 has built a large 
loyal following for brake and electrical 
departments and for the house itself. 


Fuel pump and carburetor rebuild and 
electrical unit over-haul are taken care 
of in this well equipped, modern shop. 


Save a head and 
save transporta- 
tion was the 
axiom that 
prompted the 
purchase of. this 
engine head 
grinder. Modern 
tools and efficient 
workmen have 
builded a_ busi- 
ness for Albert C. 
Reid, owner. 


QO STARTER and -gener- 

ator work right in your 
own shop. Why send out this 
work? You can keep these 
profits for yourself by install- 
ing a TRUCUT Armature 
Lathe and Undercutter, and 
at the same time build up a 
profitable repair department 
and give real service to your 
customers. 


The TRUCUT Lathe comes 
to you complete—no extras to 
buy. It’s low priced—you save 
half the usual cost of lathes 


that claim to do what the 
TRUCUT does. 


Order Now! 


Now is the time to place your 
order. We are making two to three 
week deliveries, but cannot guar- 


antee future deliveries. Send the 
coupon—today. 


FRANK N. WOOD CO. 


Dept. 4-15 


Wauwatosa Wisconsin 


Pacific Coast Address: 
1340 S. Flower St., Los Angeles, Calif. 


Reid’s warehouse tells the story of 
constant growth. You've got to have it 
before you can sell it—Reid “has got.” 


—‘“‘we have yet to receive the slightest com- 
plaint—your TRUCUT equipment is head and 
shoulders over any other type.” 


—‘“‘we are using nine of your machines in our 
shops and they are very satisfactory. Your 
TRUCUT serves our purpose better than any- 
thing else on the market.” 


MAIL THIS COUPON FOR FULL INFORMATION 


| Frank N. Wood Co., Dept. 4-15, Wauwatosa, Wis. (Suburb of Milwaukee) 
Please send us complete information on ([}-TRUCUT Armature Lathe | 
| and Undercutter: O—TRUC UT Mica Undercutter; (—TRUCUT Tailstock | 
| ee 5 7 gaat General Purpose Press. Also give us name of jobber in | 
o ocality. 
Nanw 
Position 


| Company 


| Street Address 


Nature of Busine 












UTHORITIES agree that the period 
ahead of us will give the mechanic 
opportunities to make repairs more fre- 
quently than in the past—due to the de- 
sire of millions of car owners to pre- 
serve their cars. — 













The automobile has become a national 
institution—a part of our American 
standard of living—and will remain so, 
not only for the duration of the War 
but for all time. 
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gas for the Government and money for 
the car owner. 


Don't forget that Hygrade’s Contain- 
All Kits make it easy 
for you to do a quick 
reconditioning job on 
these vital units—with 
satisfactory results as- as 
sured—and all at a tidy Byer 

tot 


profit! hy 
CARBURETORS 
FUEL PUMPS 
SPEEDOMETERS 
SHOCK 
ABSORBERS 
iad ae eed 
GAUGES 
FUEL LINES 
AND FITTINGS 
















oe alt 
it KX! ul 
ou aD) 


Leading jobbers everywhere 
HYGRADE PRODUCTS CO., tne. 
35-35 Thirty-Gfth Street 
Leng Island City, N. Y. 
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: When removing wheel for balanc- 
mequiny 710 1 ing, inspect tires for cuts and bruises. © 


flow 1o Suv mae 
IN BUSINESS, 


Keep *em Rolling 












There’s a real job to do in 
the next few months—which 
the wise dealer will plan to get 
done. Don’t forget that aside 
from the private car owner 
who may be forced to cut down 
or eliminate the use of his car 
because of the rubber situa- 
tion, there are a great many 
commercial cars which the war 
program demands must be 
kept rolling. 

Trucks and cars which need 
the same careful routine of 
cleaning and maintenance as 
the large fleet, but which were 
serviced in the past on a hit or 
miss basis. 

Set up your service to take 
on this kind of business in your 
territory. Sell the importance 


SMALL FLEETS 


—=- ae 


MAGNUS CHEMICAI. CO., 239 South Ave., Garwood, N. J. 
WORKERS’ CARS 


TV-Ya ANT Ta 


of motor cleaning, body wash- 
ing, sludge control, radiator 
cleaning, etc. 

Magnus Products and meth- 
ods are at your service to help 
you set up plans to go after 
and hold this business. Have 
you a copy of the Magnus Fleet 
Operators Cleaning Handbook ? 
It’s a clear blueprint for this 
kind of service. 


HERE’S 
HOW 
Write now 
for your 


copy 
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ll a A | ¢ R S 4 Select proper cone and place on balancing arbor or shaft. 
After shaft has been shoved through wheel, place cone on the outside end. 
Turn nuts holding the cones into position by hand. Do not use wrench yet. 





Take wneel to balancer, fasten hoist 


2 Place heavy duty tire remover or 
chain, remove inside wheel bearing, 


greased board under tire and let 
weight of wheel 
This makes truck tire removal easy. 


rest on remover. remove excess grease but do not 


remove the bearing race. 














Place shaft 
and cone in wheel with couple end of shaft to inside of wheel assembly. 






Remove any weights already 

on wheel. Wipe off all mud 
or dirt. Engage clutch by push- 
ing knob on left. Turn on start- 
ing switch, let wheel pick up 
normal speed with brake lever 
in vertical position. Back off 
both dials (shown above back- 
ing off left) until no light flashes 
on number drum. Turn left dial 
until number flashes. Number 
indicates location of weight 
neeaed on inside of wheel. 
Calibrations on dial indicate 
amount of weight needed. Same 
procedure for dial on_ right. 





7 Wheel is stopped and turned 
to number or spot where 
light was flashed when wheel 
was running as left dial was 
turned in. Turning in of right 
dial producing no flashes indi- 
cates that no weight is needed 
on the outside of the wheel. In 
balancing wheels and tires, cor- 
rections are made by adding 
weight opposite to the heavy 
section of wheel assembly. 





With wheel in same position, mark 

inside of wheel with chalk at point 
directly in line with dials. This_ indi- 
cates location of dynamic unbalance. 








f— Use hoist to lift wheel into position. 
2) Lower wheel and shaft into flexing INQUIRY 712 
head of balancer. Make sure wheel is 
in center of shaft when in position. 
Tighten nuts holding cone with two 


wrenches so shaft is tightly locked in £ e e e 
wheel. Unhook chain hoist and swing Civ 100€ 
the chain and hoist out of position. 


Automotive Products 


BENDIX, ‘To help you give better service, these Bendix 






Products combine convenience, efficiency and 





BENDIX BRAKES) economy with the absolute reliability always as- 


Disengage clutch. To locate light R BRAKES : , 
‘fz (static unbalance) spot, let wheel ea sured by the use of génuine Bendix repair parts. 
} float free. Heavy spot goes to bottom STROMBERG CARBURETORS ; 
- light to top. Refer to chart for right 





size weight to balance wheel. Chart 
(available on request) translates dial mnt en aieeiieiiaaiaal 
| i readings into ounces size of weights. 


TYOASEAEASOEMEEEDAobdaneneaa ant vesseunenstouontsysaatnsneataceneate 


STROMBERG REPAIR PARTS KITS NEW BRAKE SHOES 


Each sealed package contains the necessary genuine Strom- Factory-Lined 
berg repair parts to repair a specific carburetor. Available for 


the following Stromberg applications and many others: The modern way to reline brakes—use new steel shoes to 


which lining of correct specifications has been attached by the 






Gay Vay Bendix factory. Free catalog of all applications. 
6 Sv aa axe aa hp ada ae 1935-42 C 
Cadillac...........2+0000+ 1936-42 Buick ‘hiss ettieaspianaewededh 1994-42 
f a errr Cadillac-LaSalle................ 1934-42 
] ; EE. i455 5 he kai oe bare 1935-42 Maless........ 1929-42 
| | EE anchor wo,6 656-658 kw ae 1935-42 I r 1931-42 
r — re oars. 3 Lincoln-Zephyr oS 1931-42 
ais shes ee sene 193 33 Nash-LaFayette. .. 1930-42 
Pp ee MC eee cece encores ae eS ee 1929-42 
ACKard..-... 2. sees eee 1937- Willys-Overland...............1929-42 
Studebaker ............... 1935-42 SY esc ea cinsceepskasort 1932-42 
Also complete parts cabinets or service reais 
Stations. I 6. 5 is a evn cnenenssce.v cee 





l Place weight on rim at static 


unbalance mark. Truck weights 
for heavy duty wheels available now. 





DELCO SUPER 9 
Hydraulic Brake Fluid 





B-K REPAIR PARTS KITS 


CYLINDER KITS VALVE KITS The modern way to overhaul a B-K 
ype Type 


ee Safe under all conditions. Available in the ES, E-3.7 + aes ..- « Sea Soe Gene Semen 6 Se 
: E, ES, E-3.7, VO, TC Repair Parts Kit easier, more 
following E-4.8 Check Beaten et aca 1 as 
ae ae ce CF. CFP (Late PH Hand profitable, suree results. Listed at 
-5 > eheaie Type) yantrol left are a few of many kits available 
1 Pt. Can CF.6, CEp.6 PI Sand 
1 Qt. Can P (Late Type) RXL Foot 
1 Gal. Can SL-6, SLP-6 Control 
5 Gal. Can PDL.6, XT-% Foot 
54 Gal. Drum PDLP-G Control 
Also counter car- PDL-8, HR Hyd. 
ton containing PDLP.8 Relay 
25 three-ounce cans for individual use. J-6, JP-6 a po 
i a S Synchro- 
l DELCO HYDRAULIC PARTS TO te-10  aizer (Late 
KITS. With a small investment, R-60 at Pea. 
a stock of these Delco Hydraulic —— sion 
». .: S60 dice as -66 PU niver- 
Parts Kits will give you complete RP.66 on es 





] Wide rims offer another truck 
tire conservation measure. Above 
graph shows difference of tire area 
on ground with same 8.25” tire on 
7” and 8” rims. Most truck tires 
come on undersized rims. Rims wider 


coverage of General Motors Cars. 


BENDIX CLEANER 
for Automotive Parts 


A safe, fast, economical parts 
cleaner that cleans even the 
most intricate carburetor parts 
by cold immersion. Bendix 
Cleaner is non-toxic and, due 





reeageengny tient 


ee eee ee ee eee ee eee nen ae 


See your local Bendix Distributor or mail this coupon today 


! 
l 
BENDIX PRODUCTS DIVISION of Bendix Aviation Corporation | 
409 Bendix Drive, South Bend, Ind. | 
Gentlemen: Please send me literature on the material indicated, free of | 
charge. | 
| 
| 
| 


¢ 7} Bendix ra B-K Power - Stromberg rm) Bendix 


Brake 1 Brakes Carburetor ‘ J Cleaner 


than original equipment standard will to its very slow evaporation PONE xn eda cncec¥ thdsaden kane a knee baad ckcdce teks Los todas 
materially increase tire mileage. All rate, lasts a Jong time. Packed 
tires 6.00 to 6.50 should be on 6° rims: in various, handy quantities. Gilli 5s ok cdeptictin eo nectecon sR tM hohe 

i 7.00 on 7” rims; 7.50 to 8.25 on 8” rims | 
and 9.00 to 10.00/9” on 9-10” rims for oe 


greatest useful tire mileage. Most 
original equipment is 1° narrower. 
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There are 7,000,000 CASCO | | 
E AUTOMATIC CIGAR LIGHTERS e , 


to be SERVICED 


Automobile Cigar Lighters should be kept in operating condition, because 
they represent a safety factor and a convenience in motoring. Unlike 
matches, they produce no fire hazard and no dangerous glare. 


Many cigdt lighters are out of 
service only because car owners do 
not know they can obtain service 
and replacement parts at your store 
quickly and easily. 


Here is a source of profit with 

small investment for you. A display 

wits ma te ae ae card with ten (two types) elements 

all Cosco Automatic Cigar Lighters. will service all Casco Automatic 
Cigar Lighters. 


: If . 
ELEMENTS Atomabiciti | ee eee 


lost, replacement may be obtained 

without delay. Refer to Casco cata- 

log page for proper part number. Roundup time. is an old story to cowhands, so these cowpunchers were on hand 
with their station wagon at tire-branding time. The attendant is branding 


There are 7,000,000 cars that their initials, along with Chevrolet emblem, into tires with oa age 
’ ’ n a 
have been standard equipped with re. 


Casco Automatic Cigar Lighters, a 
worth while market for you to solicit. 
A card of ten elements, prominently 
displayed will bring you this busi- 


Stement Atiechinet “O" tats § ness. Your orders will be filled with- 
No. 810 and 5 No. 800 elements on out delay. 


display cord. List $6.50. Order your 
supply NOW 


CASCO PROD. CORP. BRIDGEPORT, CONN. Pi 7 
S A 7 3 T Ef QUALITY N ae 1 ES New chassis reservoir grease cup stops squeaks and premature wear on 


kneeaction and spindle bearings which go dry between greasings. Also 
recommended for chassis bearings of commercial vehicles. Works on balanced 
pressure method, feeding grease under just right pressure; won’t force grease 
INQUIRY 714 | through bearings. Distributors wanted for open territory. Inquiry 607 


INQUIRY 713 


but saves gasoline, tires, cars. Comes motors, contains no caustics or acids; 
in seal and key types. Inquiry 608 won't affect anti-freeze. Inquiry 609 


Nn Ay 2 Governor not only reduces accidents Six Master, new chemical tuneup for 


TOOL STANDS and CABINETS of STEEL 


rE 


Ideal for keeping tools 
handy alongside of ma- 
chines . . . save time 
and steps. 


Effect of NEWA’s campaign to help manufacturers reduce size of their catalogs, 


ll on is shown in this comparison of a 1941 catalog (left) with a 1942 one. 610 
gf. «th £. 44) 


Standard Tool Stand—De Luxe Tool Cabinet 


GO cain RPM 
“MPSs bs P 
“Hallowell” makes a complete line of work- * 


benches, foreman's desks, tool cabinets, chairs i od S nnn 19 
\ 


and stools ... sturdy construction .. . refined -. 7 
design .. . reasonable prices . .. Write today 
for details. 


STANDARD PRESSED $1 TEEL CO. ‘ikon : eo, ca Ge wet 


Pat'd and ; y engine in the car. 611 
JENKINTOWN, PENNA. 80x ar “as” & 
—— BRANCHES —— Fig. 732 


BOSTON + DETROIT - INDIANAPOLIS - CHICAGO ~ ST. LOUIS+ SAN FRANCISCO Drawer is extra. 
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STROMBERG Consuneron | : news in 
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Dispiay rack permits effec- 








To foil car thieves, this wheel lock Complete set of gaskets for each carbu- “deep” washer, works hot or cold, speeds up _ tive “aaa of acca" —. 
is secured by tumbler lock and key. retor overhaul job, offered in convenient production. Ten-gallon capacity, Sa tem uids; . offerec “lee 
Counterweighted for wheel balance. 612 envelope. Cabinet available. 613. must have priority in order to replace motors. 61 assortment shown. 5 
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Cotd tank substitute for trichlorethylene 
vapor. Shown here is an_ engine 
rebuilding installation; low price. 617 




























dealers 
1. “The 
, retched 
*. The 
lg and 
Merely “adequate” jobs of engine reconditioning won't inspor- 
do these days. * Here’s what KOETHERIZING does * ors to 
. . ; i i. earned 
Every step must be taken to conserve engine life... Expands pistons accurately to within .001”. trucks 
and to save engine parts. Pistons must be corrected Resizes pistons permanently. Koetherized ‘ioning 
é Fan belt department » o . —but collapsed pistons need never be scrapped. pistons will not collapse again. ; have 
| oe aa Te oe a a 4 will Barring an actual fracture, any collapsed piston can oer effective on cast iron of aluminum ‘leased 
accommodate 60 belt assortment. 631 be made to perform like new—through Koetherizing. eee ad did 
: Does nof make pistons weak or brittle. 
There is no need to replace collapsed pistons while Does not create piston-boss distortion, or a 3, 
Koetherizing is available. And there is no reason to disturb piston-pin fit. s that 
accept anything less than Koetherizing, because it is Does not add weight to the piston. to 20. 
available through over 700 jobbers. Insist on the genuine! 
sected 
KOPPERS COMPANY 3 that 
AMERICAN HAMMERED PISTON RING DIVISION - BALTIMORE, MD. of for 
(Continued on page 21) nants. 
ation- 
19 
cars: 


———— , . e Oo ae ow wegenege weewee used 
° | Vehicles with saleable used tires immediately. 


Pye) [Ee WUT TITS. Get 


AY | Goan ece nme 


ALL ORDERS 
SUBJECT TO 
PRIOR SALES 
* 
NO MORE CAN BE 
MADE FOR THE 
DURATION 
* 
; > COMBINE EFFECTIVE 
DISPLAY AND HANDY STORAGE 


FOR A WIDE VARIETY OF MERCHANDISE 


Lyon Table Merchandisers are time-proved 
business-getters. Nationally famous for 
etfectiveness in stimulating impulse buying 
ind muitiplying related group sales. Glass 
ompartments on top for inviting display 
{ small merchandise. Trough shelves and 
ialf shelves below for larger items or sur- 
plus stock are valuable space and time 
savers ... encourage salesmen to push such 
items. All merchandisers 48"' long, 2434" 
wide, 38" high, finished in two-tone tan 
baked enamel. Provide striking display and 


handy point-of-sale storage for wide variety 
of products. Perforated top and dust pan 
underneath makes cleaning quick and easy. 
Limited made-up stock not subject to steel 
priority . .. and very attractively priced. 
But no more can be made... so act prompt- 
ly to avoid disappointment! 


LYON METAL PRODUCTS, INC. 


General Offices: 6604 Madison Ave., Aurora, Ill. 
Branches and Distributors in All Principal Cities 


ae re ae ae et eT, Pegs a ae ee ee 


Lyon Metal Products, Incorporated 
6604 Madison Ave., Aurora, Ill. 


Name 
Address__ 


City 


State___ 


LOOK WHAT 1 DISCOVERED 


TO KEEP THEM ROLLING 


KEY GRAPHITE PASTE 


-.- The ideal Sealer for Oil, Heat and Compression-Proof Serv- 
A~—\ ice— On Cylinder Head, Manifold, Crankcase and Carburetor 
aaa Gaskets ... Gasoline, Oil and Grease Fittings of All Kinds 


oe Save Vital Materials by re-using 


old, battered gaskets and fittings 
treated with Key Graphite Paste 
. preserve new ones for future re-use with 


the Key Paste method. 
Use Key Paste On.. 
. crankcase gaskets... 
lines... differentials .. 
. for spring lubrication... 
connections. 


Send for Free Sample . 


. cylinder and manifold gaskets 
carburetors and gasoline 
. to stop battery corrosion 
for a// oil and gasoline 


TAKE A TIP 


from the general industrial tield 
where Key Graphite Paste has been 
the favorite tor years and years on all 
connections where oil and oily liquids, 
heat. high-pressure steam. and other 
dithcult sealing problems are encount- 
ered. Key Paste is a proven product, 
vriginally approved and recommend- 
ed by leading car factories tur auto- 
Motive service and repair. 


. You can test Key Graphite 


Paste in actual service at no cost. Write for a liberal 
FREE sample of this compound—no obligation. 


2645 McCASLAND AVENUE e 


INQUIRY 717 


SHORT CUTS 


N your daily work servicing cars 
you or someone in your outtit has 
a SHORT-CUT to doing a 


Please tell me 


found 
hard 


easier. | 
about it—no fancy words necessary 
—no sketches, unless you care to. 

| 


job 


I'll get the idea AND YOU'LL GET 
SS if its the best I receive for May 
or a year’s subscription whether its 
best or not if we use it. Let’s share 
our Short Cuts, its patriotic 
address 


these 


days. Simply 


JACK WEED, Editor 


Automotive Service, Detroit 


EAST ST. LOUIS, 


RINCK-McILWAINE 


ILLINOIS 


RIMAC 
"VALVE GUIDE , 
BRUSHES | 


A few up and down strokes ~ and every trace of 
‘arbon 1s removed with Rimac Valve Guide Brushes. 
No scratching. One handle with solid steel shank 
takes all sizes. Only 5 sizes fit 90° of all cars and 
trucks. SET No. HB-S: 1 Handle; 5 Brushes: 5 16, 

32, 3 8, 19 32, 1°. Dealer net $2.25. Any Brush 
with Handle, 65c; Brush only, 40c; Handle only, 25c. 


Send for 
Rimac Catalog 


(INCORPORATED 


, 16 HUDSON ST.) NEW YORK, N.Y 


A listing of the month’s cata- 
logues and data books that come 
across the editor’s desk. Sent free 
unless otherwise noted. Ring 
number on card or coupon of this 
issue—we'll do the rest. 


New catalog on engineered sets of 
piston rings lists nearly all trucks and 
buses by engine make and model. 627 


Prescribed _lubrica- 
tion manual _ gives 
latest complete 
motor oil and gear 
lubricant recom- 
mendations for all 
makes of 1938 to 
1942 cars. Shows all 
1942 cars. Shows 
all maintenance serv- 
ices; helps sales. 628 


“An Ounce of Prevention,” sound film, 
provides short course in wheel aline- 
ment and wheel balancing. Copies 
available for permanent use. 629 


Brake service refer- 
ence book has 28 
pages of practical 
material on brakes. 
Also contains ex- 
tended section on 
effective “trouble- 
shooting” methods, 
‘illustrated by case 
histories. 630 


Ages Stole 
PEER ENTE BUD K | 


Thermoid 


New catalog listing prices and details 
on forged hand tools. Has 118 pages 
with effective layout and plentiful 
use of color. Complete tool coverage. 631 


Advertising and display piece 
featuring new trade char- 
acter. This one’s a cut out 
counter display on brakes. 632 


Official texts of over 600 OPA and 
WPB price schedules, limitation orders 
and other government regulations. 
Available singly or in bulk. 633 


= Serviceable chart 


VALVOLINE giving: recommenda- 
pe tnmmaaes ban tions for crankcase 
j} and gear oils for 

cars and trucks. 634 


“Primer for Practical People” contains 
several “lessons” having as their sub- 
ject Air’ Express service offered to 
shippers. Designed like Almanac. 635 


_. 
(GAS 


j 


“What do I do when my tires 
get out of shape?” 


Over half of all the 
pre-1940 cars on the 
road today are “hot” 
prospects. They need 
the extra saf+ty and 
comfort of modern 
Sealed Beams that 
you can't get from the 
old style headlamps. 
Conversions with AR- 
ROW Sealed Beam 

» Kits are easy to make. 
You cash in on the 
sale of the unit and 
get the installation 
business, too! See your 
jobber or address 
Dept. 121. 


ARROW Scaled 
Team Fox Lanps 
srnartiv cle 
si ame xiee 
dependabl em 
eieenes Lighting. 


There is an ARROW Sealed Beam Conversion Kit 
to fit practicatiy every make of pre-Ifi0 truck or 
passenger car, 


ARROW 
SAFETY DEVICE CO. Inc. 
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SAFE 


way to remove dirt, oil, 
grease from your floors! 


Look at your floors! Are they clean, non- 
slippery? Fast-working Oakite Penetrant can 
make them so. . . without risk of 
fire or sails Proper solution, 


MOREY 


brushed in lightly, removes oil, 
grease, dirt and grime quickly, 
easily, Thorough rinsing leaves 
quick-drying, SAFE 
to walk on. Illustrated 36-page 
manual gives complete details. 
Your copy is FREE! Write today. 


OAKITE PRODUCTS, INC. 
40G Thames St., Mew York 


Representatives in all 
Principal Cities of the v. S. and Canada 


floors clean, 
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Copper coated, tinned steel tubing, can replace copper 
tubing for many purposes, especially for gasoline and 


oil lines. 


Bushing cutter for bronze or light steel 
bushings which are too thin to drive 
out in the usual way. Shown here is 
action on Ford shackle bushing. 621 


Drill grinder attachment fastens on 
bench, simple to set up, saves buying 
new twist drills; won't burn drills. 622 


New screw driver; blade, extra wide 
shoulder and shank are forged from 
one piece of tool steel. Can turn. 623 


Gripmaster all-metal strain reliefs, low 
cost, made in five sizes. Easily applied, 
permits severe handling. 624 


With shortage of cylinders, here's a 
portable acetylene generator that oper- 
ates while work is in progress. 625 


-—. %, e 
| Ph: Riae ‘s New fibrated leat! 
fo er gasket materi:! 
(A) is recommended 
for sealing oil 
N oN water or gasoline 
7, ete. It's tough 
t @) “, M32 G tear-resistant ane 
is compressible 626 
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Available in rolls as shown. 
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eT Combination storage and display unit, which can _ be 
adjusted for several jobs. Trough shelves and half shelves 
provide adequate space for storing larger items that 
don’t lend themselves to display. Merchandising unit. 620 


New spark plug specification wall chart, covers 
cars back to 1928. Also gives gap-setting 
specifications for cars produced since 1930. 619 


Look for this ad in the April 13" issue of LI FE 


THEY'RE YOUR 


CUSTOMERS ! 


To War Workers 
and others who must 
drive at night! 


m CAR CAN MEAN GREATER SAFETY, 


you 
HOW BETTER LIGHT FOR n VITAL WAR WORK 


FEWER ACCIDENTS, MORE TIME FO! 


“att Giass~ mremericauy eee 
6105s chs posee 


THIS IS NEWS 
Tomost ff 
DRIVERS! > 


oe tae 10 Ee) AUWPS STAY BHIGHTIO LONGER 

THES MAN 15 LOOMING ut an tmvention that has made 

_ might driving safer for millions. It's the “all-glass” 

General Electric Sealed Bean headlight lamp. Instead of 

@ separate lens. reflector, and bulb, the whole thing is 
one big henmetically-seated G-E M AZDA lamp! 


WHAT DOES THIS MEAN nich: cf > 
2 oo mig rivers” SO; OF YOU DRIVE A ‘40, “a1 “62 Can, 

more light er the read te start with than old. 3 use “all-glass” Gt cae U in ance 
type heacdlyhts! Since bulls-bhac henmy as practi: for replacement in he ih Va ae 
cally eluninated, and ditt and Mmensture Can't get iad 


: his. Whatever car you 
drive. you can un 
m to dull reflectors, fess of Light is almost mil! 


prove lghuny by having headlamps 
anned twice 4 year, heepang lenses wiped clean. 


hate et 


ARE You SET mE. * ol 
70 DO THIS? ot 


FOG LAMPS 
THAT REALLY walle” CoE MACU Deca acd etal § WH 8 BOTMRS YOO, be pacpated with «pi of new (2 
HELP! 


ET yourself a copy of the April 13th issue of LIFE 
G magazine and read every word of this full-page 
G-E MAZDA Auto Lamp advertisement! With more 
people working on night shifts and using their cars to 
drive to and from work, accidents are bound to in- 
crease ... unless something is done about it. This ad 


Leck for the tutials “G-E™ on the lens 


G-E MAZDA 
AUTO LAMPS 
GENERAL @ ELECTRIC 


Always dim sour lights 


when meting other cars 


PSeLIC elt miey tT ti 
aL ett mr) 
eli iae 


MAZDA Fog lamps. Thev re: 


' 
lamps to supplement present headlights. Or on ‘ally he Ip Stripes on edges of lens 


prisms and a shield over tlament tt 
ace oi cnt practically climates “stray 
— you can buy adapters which include light” which ts normally retlected back in your t 
aled Beam Lamps w replace | { iaisdtnenteae 


resent headlights, particles. Same all-glass” Construction as G-E Sealed Beam fasnps 


read every issue. A lot of your customers will see this 
G-E MAZDA Auto Lamp advertisement. Tie-in with it 
by putting it up on your wall or window where a lot 
of people will see it. Better check your stock of ‘‘All- 
Glass’ G-E MAZDA Sealed Beam, Driving and Passing, 
Fog, and other lamps. 


suggests several things you can do to help give your 


customers safer night driving. 
LIFE magazine has a circulation of about 3,500,000, 
and surveys indicate that nearly 22,000,000 people 


G-E MAZDA LAMPS 
GENERAL @ ELECTRIC 


>| 


Se —§ venicies with saleable used tires immediately. 


‘ecognizes 
ibscribers 
TIVE Ngws 
ance and 
UTOMOTIVB 
news in 
however, 
id adver- 


Publisher 


t Per Copy 


ds tires, 
purpose 
onserva- 


hington, 
sonserve 
zoing to 
t’s hard 
en trial 
lefeatist 
care of 
osite of 


dio for 
seeking 
‘e dam- 
anating 
re must 
Ul their 


‘e asso- 
repared 
cements 


uable— 
ont the 

which 
‘ing to 


percent 


‘oved by 
asserted 
rs over 
an, it is 
: by the 
tives of 
sler and 
ion that 
m is to 


dealers 
d. “The 
vretched 
xz. The 
ng and 


anspor- 
‘ors to 
learned 
' trucks 
tioning 
s have 
eleased 
nd did 


ta ai » 
Is that 
> to 20. 


7pected 
g that 
ief for 
shants. 
ration- 

cars; 
> used 





ee AE RAMI 


@ Your shop has always held the key to extra profits, 


extra good will. 


Today, it’s your best meal-ticket. But it can’t carry 


the Ioad unless you make your service better in every 
Make 


sure the oils and lubes you supply your customers 


way than your competitor down the street. 


pull their full weight for you—and them. Stand- 
ardize on Amalie Oils and Lubes. More trustworthy 


lubricants just can’t be bought. 


And make the most of the workable, 
resultful Amalie merchandising plan—the 
Amalie Shop-Hour Analysis that can help 
you plug every last rat-hole and keep 


your profits in your shop. 


PRODUCT OF DAUGHERTY REFINERY 


Division of L. Sonneborn Sons, Inc., New York,,N. Y. 


Refineries: Petrolia, Pa. Franklin, Pa. 
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Plant: Nutley, Pa. 
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Chart above is a composite spark 
advance data sheet that can be followed 
in setting most distributors to engine. 


“ABOUT” 
Not Good Enough-- 


(Continued from Page 7) 


When setting distributors on the test 
machine, servicemen are advised to use 
latest part-makers instruction sheets 
instead of tester data sheets as parts 
maker data is kept constantly corrected. 


2 BED 


Dragging brakes, one of worst offenders 
in defeating fuel economy. Simple test 
to determine drag—hit drum with 
wheels on ground—if drum rings brakes 
are free—dull thud—dragging brakes. 
Cars should roll with 20 pound pull. 


— 


. i 


“One swallow please, I only 
have a nickel.” 




















Front Line Service 
and Performance 
with a B-L Supercharger 


Only “seasoned troops” will stand up 
under fire in the automotive service 
front line. 


B-L Superchargers (Fast Battery Charg- 
ers) backed by 25 years 
ef engineering experi- 
ence are the proven an- 
sewer to dealers and ser- 
vice operators urgently 
needing new avenues ef 
profit. 

B-L Superchargers not 
only assure NEW profits 
in battery charging, but 
lead “plus” profit 
sales of new batteries, 
wiring jobs, cables, etc. 
REGAIN lost profits 
with a service proved 
B-L Supercharger. 


IHk BENWOOD LINZE CoO. 


1804 Locust St st Louis, Mo. 


inquiry 723 


VALLEY 


Super-Duty Chargers 








Fully Guaran- 
teed for Two Years. . . . Valley, modernized 
superduty chargers will give you the utmost in 
value . . . enable vou to cash in on the big 
profits in battery charging. Valley chargers are 
easy to operate . . . no moving parts... 
connecting to the lighting circuit. Low in 
operating cost. Order yours 
today. 


Model SG-i2 charges | to 12 
6-volt batteries . . . $28.00. 


alley Electric Corp. 


4221 Forest Park Bivd. St. Louis, Mo. 
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NEW LOW COST 
Drill Sharpener 


Saves Time and Money—Conserves 
Materials to Aid in Victory. Makes 
Old Drills Like New. 


Anyone can do a precision job of drill 


grinding with this simple-to-use drill 
grinding attachment—works with any 
bench grinder—saves buying new drill 
bits—saves time and materials that dull 
bits waste. Handles bits from 3/16” to 
11,”. Priced for the smallest shop. Write 
for FREE literature. 


T & H MFG. CO. 


811 East 3ist St. Kansas City. Mo. 
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WHY THIS NEW* SEAL TO PROTECT | 


FINISHES? --- BECAUSE IT’S 


__Easier to Apply—Bigger Profits 
More Satisfaction 





——_ 


POR-CEL-SEAL No. (6 — For 
new jobs. Practically indestruc- 


and extreme cold, sun and water: 


Protective coat lasts over 6 


months. One pint can is good 
for 2 cars $1.25 
No. (6 


original finish before applying © 
Ne. 16. Quickly and harmlessly 
dissolves oxidation, scum, dirt, 
etc., to bring out original tus- 
tre. One pint can.......... $.85 


*4 Modern Chemistry 
W onder! 


Ask Your Jobber or Write 
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WATTS-WAGNER CO., INC. 


189 WEST Gith STREET, NEW YORK, N.Y. 


tible: proof against tropical heat | 


i 


against streaks and oi! stains. | 








Amendment 
Releases Equipment 





After having frozen all repair shop 
equipment on Jan. 14, the Office of 
Petroleum Coordinator did an about- 
face March 23 and amended M-68-C, 
releasing all service station equipment 
except gasoline storage tanks of 65 
gallons or more and gasoline pumps. 
This had been the original intent of 
M-68-C, but OPC acceded on the re- 
maining equipment only after consider- 
able effort on the part of manufac- 
turers, dealers, associations, etc. 


The M-68-C amendment even permits 
replacement of storage tanks and 
pumps, if the repair of existing equip- 
ment cannot be made on the premises, 
and when replacement dos not consti- 
tute an increase in facilities. New 
equipment must be of the same design 
and type as that which it replaces. 
Pumps nine years or older, which be- 
come faulty, can be replaced in kind, 
‘without recourse to an _ appeal. 


Even in the case of new facilities, 


provision is being made for their pur- 
chase provided it can be shown that the 


jaduauwea 
Trek ton 


The original M-68-C (now amended) 
particularly hit car dealers who were 
frantically trying to build up their 
service business and equipment. 


new dispensing equipment is needed to 
further the war effort. Also permitted 
are the sale or transfer of title to 
marketing facilities where no construc- 
tion, reconstruction, expansion or re- 
modeling is involved. Deadline for 
completion of new facilities or remodel- 
ing work, begun before the original 
order, has been extended to May 15. 


Anyone who buys material to be used 
in construction, expansion or remodel- 
ing of facilities for marketing petro; 
leum, which is permitted by terms of 
the order, must certify on every pur- 
chase order for such material that it 
will be used in conformance with the 
terms of the order. 


Restrictions of the order do not now 
apply to the installation of “drum” or 
“barrel” pumps. Structures or equip- 
ment for marketing petroleum and 
petroleum products, to be used exclu- 
sively for official requirements of the 
armed forces, are now exempt. Adver- 
tising material (backgrounds), which 
was completely fabricated before March 
30, 1942, may now be _ installed. 
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“I understand the insurance company is 
taking special interest in this accident. 











Make Up “Profits Lost on 


Hard-to-Get Merchandise’ 


Simoniz and Simoniz Kleeners Used 
by More Motorists Than Ever Before! 





Don't worry about what you can’t get. Concentrate on what you can 

. .. products like Simoniz and the Simoniz Kleeners. Recognized as 
necessary in preserving automobile finishes. Used more frequently 
by more car owners. Take advantage of this profit opportunity. Go 
“all out’’ for Simoniz and the Simoniz Kleeners. . . and you'll make , 
more money than ever before! 


THE SIMONIZ COMPANY, CHICAGO, U. S. A. 












THERE’S MONEY IN 
SIMONIZING, TOO! 


Many motorists want their 
cars Simonized for them. They 
are willing to pay you a good 
profit for this service. Write 
for free manual on ‘“Opera- 
tion and Promotion of a Simoniz 
Service Station”. 










5 ont grace!! 
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What do you know about 
Rocker Action as employed in 
the Porter-Ferguson Body Re- 
pair Unit? We can't sell it to 
you—and we can't even tell it 
to you — in this limited space, 
but it is something you ought 
to know shout — and you can 
know simply by dropping us a 
card asking for free catalog. If 
you are doing any body repair 
work — and there is *going to 
be more and more of it — you 
want to know how to handle it 
right and to make more money. 








This catalog will show you the way. 


The Porter-Ferguson line is modern and engineered to today's needs. It offers 
you a complete unit taking up little floor space and providing practically 
every. tool and device you need to operate efficiently and to meet almost anv 
and every requirement. There is money in body work — but to get it out, you 
have to have the right oyeomem. In this unit — for example: (1) cabinet 
and panel holding device tor clamping doors, alligator hoods, fender stream- 
liner panels, etc.; (2) a system of Hydraulic Spoons based upon the exclusive 
Rocker Arm Action principle — these are just two of many features in the 
Porter-Ferguson line — there are four exclusive features — write for this 
catalog showing tools, work pictures and giving you the full story. If you 
don't do it now, you will probably forget it — just grab a post card and 
pencil'and say, “Send me Porter-Ferguson Catalog.” 


tee ee as Bee eS 
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PAINT YOUR OWN 


Makes Regular 
Monthly Calls 


Automotive Service takes the 
place of the jobber’s salesman as 
it comes to your shop each month. 
Ask its editors the questions you 
would ask the salesmen by using 
the postpaid card or coupon in 
each issue. It is free to you. 


Automotive SERVICE 


ANYONE CAN 

IT WITH LETTER 
PATTERNS. 
WRITE FOR FREE 
SAMPLES! 


JOHN S.RAKN 1330 N.CENTRAL AVE CHICACO 
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EVERYBODY'S TELLING 


Sees iqareeee Durin 
Your Lubrication and Service Sales Must Increase 


WE'LL HELP YOU DO IT 


+ Find the Big Sale 
: behind Small T roubles!4 


ha 1 cts a 0 MY LIGHTS ARE ON 


GETTING DOWN TO THE REAL TROUBLE MEANS MORE “7 The THE BUM. GUESS | 
SATISFIED CUSTOMERS AND MORE BUSINESS FOR YOU! NEED NEW BULBS. 


ANY PROFITS — many service customers — are lost 
by not selling a customer all he actually needs. 


New light bulbs, for instance, mean a trivial profit... 
but the cause of the trouble may mean a big profit. Your 
customer won’t thank you if his lights promptly burn out 
again. But you'll win a satisfied customer and more 
profits by fixing the real cause of the trouble. 


Socony - Vacuum is ready to help teach your men how 
to “follow through’’ on trivial jobs—how to show custom- 
ers the need for additional service. It’s part of Socony- 
Vacuum’s “Modern Service Methods”. . . the most 
valuable program of help ever offered to car dealers! 


FACTS ON’“MODERN SERVICE” METHODS OKAY, MR. BROWN, BUT I'D 


© Unique Training Course— Every- © Your Present Layout is Studied — LIKE TO DO & LITTLE 
one in your organization is care- We suggest improvements in CHECKING UP TO FIND OUT 


fully trained in Modern Service your equipment and ig the ar- 


Methods by Socony-Vacuum _rangementofyourestablishment. WHAT THE REAL TROUBLE IS. 
specialists. ® Sales Promotion— We offer sales 
® Your Market is Surveyed—tocal- promotion pieces to Push your MIGHT BE THE SWITCHES 
culate the future growth of your _ service specials...bring in new OR CONNECTIONS. IT WILL BE 
business. customers. 5 
SOCONY-VACUUM OIL Co., Inc., and Affiliates— AFER TO HAVE THEM CHECKED 
Magnolia Petroleum Co., General Petroleum Corp. of Calif. AND CORRECTED. 


WRITE TO CAR DEALER DIVISION — SOCONY-VACUUM OIL CO., INC., 26 BROADWAY, N. Y. C., FOR FACTS ON 


SOCONY-VACUUM’S 


MODERN SERVICE METHODS 





